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The Interior Panel of the, Cover of the Famous Farnese Casket, Showing “The Abduction of Proserpina”’ 
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Old and New European Wedding Rings 














song has not halted at the wed- 
ding ring and we have gradually 
learned some new things, says a European 
exchange. Along the entire line, the new 
wedding ring is in course of advancement. 
Until within a few decades, it was only a 
few apostles of the beautiful who endeav- 
ored to shake the absolutely unchangeable 
jdea that bare, cold and uniform plainness 
was the distinguishing characteristic of the 
prim wedding ring, although at that time 


Germans originally bought their wives. The 
modification of bride buying into a merely 
ostensible purchase, brought about by the 
spread of Christianity, was manifested, 
from the formally judicial view of marriage, 
in the bestowal of as costly a ring as pos- 
sible on the bride. This one-sided gift of 
an espousal ring by the bridegroom to his 
chosen one, in those days, consisted of a 
work of art, in keeping with the mutual 
social standing and material welfare of the 








1—Jewish Wedding Ring 15th-16th Century. 


an optimistic critic timidly suggested or ad- 
yocated as desirable a radical innovation 
in this long overlooked piece of jewelry. 
The insipid, inexpressive smooth form, al- 
though no one could find real pleasure or 
satisfaction in it, was accepted as demanded 
by use and custom with an apathy that was 
almost fatalistic. 

In the meantime, however, historical in- 
clination had asserted itself even in the re- 
stricted field of ring investigation; applied 
art had referred back to old pieces of jewel- 
ry and the ornamental new, although in 
reality, chronologically old, wedding ring 
has, within the past few years, made sur- 
prisingly rapid headway, more particularly 
in the large cities, the centers of refined 
taste, so that everywhere the former cus- 
tomary smooth form is on the defensive. 
While industrialism forced a former work 
of art into a shape as mistaken as it is 
unworthy, reducing it to the level of a fac- 
tory-made article, the new, artistically 
pleasing substitute, must gradually influence 
the personality, the individual sense of fit- 
ness, to a greater extent than a wornout 
pattern, which by its unvarying shallow- 
ness, endangered the continuance of an 
emblem of richly endowed importance. 

The golden wedding ring is representa- 
tive of the most profound symbols, its cir- 
cular form standing for eternity and un- 
changeableness, its precious metal for per- 
manence and purity, so that by allegory it 
signifies constant union in love. But this 
poetical new interpretation dates only from 
the end of the Middle Ages. The ancient 














2—Ring with the Words “My Will Your Own.” 


contracting parties. Then, very gradually 
and not applying to all popular circles, the 
original crude matrimonial token was thus 
changed for a more human, more senti- 
mental emblem of unchanging fidelity, and 


of medieval industrial skill, even in this 
limited field, are to be seen in private col- 
lections and museums, notably in the 
Germanic Museum in Nuremberg. Without 
difficulty, they may be grouped in two 
classes, those known as speaking rings, 





6, Smybol Ring. 7, Silver Wedding Ring of 
Napoleon’s Time. 5, Ring of Time of Louis XVI, 
3, Wedding Ring with Portraits, 15th Century. 


which display some artistically worked out 
secular or biblical saying, and those in 
which ornamentation is foremost in the 
artistic creation. A limited number of 
antique and interesting styles are shown 
here pictorially, as an aid to the formation 
of ideas and to lead to the development of 
a “fashion” in wedding rings. They may 
































8, South German Silver Ring Early 19th Century. 


11, New Ring 


with Leaf-Motif. 4, Two Views of Locked Ring of the Rennaisance. 


the transformation thus effected found 
practical expression in an exchange of 
rings, goldsmiths competed in the produc- 
tion of new motifs for romantic, tasteful 
forms of wedding rings. 

Valuable, sometimes charming products 


certainly not all be found suitable to the 
tastes and sentiment of today, but are just 
the offspring of their times, involuntarily 
revealing the political and economical needs 
of one epoch, as well as the prosperity and 
prime of another, for they have sprung in 
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Don’t Get Caught 


short on proper made men’s jewelry suitable for Sum- 
mer gifts. 


You can add to the salability and effectiveness of 
your stock of 14K Gold Sleeve Buttons by having a 
good line of Larter Eezeto Buttons. They are of 14K 
Green Gold and have the right kind of construction for 
the Soft Cuff and are made in octagon, oval and round 
shapes, with Enamel, Engine Turned, Brocated or sim- 
ple die work decorations. 


Prices within the reach of all. 


LARTER & SONS 


arma ason. ie, 23 Maiden Lane «ARTE 


Jewelers Bldg., 


150 Post Street, New York ncistene te 


San Francisco, Cal. 


MARK 








iity ] Titi 
itil 





== 

















b+ 
4 








s 
== 
= 
= 






































Litt i Litt iil 
Lill Lill HTH tt} HHH 

















May 28, 1919, 


= 






















































































Cc oO wm Of. gf 


aaron Box as eC 





Pa eee ee ae oe 


PR gS at Dg te igre SE i SS” a ee ee ee ee ee 











May 28, 1919. 


yitality and personality from the 
requirements of the times and the artistic 
status of their period. 

From a work shop of opulent Augsburg, 
at the beginning of the sixteenth century, 
comes the tasteful late Gothic, Frangipani 
ring (Fig. 2) bearing engraved, in Gothic 
minusculae, the significant words, “myt 
wyllen dyn eygen” (willingly thine own). A 
characteristically renaissance type of the 
sixteenth century, with its antique motive 
of the clasped hands, which the renaissance 


has : : 
is known as the Sterzinger ring, from the 


Germanic museum (Figs. 4 and 4a) while 
the two graceful, dainty, bejewelled luxury 
rings, of the period of Louis XVI., (Figs. 
5 and 6), in their beautiful variability, ad- 
mirably represent this elegant period. We 
may also regard as very pretty and of in- 
teresting workmanship, the two silver wed- 
ding rings, one of them eloquent of the 


tastefully modified, is displayed in what - 
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bare ring might suit is for a time, until new 
styles begin to come into the market. When 
all about us is change and advancement, 
why should the wedding ring be restricted 
to a stiff, stunted form, which after all has 
only been the recognized standard for a 
few decades? What has equalization more 
to do in this field than in any other? We do 
not all want the same furniture, the same 
book plates, the same table silver, generally 
speaking, the same surroundings. If for 
no other reason we want the new wedding 
rings. It is those who dignify, as a con- 
servative point of view, adherence to tradi- 
tion, who should wish us to return to the 
styles that were abandoned several genera- 
tions ago, on account of then prevalent 
requirements and tendencies. 

Encouraging movements in the direction 
indicated are noted. Prominent foreign 
work-shops are again bringing out motto 
rings and others with ornamental motifs de- 























Various Types of Ornamented Wedding Rings. 


ravages of the Napoleonic wars and conse- 
quently straitened circumstances while at 
the same time reminiscent in style of the 
dispersed Holy Roman Empire of the Ger- 
man nation, with the advent in 1813 of cast 
iron substitutes for gold, the wedding ring 
went down with the rest and the subsequent 
advent of the Biedermeier period put a 
temporary end to its artistic development. 

In the subsequent reawakening of this 
Cinderella of the jeweler’s art from its 
lowly undignified meagreness, custom has 
proved an almost insurmountable obstacle. 
At one time a beautifully formed carefully 
guarded jewel, never worn during the 
discharge of the work-a-day duties, but only 
to church, on festive occasions and outside 
the family circle, it holds today, the position 
of a soulless, hardly used article, in which 
housewives universally do their washing, 
baking, cooking, etc., because of their be- 
lief in the medieval superstition that it 
would be fatal to their marital welfare to 
femove the wedding ring, even for a 
moment, from the finger. 

This gradual sinking to paucity of quality 
must of course encourage the predominance 
of trashy goods, for even the goldsmith who 
is himself designer and maker, lacking 
any demand in this line will abandon it 
and turn his attention to more profitable 
articles. 

Everything, however, has its day. The 


veloped on a geometrical basis, which were 
displayed, two years ago, at the exhibition 
at Turin and some of which are illustrated 
herewith. It must be admitted that the 
movement is still in its incipient stage, that 
we are dealing with experiments in the de- 
velopment of a new art or the revival of one 
of bygone times. But in the wholesome 
ideas revealed in the specimens displayed, 
pleasure in the work is evident. There may 
be heard, here and there, expressions of 
opinion unfavorable to the ornamental 
wedding ring, but they are usually inspired 
by fear of a revival of some of the former, 
often meaningless and tasteless decorations. 

It will be necessary to make breaches in 
the wall of prejudice that has so long sur- 
rounded the wedding ring and hampered 
its development. In its present stereotyped 
form it is regarded by many as showing 
lack of importance and as being unhistoric 
and artistically unsatisfactory. The adop- 
tion of the new fashion would give rise to 
extensive competition that would bring out 
the best work of designers and artisans and 
afford the industrial artist an opportunity 
for work on a wide range in the purifica- 
tion of taste. It would preserve from 
oblivion a cherished symbol and ennoble it 
and displace the present stamp-formed 
and routine article with a thoughtful crea- 
tion, in keeping with our present advance- 
ment and ministering to our need of em- 


CIRCULAR 





55 


bellishment and refinement in the every 
day things of life. 
SSS 


Making Optical Glass of Poison Gas 





ONE of the deadliest poison-gases of the 
trenches, the so-called phosgene, has 
been found to exert a powerful bleaching 
effect on quartz sand discolored with iron 
oxid. It is now, we are told by a writer in 
The Manufacturers’ Record (Baltimore), 
regularly used for this purpose in American 
glass factories, with the result that glass 
for lenses and other optical purposes is 
now made of crystal clearness. Before the 
war, phosgene was so expensive that it 
was not available for this or any other 
commercial or industrial purpose. Reduc- 
tion in the cost of manufacturing is due 
entirely to the work of the Gas Offense 
Division of the Chemical Warfare Service. 
The gas is composed of chlorin, oxygen, 
and carbon monoxid, and it destroys the 
iron oxid which causes the red and brown- 
ish tints of sand. It is so powerful a 
bleach that it whitened the bricks used in 
construction work at the Edgewood Ar- 
senal with which it came in contact. Says 
the paper named above: 

“In a bulletin recently issued by the 
American Chemical Society, New York, the 
details were set forth as embodied in an 
address made before the Lehigh Valley 
section of the organization by Dr. David 
T. Day, of the Geophysical Laboratory of 
the Carnegie Institution. The United 
States has not only a firm grip on the mak- 
ing of phosgene-gas with which it was pre- 
pared to overwhelm the armies of the 
Kaiser, but on the manufacture of optical 
glass as well, which was formerly imported. 
All the 121 varieties of glass can now be 
produced in this country with ease. 

“Dr. Day said that up to April, 1917, 
there was no suggestion of the processes 
for making the optical glass which the 
Government needed for range-finders, gun- 
sights, periscopes, and measuring instru- 
ments. Fully two thousand pounds a day 
were required, and at that time the Bureau 
of Standards in Washington was able to 
turn out only 250 pounds a month of one 
kind of glass. Sixteen kinds were required, 
and of those nine were absolutely essential. 
In the periscope of the submarine some 
twenty different pieces of glass are em- 
ployed, and all must be highly transparent, 
since the constant splashing of water 
against the tube reduces visibility. Fully 
120,000 pounds per month of American 
optical glass are now being made in this 
country, which is more than the instrument- 
makers can grind. 

“The many difficulties in the lens manu- 
facture, such as avoiding striations, stones, 
and stains, have now been overcome, as the 
mixing and dissolving the materials have 
been perfected. To prevent the glass from 
crystallizing, it has to be rapidly cooled, 
and this oftcn causes strains. Dr. Day said 
he had seen in Germany a piece of glass 
as large as a cart-wheel which, owing to 
improper cooling, suddenly exploded and 


injured workmen in remote parts of the. 


plant. 

“He asserted that in the United States 
better optical glass can now be made than 
was ever manufactured in Europe. 
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Some of the Newest Jewelry Sent Out by the Manufacturers 
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By Isabelle M. Archer 
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(Continued from Issue of April 23.) 


F all the novelties carried by manufac- 
0 turing jewelers’ traveling men, the 
bead neck chains have gained the very 
quickest recognition. And they are de- 
servedly popular, for they are artistic to 
look upon and becoming to their wearer. 
These beads are strung either in a continu- 
ous row, or they are mounted on a heavy 
silk cord which is knotted at intervals, 
grouping the beads in clusters; or metal 
links are used in place of the cord and the 
beads themselves are capped in the metal 
to match the links. 

Pendant plaques appear on some of these 
bead necklaces and others are finished in 
sautoir style with two tasselated ends, or 
the beads graduated in size make the entire 
chain. 

For their colors there are two schemes, 
the first in blends which correspond with 
the new costume colors, and the second a 
contrast in vivid colors of striking ar- 
rangement. Some favorite color combina- 
tions are in blues and reds, in dull greens 
and pale yellows, in black with purple or 
other bright colors; in purple and orange, 
and, one of these with the orange and 
purple carried out in gems and enamel 
mounted on a silver chain with links and 
caps for the beads of fine pierced work, 
was an exceedingly handsome jewel. It 
will not be necessary for me to describe 
these bead chains further. In detail, de- 
sign and coloring they are well known all 
over the country and their popularity prom- 
ises to. carry them as a best-seller far into 
next winter. 


* * x 
The watches which have gone out from 
New York include sautoir and wrist- 


watches for the women and a great many 
wrist-watches for men. The sautoir 
watches are exceedingly small, enameled in 
color, gem-set, or both together on a single 
jewel. One of these in a pale lavender 
tint had long narrow links of the purple 
enamel alternating with tiny links of gold, 
and the watch was set with a half dozen 
tiny diamonds in a circle surrounding a 
faceted amethyst on a ground of the laven- 
der enamel. Wrist watches appear in gold 
with gold link bracelets or in platinum 
mounted on black moire ribbon, having 
slides of the platinum to match the watch 
case. The watches for men vary greatly, 
and wrist-watches and pocket-watches are 
of fancy shapes, those of gold are engraved 
or engine turned, but the platinum ones 
are either plain polished, frosted or a com- 
bination of both frosting and the polished 
surfaces is used. The wrist-watch con- 
tinues to grow in popularity and since the 
Over-seas men are back, there has been a 
tremendous demand for those useful 
jewels. 

There are a great variety of jewels for 
men shown by the manufacturers’ repre- 
sentatives, including many very colorful 
Pieces, for, it seems, there is a decided lik- 
ing among the modern young men for 





plenty of color in their jewels. Sapphires, 
emeralds and rubies are set in some of 
the new Spring finger rings and scarf pins. 
Jade, turquoise-matrix, jasper and _ the 
tourmalines are used in vest-buttons and 
cuff-links. For evening wear the order 
for black, white and gray, is still the almost 
never broken rule, but there are, neverthe- 
less, some evening sets of studs, waistcoat 
buttons and cuff-links with very small 
sapphires, emeralds, or amethysts mounted 
in the center of the platinum. 
x * x 

The manufacturers say that mesh bags 
are steady and constant sellers in all 
shapes and sizes. They are more in de- 
mand than ever before and this means 
much when it is stated that there has been 
for years now a strong demand for these 
utility pieces. Still the call continues. — 

The meshes for these new bags are of 
fancy weaves and of the two-toned pat- 
terns. Checks, plaids, stripes and harle- 
quin patterns are the favorites, and these, 
contrary to all expectations. do not con- 
form in sizes to the size of the bag, but, 
‘nstead, on some of the very smallest mesh- 
bags huge squares and lozenge shapes are 
used, while in some of the larger pieces the 
stripes and plaids are of the smallest pos- 
sible dimensions. On silver bags the pat- 
tern is carried out, sometimes in an alter- 
nate weave in the mesh and some times in 
a tinted silver or by the use of gold. On 
the gold bags the geometrical figures are 
brought out in gold tinting, green and red 
gold being used in contrast. or a paler ana 
a rich, deep tone are used together. And 
for platinum, a variety in the weave may 
carry out the design or tinted gold may be 
used. 

In shape the newest bags follow the 
makers’ fancy and that he is right in giv- 
ing variety to these bags’ shapes and sizes 
is proved by the fact that the more oddly 
formed mesh bags are the first choice of 
the buyers. Their size ranges from tinv 
coin purses to huge carrv-all bags of 
strong, wide mesh, measuring sometimes 
as much as ten inches across and six deep, 
or if, the shape is the deep, narrow style, 
four inches across and seven or eight deep. 

The mountings, too, are varied. For the 
silver bags they mav be plain, hand en- 
graved or gem-set; in gold and platinum 
piercing is used besides. When the mount- 
ings are very small they are entirely plain. 
The leaders among the gold and silver 
mounts are those with the engine-turning 
or hand engraved decorations. and for the 
platinum bags with the platinum mounts, 
gem-setting is mostly in demand. 

eo =< 


Next to mesh bags come the vanity cases 
in order of popularitv. In this line, which 
is entirely one of novelty. the demand is 
strictly for something new always. and 
any new idea is sure of a ready welcome. 
Just at present the box type has full sway 
and anything after this form, no matter 
how unusual it may be in shape or in dec- 





oration or how ungainly in size, it can 
find an immediate buyer. 

A quartet of the very latest of New 
York’s output to be sent around the coun- 
try includes a vanity box in violet colored 
kid with the wrist-strap mounted with a 
gold buckle and slide. This is worn on the 
wrist like a bracelet and from it hangs the 
bag on two straps joined to the bag lid with 
gold links. The mounting of the bag is 
also of the gold—hinges, lock, key, mono- 
gram and watch circle, all matching a tiny 
carved pattern after the style of the Gre- 
cian egg-and-dart. The fittings of this 
bag are in gold and the violet kid, and 
the lining is in figured silk, puffed and 
quilted and set into the bag on a rim of 
wire which is hidden beneath a piece of 
fancy beribboned braid. In shape this bag 
is deep and narrow, a triangular form 
made up of three converging circles like 
a pillar whose base has a contour of three ~ 
half circles. 

The second bag in this interesting quar- 
tet has adopted the idea of the set-in mir- 
ror. Its lid holds the mirror after the 
style of the so-called mirror bags of the 
earlier Spring which were made of silk 
and mounted in silver or gold. In this 
vanity box the mirror is likewise placed 
in the lid and bound in a ribbon and wreath 
decoration which is exceedingly pretty. 
This naturalistic ornamentation is also 
used around the watch which backs the 
mirror, on top of the lid, around the lock 
and for the pierced mount. The handles 
on this bag also give a new note, and in- 
stead of leather straps they are gold link 
chains. And even in shape it is new for 
instead of the width being across the bot- 
tom of the bag this one stands on a nar- 
row base and its widest part is across the 
top. 

An imitation of a band box makes the 
third in the quartet. In its tan leather 
and leather strap it is a replica of an En- 
glish hat box, and even in its fittings of 
leather it carries out this tailor-made and 
mannish idea. It has been repeated in 
leathers of other colors and in black pat- 
ent kid, but the favorite still seems to be 
the tan bag. 

And the fourth bag is still more unique. 
It is a long narrow affair, three inches 
across and seven deep, hanging from an 
extremely long handle of suede to match 
the bag covering, but instead of the lid 
being at the top of the bag it is on the side 
so that the opening takes in the breadth 
of the bag, and the pockets and slides are 
so placed that their contents are easily 
obtainable. This little bag is made up 
in all the tints now used for these sott, 
velvety suedes, and its mounting and fit- 
ting are of silver, gold or platinum as de- 
sired. 

x * x 

Among the other utility pieces, the cigar 
and cigarette cases are most important 
and some decidedly fanciful and elaborate 
styles are shown by the manufacturers 
this year. Corner mountings have returned 
to favor and these tiny caps of contrasting 
metal, or of metal on leather are used on 
many square cornered cases. Corner caps 
of gold are mounted on silver cases or gold 
caps are used over gun-metal. These 





(Continued on page 61.) 
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Some of the Newest Jewelry Sent Out 
by the Manufacturers 
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re generally of pierced work and 


ts a ) 
of them are solid gem-studded and 


hand-engraved. , 
Gun-metal is used in a great many in- 


gances with gold as a foil for its dull black 
golor. And it is an exceedingly good 
combination. Besides the color contrast 
there is also the difference in texture and 
wrface to add to the beauty of the piece. 
The gun-metal is so dull and rough and 
the polished gold so bright and smooth. 
There are two methods in which this com- 
jination is arranged. One is to have the 
Jd as an underlay for the gun-metal, and 
the other is to emboss a black ground with 
repousse details in the gold. For one of 
these black and gold cases the gun-metal 
as been used for the entire case and the 
gold makes an overlay of open-work which 
forms a lap with the snap fastening, and 
the hinges of the back of the case are 
made to match. This, although exceed- 
ingly ornate, has at once found apprecia- 
ion and it is to be repeated in many more 
wtlity pieces. Another gold and gun- 
metal case with the gold above the black 
is one with rounded ends, long and nar- 
row in shape with two twisted gold ropes 
running mid-way around the case as its 
oly decoration. A tiny match box in the 
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gold and gun-metal carried out with a 
decorative Japanese landscape scene of 
bridges, figures, trees and of course Fu- 
jiyama in the distance. 

In all of these little cigar and cigarette 
cases and match boxes an attempt is being 
made to get away from the usual oblong 
shapes. The manufacturers are utilizing 
discs and squares, lozenges and octagons 
in their efforts to put out something new. 
In the manner of decoration, too, there 
are many new notes, and in the enameling 
and gem-setting all the colors of the rain- 
bow are being utilized. 








LETTERS TO THE EDITOR 


Prohibition and the Jewelry Business 


TEMPLE, Tex., May 19. 
Editor, THE JEWELERS’ C1RCULAR: 

We find absolute prohibition an aid to 
our business. The jewelers will benefit 
from its action. As “hard” drink oft- 
times makes folks “hard up,” it is not so 
good for the pawnbroker. As most pawn- 
brokers are merchants, they should not 
worry. Dry States are prosperous States. 
Look at Iowa, first over the top in Govern- 
ment loans, more automobiles to each per- 
son per capita, no State debt. Can you 
beat it? 

Respectfully, 


(Signed) M. OppENHEIMER, 
Jeweler and Pawnbroker. 











National Import and Export Statistics 





Wasuincton, D. C., May 22.—The records of the Treasury Department contain the 
following comparative statistics of interest to the jewelry trade for March, 1919, and 


the nine months ended March, 1918 and 1919: 


IMPORTS 


Macks and parts Of....cccccccccseccsrsscecceses 
Watches and parts Of.....cccccccccssscscccevons 
Diamonds, uncut, dutiable.......ceceeeeesceeeees 
Diamonds, cut, but not set, dutiable...........+.. 
Glaziers’ and engravers’, unset and miners’, free.. 
Pearls and parts of, not strung or set, dutiable. . ee 
Other precious stones, uncut and bort, dutiable.... 
Other precious and semi-precious stones, cut but 

not set, dutiable.......ceseeeseecceccocees wane 
Imitation precious stones, dutiable..........+-+++ 


Total precious stones, etC.......e+-eeeees 


Gold and silver, manufactures of, dutiable........ 
Jewelry, dutiable 
Platinum, manufactured and unmanufactured..... 
Gold and silver sweepings, free..... seeeees ateess 
Statuary, regalia, gems, etc., for religious or edu- 

cational purposes, free....... seteeeeeeeees cee 
Beads and bead ornaments, dutiable........+++.- 
Bronze, manufactures of dutiable........+sseeees 
Dials, enameled for watches, etc., dutiable. Pac esinos 
Lenses and all optical instruments (including spec- 

tacles), dutiable .......+++eeeees seteegseeeees 
Iridium, osmium, ismiridium, palladium, rhodium, 

ruthenium and native combinations thereof with 


weer cccccsesceseseseereenesere 


platinum, etc., 0z., troy, Ce. cucensceesaets © 

Mother of pearl shell, free.....-++++- hea ed ees 
EXFORTS OF DOMESTIC MERCHANDISE 

Clocks and farts.....ssceceeeeceeesceceeceeeees 

Watcltes and parts.....---- iia Seba ie elses 096-08 

Dewelry ..cccccsccccccenccsccccsccscccescessess 


Manufactures of geld and silver LAs MNS sarntie 3:08 iste 
Jewelers’ ashes and sweepingS..-++++--+++++eree- 
Plated ware (except cutlery)....+-++seeeeeee see 
Silver plated 
All other 
Platinum, unmanufactured 
Platinum, manufactured 


eee errr esreseeere 
wreeree eee eee 
wert weer rc eer eee tee 
ecveccessece 
wreuvvereiee ee ee ek ee 





Nine Months Ending 


March, March, March, March, 
1918 1919 1918 1919 

$3,197 $4,547 $96,258 $64,715 
os | Tee GOgree ase vee 
1,105,123 2,527,788 8,160,078 10,860,987 
893,462 5,086,515 10,949,507 10,456,583 
8,886 44,962 732,465 374,778 
10,323 319,316 1,092,876 1,359,851 
41,130 23,237 413,463 510,750 
60,483 325,457 936,104 1,090,862 
53,870 98,566 623,641 726,769 
2,173,277 8,425,841 22,908,134 25,380,580 
ee LAGOTe. ha hie 
18,193 25,421 177,688 157,689 
237,389 336,256 3,874,001 , 2,384,844 
51,193 29,230 307,530 481,254 
7,047 7,933 93,446 93,402 
78,560 239,058 1,369,820 1,262,631 
30,629 9,820 250,947 78,877 
10,731 14,261 74,679 122,568 
25,791 5,438 107,123 223,240 
42,223 252,890 1,053,713 1,114,109 
173,021 283,882 1,479,659 1,811,838 
219,959 153,722 1,451,998 1,288,758 
46,259 56,757 842,632 428,775 
34,369 56,701 421,018 401,497 
110,689 254,211 1,242,197 1,380,439 
116,307 208,265 767,101 1,376,714 
siciats 1,440 40,943 1,792 
1,628 1,431 28,645 17,346 
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LOOT IN SAFE DEPOSIT BOX 


Sheriff Knott Attaches $2,000 and Many 
Pieces of Jewelry Obtained by 
“Christmas” Keough 
Since Sheriff Knott and his deputies 
have opened the safe deposit box rented by 
“Christmas” Keough, noted confidence man 
and dispenser of forged checks, now in the 
Joliet penitentiary, and have found there a 
large part of the loot obtained by Keough 
from merchants here and elsewhere, tagged 
with the names ofthe sellers, the owners 
of the jewelry have been filing actions to 

recover their property. 

Mention has already been made of the 
suit of Charles:A. Keene and the First Na- 
tional Bank of Chicago. Among the new 
suits filed are actions by LeBolt & Co. of 
New York, and Marshall Field & Co. and 
Louis Basch & Co. of Chicago. The latter 
firm alleges that on Dec. 20, 1915, Keough 
induced the firm to give him $65 in money 
and a $135 diamond ring on the presenta- 
tion of a bogus Canadian Bank of Com- 
merce travelers’ check. They sue for $200. 

The complaint of LeBolt & Co. alleges 
that Keough came to the plaintiff’s store 
in December, 1914, with two $200 traveler’s 
checks and got a $125 ring and $275 in 
cash. He returned later the same day with 
a check for $500 and, it is alleged, got a 
$275 scarf pin and $225 in cash. The 
sheriff left this jewelry in the safe deposit 
box with the other items recovered, and 
took possession of the $2,000 in cash found 
in the box. The sheriff will disburse the 
jewelry as the owners get court orders for 
their recovery, and it is likely that the cash 
will be divided pro rata. 











Buy W. S. S. with Liberty Bond Coupons 


ba a statement which will be mailed to 
holders of registered Liberty Bonds, 
together with their interest checks, Carter 
Glass, Secretary of the Treasury, pays high 
tribute to the 20,000,000 Americans who so 
patriotically assisted in winning the war 
by purchasing War Savings Stamps and 
Liberty Bonds. Mr. Glass urges that the 
interest on the Liberty Bonds be converted 
into War Savings Stamps, which pay 4 
per cent. interest, compounded quarterly. 
Secretary Glass’s statement follows: 

“The United States appreciates your un- 
selfish patriotism in lending the money 
which helped win the war. Upwards of 20,- 
000,000 Americans shared this honor, and 
are receiving during 1919 more than $700,- 
000,000 interest. 

“Both good citizenship and your own 
profit will be served by the reinvestment of 
your share of this great sum in War Sav- 
ings Stamps. The Government will be 
saved this immediate outlay in cash. You 
will profit by the quick reinvestment of 
your earnings, which is the high road to 
prosperity and comfort. 

“(Signed) Carrer Gass, 
“Secretary of the Treasury.” 








Foremen of the Waltham watch factory, 
Waltham, Mass., entertained 300 assistant 
foremen and jobmasters recently at the 
Waltham Watch Co.’s new welfare. center, 
the Riverside Club. The meeting followed 
the monthly supper of the Foremen’s As- 
sociation. 








62 


THE JEWELERS’ CIRCULAR May 28, 1919 


Big Advertising to Sell Pearls for YOU 














Full page 
Theatre 
Magazine 












Pearls, the Beautiful 
Always Appropriate 


“Ti rate: chore, she emus dinninens and won 
drous lustre of the necklace La Tausca make s« the 


Full pa 
V page 


of 
Pearls, more than emy other gem, are nate for 
tery co Se the chloe La Tousen 
finds 


your dealer to show you La Tausca Necklaces im # scA 
aes LA TAY eins 
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LaTausta” Bera a: 
YD) BRP Bite Oo a BHR 
Photoplay Magazine Cosmopolitan Magazine Red Book Magazine 
HE makers of LA and make their business more 
TAUSCA PEARLS profitable. Send for our Deal- | 
stand squarely behind ers’ Helps. Watch the adver- 
the jobber and retailer in an tising in magazines of national 
effort to increase their sales circulation. 


Every La Tausca Neck- 
lace sold over a retail 
counter. 


RKKK 


Retailers supplied 








ie oat nike E :. 
PEE NT Ry ATT POOLED EL POPE SERGE NT OLE MIE LETRA, i 


DIAMOND OPERA PERLES 


through Wholesalers 
Satiny pearls, Roman quality, with beautiful iridescent tints. 
This necklace is appropriate for any costume and is made 


Only. 
up in the popular graduation of pearl sizes equivalent to 3 F AU sc 
to 20 grains in genuine pearls. Mounted with fancy white- 
‘ 2 


gold clasp, set with small genuine diamond and encased in TRADE PEARLS 
grey velvet white-lined cabinet. MARK, Foes" 








ee. es eed ae Sc, et ee a i 


Se 


THE JEWELERS’ CIRCULAR 63 











May 28, 1919. 








Jewelry Making, a Trade for the Disabled Man 





By Douglas C. McMurtrie 


Director, Red Cross Institute for Crippled and Disabled Men; President, Federation of 
Associations for Cripples. 














HE soldiers who returns from overseas 

disabled is offered by the government 
every oportunity to re-establish himself 
securely in civilian life. Besides receiving 
the best possible medical attention _and 
special instruction in the military hospitals, 
he is given, upon discharge, compensation 
for disability and a chance to learn a new 
trade at the expense of the government. 
During his training period he receives a 
maintenance allowance of not less than $65 
per month. me ; 

The responsibility of retraining disabled 
American soldiers for self-support has 
been delegated to the Federal Board for 
Vocational Education, While the man is 
still in the hospital he is interviewed by an 
officer of the Federal Board, who explains 
to him the advantages of taking training 
in a trade, tells him how to apply for 
training, learns his preferences in the 
matter of trade, and talks with him over 
his future. 

Much can be done in the reconstruction 
hospital to influence the soldier’s decision 
to take a course of training. The way is 
paved by giving the patient some light oc- 
cupation, such as typewriting, while he is 
still in bed, or some simple work such as 
mechanical drawing while he is con- 
yalescing. Further than this, a system of 
curative workshops has been established in 
connection with the hospitals under the 
division of reconstruction of the Office of 
the Surgeon-General, U. S. A. Here 
patients are taught academic subjects, 
agriculture, welding, electrical work, auto- 
mobile mechanics, commercial branches, 
engraving, jewelry making (chasing, 
enameling handmade jewelry, jewelry re- 
pairing, repousse and silversmithing), me- 
chanical engineering, printing, shoe repair- 
ing, sign painting, etc. The object of such 
instruction is primarily curative, but at the 
same time there is aroused in the disabled 
man the ambition to continue his efforts in 
civil life with a view to earning his own 
living. 

Even after the disabled soldier has been 
discharged from the hospital and has re- 
turned to his home he may apply for train- 
ing to the Federal Board for Vocational 
Education. To facilitate matters for him, 
the Federal Board has established district 
Offices located at the following points. 

District No. 1: Maine, New Hampshire, 
Vermont, Massachusetts, and Rhode 
Island. Office: Room 433, Tremont 
building, Boston, Mass. 

District No. 2: Connecticut, New York, 
and New Jersey. Office: 469 Fifth Ave., 
New York. 

District No. 3: Pennsylvania and Dela- 
ware. Office: 1000 Penn Square build- 
ing, Philadelphia, Pa. 

District No. 4: District of Columbia, 
Maryland, Virginia, and West Virginia. 
“we 606 F St. NW., Washington, 

PC. 


District No. 5: North Carolina, South 
Carolina, Georgia, Florida, and Tennes- 
see. Office: Candler building, Atlanta, 
Ga. 

District No, 6: Alabama, Mississippi, 
and Louisiana. Office: 822 Maison 
Blanche Annex, New Orleans, La. 

District No. 7: Ohio, Indiana and Ken- 
tucky. Office: 906 Mercantile Library 
building, Cincinnati, O. 

District No. 8: Michigan, Illinois, and 
Wisconsin. Office: 1600 The Westmins- 
ter, 110 South Dearborn St., Chicago, IIl. 

District No. 9: Iowa, Nebraska, Kan- 
sas, and Missouri. Office: 517 Chemical 
building, St. Louis, Mo. 

District No. 10: Minnesota, North Da- 
kota, and South Dakota. Office: Room 
742, Metropolitan Bank building, Min- 
neapolis, Minn. 

District No. 11: Wyoming, Colorado, 
New Mexico, and Utah. Office: 909 
17th St., Denver, Colo. 

District No. 12: California, Nevada, and 
Arizona. Office: 997 Monadnock build- 
ing, San Francisco, Cal. 

District No. 13: Montana, Idaho, Ore- 
gon, and Washington. Office: Seattle, 


Wash. 
District No. 14: Arkansas, Oklahoma, 
and Texas. Office: 810 Western Indem- 


nity building, 1000 Main St., Dallas, Tex. 

To disabled men who are contemplat- 
ing the jewelry trade as a future it may 
be interesting to know that jewelry firms 
have expressed their willingness to em- 
ploy trained ex-soldiers or to take men 
on as apprentices and teach them the 
trade. 

A survey of the jewelry trade made re- 
cently by the Red Cross Institute for 
Crippled and Disabled Men in New York 
City, throws considerable light on the 
opportunities in the field for disabled 
men, and should guide them in making a 
choice. 

A resume of this survey is given here- 
with: 

1. Fifty per cent. of the work is se- 
dentary. — 

2.—There is no heavy exertion except 
in stamping and annealing processes. 
Nearly all the objects made are small 
and are easily handled. 

3.—The wages for skilled workers are 
comparatively high. 

4. There is little machinery to cause ac- 
cidents. 

5—Employers are ready to teach men 
the trade, to give employment to skilled 
workers, and to take men on as appren- 
tices. 

6.—Fire risk is provided for, there are 
no safety devices needed, working con- 
ditions in general are good, and an eight- 
hour day is observed. 

POSSIBILITIES FOR MEN WITH LEG DISABILITIES 

1. Sorpertnc. In this process the piece 
of jewelry, for instance a ring, is held in 


a pincers, Then the embossed part is held 
on top of the ring and the two welded to- 
gether with a blow pipe. 

2. TuRNING Process. The piece of jewel- 
ry is put on a revolving board. It is held 
steady with the worker’s left hand. In the 
right hand he holds a chisel which he 
presses against the revolving piece of 
jewelry, thus cutting it into various shapes. 

3. CoLortnc. Pieces of jewelry are 
strung on to copper wire, dipped into ket- 
tles of liquid and an electric current turned 
on. 


4. PoLIsHING. - 

5. ENGRAVING. 

6. WATCHMAKING AND REPAIRING. 
7. EMBossING. 

8. STONE SETTING. 


POSSIBILITIES FOR MEN 
DISABILITIES 

1. Coloring gold. 

2. Enameling of commercial articles, 
like red, white and blue buttons. 

3. Silver plating. A large tank filled 
with acid has wires strung across it. The 
worker brings the article to be plated to 
the tank with a small wire attached by an- 
other worker. He fastens this wire to one 
of the tank wires and leaves the piece 
hanging in the tank until the plating is 
completed. 


WITH ARM 


CAUTIONS TO BE OBSERVED IN PLACING MEN 
WITH OTHER DISABILITIES 


Lung conditions. Processes like anneal- 
ing would be bad for tubercular men. be- 
cause of the intense heat. 

Eyes. Men with eye troubles would not 
be suitable in this trade. 

Shell shock. Men suffering from shell 
shock ought not to be placed in the jewelry 
trade, because accuracy and attention to 
mechanical detail is required. Such men 
ought never to be sent to the drop hammer 
plants. 7 

Herma. Men suffering from hernia 
should not do the annealing or stamping 
process, because lifting is constantly re- 
quired. 

Cardiacs. Men with heart disorders 
should not do polishing which requires 
constant bending. Most of the other work 
seems suitable for them. 

Facilities for training cripples in 
jewelry making are provided by the Red 
Cross Institute for Crippled and Disabled 
Men, 23rd St. and Fourth Ave. New 
York city, where an experienced instruc- 
tor is teaching disabled boys and a few 
adults the fundamental branches of the 
jewelry trade. This class has been con- 
ducted for the past ten years under the 
auspices of the Brearley League, during 
which time about 85 cripples have been 
taught jewelry making, of which more 
than half have been placed in well-paying 
positions with jewelry concerns. 

When the Red Cross Institute began 
its pioneer work shortly after America 
entered the war, the jewelry class trans- 
ferred its headquarters to the Institute. 
Heretofore jewelry making was found an 
especially good trade for crippled boys 
inasmuch as they could be supported at’ 
home while learning. With the growing 
demands for labor in all of the industries 
jewelry making became just as attractive 
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GOOD WILL 


A business lives through its 
customers. And its great- 
est asset is their good will. 


Our service has always measured up to 


this standard and brings forth voluntary 


expression of friendship and confidence. 


ARNSTEIN BROS. & CO. 


170 BROADWAY 


NEW YORK 


Offices only in New York City. 
No branches in United States. 


LONDON: 
Audrey House, Ely Place 


We Sell 
Diamonds Exclusively 


AMSTERDAM: 
6 Tulp Straat 
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and profitable a trade for the older handi- 
capped man as for the younger. 

The course of study at the Red Cross 
Institute is outlined as follows: ” 

For a maximum period of training of 
six months, the following: Making up all 
the cheap grades of gold and imitation 
jewelry, cigarette cases, match boxes, 
the simpler forms or silver ware, silver- 
smithing, and electrotype press and 
enamel. 

For a maximum period of training of 
12 months: Skilled work in the jewelry 
and silversmithing trades, stone setting, 
die cutting, engraving and chasing. 

There is in connection with the class 
an advisory board of men prominently 
identified with the jewelry trade, of 
which Joseph L. Herzog is chairman. 

Recently there has been evidenced on 
the part of jewelry firms a desire to get 
in touch with permanently disabled and 
wounded soldiers who seek a future in 
the jewelry trade. Such firms are advised 
to communicate with the commanding 
officers in the debarkation and recon- 
struction hospitals, and with the agents 
of the Federal Board for Vocational Ed- 
ucation, with a view to placing before 
the officers any plans that they may have. 








Cupid’s New Weapon Is a Red Cross 
Bow 





Paris Island, S. C., where most “rookie” 
marines from eastern territory go for their 
initiation into the service, furnishes an ex- 
ample of the novel use to which the Amer- 
ican Red Cross is put by the sons of Uncle 
Sam who look upon that organization as 
literally “The Greatest Mother in the 
World.” “If a ‘mother,’ why not a match- 
maker ?” say they. 

A young lieutenant of marines at Paris 
Island wanted a diamond ring to send to 
a young woman somewhere in the general 
direction of the Rocky Mountains who had 
—well, it was all settled but for the ring. 
There is nothing resembling an engage- 
ment ring in the vicinity of Paris Island, 
S. C—a ring around the moon occasional- 
ly, but that’s all. The marine officer couldn’t 
get away to the nearest South Carolina 
metropolis to make a selection. 

The Red Cross Field Director at Paris 
Island was called in as father-confessor. 

“You may have your choice of the finest 
in a day or day,” said he to the lieutenant. 
True to his word, the Red Cross man had a 
tray of diamond rings, “on approval” at 
Paris Island, from a jeweler in Charleston, 
in less time than either man thought pos- 
sible. 

Hence, there’s a young woman in the 
west, and a young man in the southeast, 
who are far happier as a result of this 
emergency service of the Red Cross. 

And here is something redolent of orange 
blossoms from the hostess of the Red ‘Cross 
Rest Cottage at Camp Pike, Arkansas. 

“One aviator,” she writes, “wants to bring 
his girl out here to be married in the Red 
Cross Cottage (by an army chaplain) as 
soon as he is discharged, and the first thing 
he wants to do after that is to sign up for 
a year’s membership. No wonder we win 
out with clear-eyed boys like this to back us.” 


THE JEWELERS’ 
AN ENJOYABLE DINNER 


Robt. B. Steele, President of the Jewelers’ 
24-Karat Club of New York, Gives 
Banquet at the Waldorf 
An‘ affair small in attendance but im- 
portant and interesting to those who par- 
ticipate is the banquet given each year by 
the president of the Jewelers‘ 24-Karat 
Club to the officers, directors and heads 
of important committees of that organiza- 
tion. The banquet this year, given by the 
present president, Robt. B. Steele, which 
was held Thursday evening at the Wal- 
dorf-Astoria Hotel, New York, followed 
the precedent established in previous years 
and was a most elaborate affair that gave 
keen enjoyment to the 15 participants from 

the beginning of the evening to the end. 
The banquet was held this year in the 
beautiful State apartments of the Waldorf- 





ROBT, B. STEELE, HOST AT THE DINNER 


Astoria Hotel, 33d St. and Fifth Ave., 
which were decorated especially for the 
occasion and the arrangements and cuisine 
were beyond criticism in every way. The 
guests were seated around one large round 
table, the floral decorations of which were 
superb, roses predominating. Jimmie 
Logan, as usual at 24-Karat entertain- 
ments, furnished the music, and his efforts 
in entertaining the guests were supple- 
mented by those of a professional story- 
teller. 

President Steele greeted and was hearti- 
ly greeted by his fellow officers and 
directors, who enjoyed to the utmost the 
clams, green turtle soup, shad roe, breast 
of guinea hen, Virginia ham, ice cream and 
other dainties which were set before them, 
and between the courses songs, stories, 
anecdotes and badinage served to whet the 
appetite and aid digestion, but in addition 
to the general element of jollification ram- 
pant, a serious note was struck that equally 
pleased the diners, and this came in the 
speeches made by President Steele, 
“Mayor” H. C. Larter, William T. Gough 
and David Kaiser, who discussed topics 
important to the guests not only as mem- 
bers of the club, but as business men and 
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jewelers. The entertainment of the pro- 
fessionals was supplemented by the en- 
tertainment from the guests themselves in 
songs and stories of 24 karat merit. 
“Billy” Gough’s recitation of John Hays’ 
poem “Pledge at Spunky P’en,” was per- 
formed in an inimitable fashion, and re- 
ceived rounds of applause which resulted 
in the calls for his favorite song. Mr. 
Gough refused to sing this, however, until 
pledges had been made to the Salvation 
Army from each of the members present, 
and he collected $110 for the drive of this 
organization as a result of his efforts. 
David Kaiser added to his fame as an 
afterdinner speaker, in the course of which 
he proved he was the grandfather of the 
bunch by stating that he has been in the 
jewelry business in Maiden Lane since 
1865. 
The speeches of President Steele and 
Mayor Larter were equally enjoyed. 
Among those who were present beside 
th host, Mr. Steele, were Vice-President 
Lee Reichman, Treasurer A. L. Brown, 
Secretary W. M. Ward, Assistant Treas- 
urer H. P. Dickinson, and the following 
officers, ex-officers, directors and commit- 
teemen: H. C. Larter, William T. Gough, 
J. Warren Alford, John W. Sherwood, 
M. L. Bowden, Jr., David Kaiser, Charles 
R. Jung, Herbert Reichman, Mark Gattle, 
George F. Gilmore. 








MANUFACTURERS MEET 


Membes of Manufacturing Jewelers Associa- 
tion of Southern California Hold 
Meeting of Unusual Interest 


Los AncELEs, Cal., May 21.—The regular 
meeting of the Manufacturing Jewelers’ 
Association of Southern California, held 
last Tuesday, was largely attended and 
was one of unusual interest. One of the 
resolutions passed provided for the issu- 
ance of display membership cards to be 
hung in the offices of all members of the 
association. 

A committee comprising Z. S. Skinner, 
E. L. Deacon, E. B. Nicoll, David Kaplan, 
Jas. A. Apffel, Gilbert Kinsey and A. Moss 
was appointed to adjust any differences 
that may arise between members, or be- 
tween members and customers. A commit- 
tee previously appointed to determine prop- 
er prices for platinum work made a report 
and their report was adopted. This com- 
mittee was composed of Jas. A. Apgel A. 
Rack, Z. S. Skinner, Henry Lessner and I. 
Naumoff. Gilbert Kinsey, Fred Walter, 
David Kaplan, Jas. A. Apffel and E. L. 
Deacon were appointed a committee to ad- 
just and report on proper prices for staple 
gold work. 

There was a general discussion of the 
desirability of establishing a fixed stand- 
ard for the alloy of gold and the require- 
ment that all members of the association 
comply with this standard in all their work. 
The purpose of this would be to protect 
customers from inferior work and to make 
the membership cards a guarantee of qual- 
ity in work done. 

Plans for an outing and a banquet to 
which members may bring the ladies, and 
other matters of interest were also dis- 
cussed. : 





ea 








THE JEWELERS’ CIRCULAR 























ORALS & 
AMEOS 


of Quality 


To Visiting Buyers 


A hearty invitation is hereby 
extended to you to inspect 
our varied stock of original 
and unique cameos and our 
exclusive coral strands. 


F. VITELLI & SON 


277 Broadway, New York 
The House of Cameos 
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CHARGED WITH FORGERY 





Baltimore Jewelers Identify William Smith 
Alias “William Walker” as Man Who 
Passed Bogus Checks in That City 


BartimorE, Mp., May 24.—Identified as 
an alleged forger and bogus check opera- 
tor who has preyed on jewelry stores of 
eastern States for over a year, William 
Smith, alias “Paul Smithers,” alias ‘“Will- 
iam Walker,” 24 years old, was arrested 
several days ago in Richmond, Va., through 
the work of agents of the Department of 
Justice and operatives of the Pinkerton 
National Detective Agency. Smith, ac- 
cording to information received here, at- 
tempted to pass a number of bogus checks 
on Richmond jewelers. 

His photograph was sent to this city and 
it was identified as the man who, under the 
name of “William Walker,” passed a bogus 
certified check for $600 on the firm of S. 
& N. Katz, 105-107 N. Charles St., on Oct. 
12, 1918. The identification was completed 
when Mrs. Ida Mitchell, of Mitchell & 
Norwig, jewelers, 318 N. Howard St, 
identified the picture as the man who at- 
tempted to pass a check for $600 at her 
store on Oct. 12, a few hours before it is 
alleged he successfully negotiated his deal 
at the Katz store. 

Private detectives throughout the coun- 
try have been on the lookout for Smith. 
Detective Captain McGovern has requested 
the Richmond authorities to hold Smith 
for the Baltimore authorities. He has 
been indicted by the grand jury and he will 
be brought here for trial. Members of the 
Jewelers Security Alliance and the Pinker- 
tons have sought Smith for several months 
and every jeweler was furnished with a 
circular bearing his photograph and de- 
scription. 

Smith is said to be a native of Hender- 
son, N. C. He went to Richmond 
10 days ago and rented a_ postoffice 
box. He visited two jewelry stores in 
Richmond and, it is alleged, attempted to 
obtain diamond rings valued at nearly 
$1,000. A few hours later Smith was ar- 
rested when he visited the postoffice to ob- 
tain mail from his box. For several days 
he refused to tell the Federal officials any- 
thing about himself. He was photographed 
and his picture was identified from among 
several other photographs when it was 
shown at three stores here. Leon Simon, 
furrier, 410 N. Howard St., who “accept- 
ed” one of Smith’s checks under the con- 
dition that he would send a $200 fur coat 
when he found the check to be good, also 
identified the picture. 

As several of the checks were drawn on 
a national bank, operatives of the Burns 
Detective Agency became interested in the 
case and Charles L. Vietsch, handwriting 
expert for the Burns agency here, in- 
formed Detective Captain McGovern that 
Smith was the same man who obtained 
$1,500 by means of a bogus check from 
two butchers in a market here in August, 
1918. 

When Smith visited the Katz store he 
handed the salesman a card bearing the 
name of “William Walker, manager of 
Walker & Co., Henderson, N. C.” He told 
the salesman that he was on his way home 
and that he desired to buy a diamond én- 
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gagement ring and a wedding ring. It is 
charged he produced a “certified check” for 
$600 drawn on the First National Bank of 
Henderson, and the check was accepted. 
“Walker” told the clerk that he was short 
on cash and he got a $50 credit at the Katz 
store. He left the store with the two rings 
and four days later members of the firm 
were informed that the check was a for- 
gery. 








ESCAPED PRISONER CAUGHT 


James Buck, Convicted of the Murder of 
Aaron Goldberg, a Jeweler, at St. 
Joseph, Mo., Arrested in Baltimore 


Ba.timore, Mp., May 24.—James Buck, 
30 years old, alias “William W. Zepp,” 
convicted of the murder of Aaron Gold- 
berg, a jeweler at St. Joseph, Mo., on Dec. 
15, 1915, and who was sentenced to Jeffer- 
son Penitentiary for life, who made his es- 
cape from the prison on Dec. 18, 1918, was 
arrested here on May 17 by Detective Lieu- 
tenants King and Shank and is now in jail 
here waiting the arrival of the Missouri 
authorities. 

Buck obtained employment here two 
weeks ago under the name of Zepp, which 
is his right name, he having been convicted 
and sentenced to prison under the name of 
Buck. Two days later he decamped with 
$600. The detectives ferreting out clues, 
learned that Buck was wanted in a south- 
ern State for escaping prison while serving 
a life term. He was caught several days 
later, but he stoutly denied his identity. He 
was identified through the local Bertillon 
Bureau and later a telegram and his picture 
were received from the Missouri authori- 
ties. 

When Buck found that further deception 
was futile he made an alleged confession 
to the detectives. He said that he and Wm. 
F, Newell, of Billings, Mont., held up Gold- 
berg in his store and that when the jeweler 
attempted to call for help, Newell beat the 
jeweler on the head with the butt of his 
pistol. Buck said that they tied Goldberg 
and his clerk in a rear room and that when 
Goldberg continued to yell, Newell rushed, 
back and rained blows on his head. Buck 
said that he tried to stop Newell, but finally 
the jeweler fell to the floor in an uncon- 
scious condition. 

Two bags were filled with loot and 
the hold-up men escaped. Newell was 
caught the next day and Buck was ar- 
rested 200 miles from St. Joseph. Both 
were tried and sentenced to prison for life. 
Buck admits that he was guilty of the rob- 
bery, but he says he is innocent of killing 
the jeweler. A net was spread throughout 
the country for Buck after his escape. He 
will be returned to Missouri to face the au- 
thorities there. 











Frank L. Howland, trustee of the estate 
of Louis Miller, bankrupt, Long Branch, 
N. J., will sell at public auction on June 
2, at 11 a. M., all the assets of the bank- 
rupt. The property consists of a miscel- 
laneous line of jewelry, cutglass, silver- 
ware and other articles. The stock will 
be open for inspection on Saturday, May 
31, between the hours of 10 a. m. and 
3 Pe M. ' 
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ALLEGED BURGLAR CAUGHT 





Baltimore Police Arrest Walter Brown and 
Jewelry Stolen from Store of Frederick 
Strodtman Is Recovered 


3ALTIMORE, Mp., May 24—One week 
after the burglary was reported to the 
police most of the jewelry stolen from 
Frederick Strodtman, second floor, 114 W. 
3altimore St., was recovered and the al- 
leged burglar, Walter Brown, colored, of 
N. Bethel St., is now in the city jail await- 
ing trial in Criminal Court. The shops of 
three jewelry repairmen were broken open 
during the night of May 15 and when the 
loot was tabulated the losses amounted to 
52,000. Mr. Strodtman’s loss amounted to 
over $1,000. 

Brown was arrested by Patrolman John 
J. White, of the Eastern district, three days 
after the burglary was reported. The 
negro went to a second hand shop and it is 
charged offered an imported watch valued 
at $300 for sale. Scores of pawnshops and 
second hand stores were warned to be on 
the lookout for the jewelry by Round Ser- 
geant Burns, Sergt. Manning and Detective 
Lieutenants Vahle and Roche. 

When the negro returned to the store 
Patrolman White, who had been informed 
of the negro’s visit, jumped from behind 
the counter and seized him. The negro at- 
tempted to escape and for three days he re- 
fused to tell anything about himself. 
Finally he made an alleged confession and 
he told the police and detectives where the 
stolen jewelry was hidden. They went to 
the N. Bethel St. house and say they found 
the jewelry hidden under a plank of the 
floor. 

Mr. Strodtman highly praised the police 
for their work. The negro said he hid 
himself in a hallway on the third floor and 
“jimmied” open the offices after the workers 
had left the building. He was committed 
to iail in default of $5,000 bail. Mr. 
Strodtman carried no insurance on the 
jewelry and its theft meant financial loss to 
him had it not been recovered. 








France Removes Restrictions on Platinum, 
Gold and Silver 

Wasuincton, D. C., May 22.—An- 
nouncément was made today. by the De- 
partment of Commerce that all restrictions 
have been lifted by the French Govern- 
ment from about 50 of the more important 
raw materials. 

Included in the metals mentioned are 
platinum, gold, silver, in bars, plate, etc. 








Market Prices for Silver Bars 
The following are the quotations of silver 
bars in London and New York as reported 
last week; 


Official Price, 

New York 

Date. London.  .999 Basis. 
WN GGs ccnisiees sevvesen des 52% 108% 
- Diwacccvaseteneenae’ 51 104% 
S  Qetdsee sete keeweeees 51% 105% 
ie ee, Sot ee 51% 106% 
OSES is iacnaenadeueen 51% 105% 

S  Giisca ieee 51% 106% . 








E. F. Burkhardt, Crookston, Minn., has 
sold his interest in a jewelry business there 
to. Fred. A.. Lanctot. 
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Diamonds 


A wide range of sizes and quality 


Platnum Jewelry 


Only the highest class of workmanship, original 
designs of character. 


Gold Jewelry 


Excelling in 14K. goods of merit. 


Watches 


Platinum Diamond Set Watches 
Gold Bracelet Watches 
Gentlemen's Watches 


All combining beauty and utility in a wide range 
of price. 








Hayden W. Wheeler & Co., Inc. 


Manufacturers—Importers 
2 Maiden Lane ti) NEW YORK 


Factory: Brooklyn 
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MARCH STATISTICS 





Department of Commerce Makes Public 
Figures Showing the Imports of Dia- 
“monds, and Exports of Jewelry 

and Watches. 


WasuincTon, D. C., May 21.—The Divi- 
sion of Statistics of the Bureau of For- 
eign and Domestic Commerce of the De- 
partment of Commerce has just compiled 
the figures of the imports of cut and rough 
diamonds into the United States for the 
month of March, showing the countries 
from which they were imported. The tables 
also show the exports of jewelry during 
the same month from this country to other 
parts of the world. i 

The diamond statistics are as follows: 


IMPORTS OF DIAMONDS DURING MARCH 





Rough, Cut. 

f *~ =". & A— ‘ 

Countries. Carats. Value. Carats. Value. 

France ...-- cet  . ivteaieeiS 196 $16,202 

Netherlands.. 1,649 $126,671 49,110 4,316,598 

England .... 35,302 2,330,311 8,694 753,715 

SE 9.6060: 1,064 33,631 wal aacslaner 
British South 

Africa .... 620 Sivtee aver.  sewedls 





38,635 $2,527,788 58,000 $5,086,515 


The exports of jewelry from United 
States, by countries, during March, 1919, 
are given as follows: 


Vaiue of 

Countries. Jewelry. 
EY oc wun s o6-0e 50s 5 Waa Caan tee 1,833 
SE ee Ore 3,400 
Rr cinio1e'9's/4's sinis.t a aie sie elasinreas ae asia dies 398 
ERE re re er re 466 
EF OEE rR eT Tr re 250 
ST METAS: o'00.s:6.cs:eelgse sic ve Ssvins’s 6 
BE TTC Cre MeO ee 20,392 
SOT err eT Terr re 54 
Er or ee re Te eye 1,348 
Newfoundland and Labrador........... 995 
rr ere aa 5,636 
eo Teme ee we err renee 49 
REE, 65,6690 1A GANAS ORSON ESS 2,500 
ER re er renee rent 1,408 
Nak <5 Cacao eke. Oe vical ewes «Tasers 8,244 
Ee CIEE er ree 2,625 
Cia nss save paisa red meee or aide-e 2,185 
Mtcn Hast Indies.....cccocscscccccece 4,406 
PPE Oe TT ER OO OC OC 185 
| ERA Re LOCC ar eke 151 
EN, 55.5150 2401 414 1e 4lard- eres aplae we Hue 196 
een OCCRMIR: 662.66. 0600.0600.60060006-00 30 
UN! (2 4cas se eWwwes Nene eee eewet 56,757 


The exports of watches and parts of by 
countries during March, 1919, is given sep- 
arately in the following table: 





Value of 
Countries. Watches. 
I ahs cigsigig:¥i-sieleie 9074-4 wiewin Ne ew sce 257 
Netherlands 575 
EE doo ic sis canine swan aes ess 2,776 
RR 2 rcksscicla, ala Saale hala nee Oesewees 50,313 
nee err er rere rrr or 103 
SN UINMNAR, 55,0. 5.0.05 19.010 osewle'ea si 42 
IL a sisibe <isicioaldiea's'eieie 6 eniecleiceeees , 74,814 
R55 (5: lsavecais w/0lettenieeianee UNC Gls 237 
ST rere te 289 
ee REE LDCR LiL CO 280 
ee a Ee ee Fer 18 
MMUOTE o3 dec coos reg eccegecedscecPes 27 
MEMEICO “o's e cde ce bts ee eee ee 1,415 
Newfoundland and Labrador.........-- 503 
Other British West Indies (exclusive of 
Jamaica, Barbados, Trinidad and To- 
MEE), Acwugiesa woes awwseteecaasesee 10 
EE RR Crm COcUr rr Orr 627 
Virgin Islands of the United States..... * 21 
Dutch West Indied ....520..-ccgecdos. 8 
French West Indies ........s+eeeeeeees 77 
byHaiti ..... ay ane sc overarith tees ee 67 
. Dominican Republic ........6 ee eeeeeee 743 
i Argentina RIAL RG Aiasse ww aw Maamenweens 86 
Gira SCORE TTT CATT INVERT TES COmES 110 

elethibia “S...... EMRE RE EID yen BID 
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ME CI, o.o'a do 3:6,0 0h e sleview.cuesces 78 
sg rere 4 
CRS citadoands 4000 0a ecucamenessdwease 6,332 
British India 909 
PRE RMRRBIONOD i dialadc.0ecciecceeaces 756 
PIE FUND oie 's ves aibin cs scala eae 722 
pO Oe eee nearer eee 5,573 
OO COC 395 
PRUNES IMAGE oiiiceccccdcoceccoees 1,212 
ee REET Coe eee 1,802 
Brita West Aftica..... os ccccccsceccces 1,021 
Britig®. South Alticd. occccdcccicvecsses 1,148 

WOU s:asteeteindccdiwececeeekess 153,722 








JEWELER IDENTIFIES SUSPECT 





Walter Stevens, Accused by Chicago Police 
with Many Crimes, to Answer to Charge 
of Stealing Diamonds 


Cuicaco, May 24.—Walter Stevens, who 
is said to be a “two-gun” bandit who con- 
siders jewelers his logical and biological 
meat, was identified last week by Mose 
Iralson, a diamond broker in the Columbus 
Memorial building, as one of four men who 
robbed him of diamonds and other pre- 
cious stones valued at close to $100,000 on 
Dec. 24. Stevens is also suspected of 
having been implicated in the famous $250,- 
000 robbery of the Heller-Rose Co. in 
January, 1918. He is further wanted as 
a suspect for identification in connection 
with a bank robbery at Aurora, IIl., in 
which a policeman was shot and killed. 
The police believe that Stevens has been 
connected with many other jewelry and 
bank robberies, but they must assemble 
their proof, and that is where they are 
going to find trouble. 

Stevens was arrested last Wednesday on 
the south side, after bank robberies and 
hold-ups became so numerous that the 
newspapers with one accord demanded in 
flaming head-lines that the police do some- 
thing to stop the orgy of crime. Stevens, 
who is known to be a man of brains, has 
been under surveillance for some time, In 
fact, he recently gave himself up in bold 
fashion to the police, demanding that they 
prove their charges against him. The police 
were stricken dumb at his boldness, but 
when they went to look for their proof— 
actual proof—they found that they didn’t 
have enough. They were therefore forced 
to let Stevens ramble. Stevens promptly 
gave an interview to an afternoon news- 
paper, in which he practically laughed at 
the police, and declared further, that cer- 
tain detectives wished to “bump him off” 
because of his knowledge of corruption 
within the department. 

The most serious charge against Stevens, 
to date, is that of the Aurora murder. 
Stevens himself seems to have realized this 
fact, for after certain business men and 
other persons in Aurora had positively 
identified a bureau of identification photo- 
graph as that of the man. who committed 
the shooting, he sprang a coup which will 
almost, if not quite knock out the Aurora 
murder charge. While the police depart- 
ments of every city and village of the 
country were seething with the search for 


‘him; he quietly bought himself a loud suit, 


_a passionate necktie, and a velour hat, and 


‘went to Aurora as a salesman, carrying 


grips, tipping hotel boys and flirting with 
the. girl at. the. cigar.case, all.according..to 
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approved tactics for road knights. Then 
he went to each witness, who before the 
Chicago and Aurora officers, had yapped 
out, on seeing his. picture, “That’s the 
fellow!” He was selling, for the occasion, 
whatever article that particular person 
needed in his business. He was careful to 
permit each prospective customer to see 
him with and without a hat and he scat- 
tered 25 cent perfectos like a mining stock 
salesman. He took them to dinner and he 
bought them wine. Yes, he even sold them 
goods—on description. He had a flow of 
language which quite charmed Aurora’s 
business men. Not one, however recog- 
nized the man whose picture they had iden- 
tified as a murderer. 

On Feb. 28 Stevens surrendered to State’s 
Attorney Hoyne for his part in the famous 
Heller-Rose jewelry robbery. He was not 
at that time charged with the Aurora crime, 
or if he was, the police were too much 
flabbergasted by his boldness to hold him 
on that charge. The state’s attorney agreed to 
$25,000 bonds, whch Stevens promptly fur- 
nished. He then vanished, and a little 
later, when Aurora business men became 
positive in their identification of his pic- 
ture, the search for him was renewed. 
Special orders to bring him ia went out 
last week, and after a search, he was ar- 
rested by Lieutenant Michael Hughes and 
John Norton of the Detective Bureau. He 
made no resistance, reversing his conduct 
of last summer, when he nearly killed a 
detective by hurling him from the running: 
board of an automobile. 

The police admit that Stevens has com- 
pletely wrecked the case against him in 
Aurora. By his bold trip in the guise of a 
traveling salesman he has brought about a 
situation which would get any of those wit- 
nesses down there laughed out of a court- 
room if they sought to identify him, say 
the police. So it seems certain that Stevens 
will now be brought to trial either for his 
supposed part in the Heller-Rose robbery, 
or for his complicity, as alleged in the Iral- 
son robbery. Mr. Iralson was positive in 
his identification of Stevens, but has not yet 
decided on his next step. He said that he 
would consult his attorney before making 
any definite move. It is believed possible, 
however, ‘that Mr. Iralson will bring a 
formal charge of robbery against Stevens 
this week. In spite of the fact that the 
police do not believe that the murder charge 
can be made to stick against Stevens, he 
has been taken to Aurora for a further ats 
tempt at positive identification. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 
Week ended May 24, 1919. 
The U.-S. Assay Office reforts: . 
Gold bars exchanged for gold coins. .$1,171,156.77 
Gold bars paid depositors........... 361,258.19" 





TOG oiciiinis dindnse' sabe weaieiaewates $1,532,414.96 


Of this the gold bars exchanged for gold coin: 
are reported as follows: 


NR io saniaissaihaseagibaiicioneta $279,356.80 
© 04.4. Re OE 217,199.00 
S Bhs. hike. Shige ede Mevcncses 274,002.68 
© Bio qusgsauginns 177,395.46 
No ET OLA OES bP 132,080.56 
MM ee Ce ee eos oor 91,122.33 
» Detalvvvessweseve ss bees eevee $hI71,196.77 
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Pearls 
Pearl Necklaces 


GOODFRIEND BROTHERS 


9-11-13 Maiden Lane, NEW YORK 41 bis Rue de Chiteaudun, Paris, France 
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| The Latest Jewelry Seen in New York 


<n following information is published not, onl , ) 

f ag ag of the public, and to give the retail jewelers outside of the large centers in- 
rd the very latest articles in jewelry that are shown in the sho 
fis and about such special pieces as have been made for 

his information is right-up-to-the-minute, and gath- 
i before THE JeweELers’ CrrcuLar goes to press. 3 may be gi’ 

ered. direct! is local paper ‘ha the general information of the people of his district, in order to 
interest in jewelry generally, or the information may be used 
his local journals Pe the latest styles in jewelry. 
i dit to Tne, JEWELERS’ CIRCULAR, in any 
ix ‘i 22 oa of the people of his district, or valuable as a news item on the latest 


for the benefit of the jeweler, but 


windows of big 
or customers, and 
The notes may be given by the 
by him as a basis for 
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F all the famous places in New York 
0 city perhaps none has gained greater 
renown than the Information Booth at the 
Grand Central Station. It is known to all 
New Yorkers as their favorite meeting 
place, to Suburbanites, occasional visitors 
and to tourists as the safest meeting place 
in all of New York city. And yet it is true 
that at times the crowd here is so great 
that an intent watcher may easily be lost 
in the shuffle. But, however, it may rank 
as a meeting place and as a vantage point 
for taking notes on the latest jewelry 
fashions, this ever moving circle of New 
Yorkers and their friends make a superb 
place. a 

A useful little mesh bag for a traveler to 
carry was seen in a long narrow shape 
which was hung from a bangle on the wrist. 
Bag and bracelet were of pale tinted gold 
except where the bagmesh was crossed with 
a striping of platinum links. Sapphires 
were set, one, in a knob of the catch of 
the bag, and three in a row on the other- 
wise plain gold bangle. 

An excellent opportunity was given for 
observing a platinum watch and a platinum 
gem-studded chain when the wearer of 
these jewels, holding the watch in his hand, 
glanced impatiently from watch to clock 
and waited long and anxiously near the 
Information Booth. The hand engraved 
and decorative platinum links of the chain 
were alternated in the row with a cluster 
of three tiny emeralds, and the watch it- 
self, an octagon shape, exceedingly thin and 
small, was ornamented with the monogram 
traced in emeralds. 

“*" & 

Worn by a traveler in a natty tailored 
suit was a long chain to which was at- 
tached a little mesh coin purse. Chain 
and purse were of gold and at intervals 
on the chain were mounted square-cut 
fancy sapphires. Sapphires, you know, come 
in many other tints beside the well known 
corn-flower blue, and these in the chain 
were pink and yellow tinted. As a jewel 
for a traveler this little coin purse on its 
long chain proved its worth when it was 
seen that it held the very necessary coins 
for the many necessary tips. 

x * x 


A tweed suit in Norfolk style and grey- 
toned spats to match, mannish hat and 
gauntlet gloves is not a very promising 
costume with which to wear pretty jewelry. 
But the watch-bracelet accompanying this 
suit was made bright and attractive by the 
use of a scarlet colored leather strap on 

; which the silver watch was mounted, and 
ito repeat the brilliant color a tiny piece 


of smooth polished coral was set in the 
mannish scarf-pin of the four-in-hand tie. 
And after this same idea of touching up 
an otherwise uninteresting costume with a 
bit of bright color, emerald green enamel 
and very small emeralds were used together 
on the watch case of a little sautoir-watch 
which hung from a green neck-chain, ac- 
companying a travel costume of leather 
colored jersey. 
x * * 

There was something exceedingly chic in 
the way a Spanish comb was set sidewise 
in a beautifully arranged coif. The hair 
was distinctly blond, and a very small, nar- 
row brimmed hat of lisere straw, trimmed 
with a single spray of glycerined ostrich, 
balanced this great Spanish comb which 
stood out at right angles from the head, 


just behind the left ear; while the hat . 


tipped at a quite dangerous angle, reached 
low on the right side and curved high on 
the left. The comb itself, was unique; its 
shape was a wide fan pattern, very finely 
pierced, and its material, black dyed shell. 

The eyes were blue and the hair a silver 
grey on the wearer of a cornflower toque, 
and this wondrous natural color scheme 
topped by the blue flowers was further en- 
hanced by the clever use of a shade of 
Copenhagen blue enamel @m ear-rings and 
necklace. The ear-rings were long narrow 
pendants, a shaft of the blue enamel hang- 
ing from a blue enameled ear-stud; and the 
necklace had plaques of the enameling 
mounted in an openwork border of oxidized 
silver wire, and the links of the chain were 
of the oxidized silver. 

* * * 


One of those convenient week-end bags 
was seen, colored in bronze to match a 
golden brown tricollete costume. The bag 
material was unstiffened kid and its mount- 
ing was carved and tinted bronze. Its fit- 
ting and lining, of course, were not to be 
seen, but judging from many another, its 
lining would be of contrasting silk, and the 
mountings of its fitted pieces to match the 
bronze of the bag mount. A bronze rim 
would edge a little mirror, and a diminutive 
brush and comb would have backs of the 
carved bronze, while tooth brush holder, 
nail file handle, scissors and Dorine box 
would be made entirely of the bronze. 

x ok Ox 


Before one realizes their utter and com- 
plete convenience it is surprising how many 
wrist-watches are seen worn by men, but 
they say after having once used a wrist 
instead of a pocket-watch there is no sur- 
prise at all at their numbers. One in sil- 
ver was oval shaped and marked on one 
side of the case close beside the dial with 
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the owner’s monogram, and on the opposite 
side of the dial with the insignia of his 
college fraternity. One of gold is plain 
polished but made attractive by its unusual 
shape. It is a long narrow diamond-shape 
with blunt points and the dial follows this 
contour. Another wrist-watch worn by a 
traveler was in platinum, square shaped 
with rounded corners, finished with frost- 
ing on its platinum surface, and mounted 
on a dark grey strap. 

Matching veil-pin and veil-barrette make 
an unusual, but interesting and attractive 
jewel combination, and when it is used with 
hatpins to correspond in gem-setting and 
mount material it is all the more enticing. 
A set of these three jewels was seen last 
week with tiny veil-pin, narrow but long 
barrette, and oddly shaped hatpin all in gold 
with tiny diamonds as their gems. The bar- 
rette is not one of the regulation sharp- 
pointed pins but it has, instead, two curved 
prongs which go through veil and coif knot 
and fasten beneath two curved holders on 
the pin. The tiny veil-pin was a cluster 
of little diamonds and this cluster was re- 
peated in the center of the barrette which 
had for its mount pattern a spiderweb of 
fine gold wire. The hatpin again repeated 
the cluster in a strong frame of gold. 

The great abalone pearls which have been 
used during the Spring as hatpins or rather 
as hat decorations have given place now 
to smaller and more decorative jewels. 
Set cat-a-corner at front and back of one 
of those close-fitting little turbans made of 
soft folds of entwined georgette and straw 
were two matching hatpins of rose pink 
coral each bordered in a circle of tiny 
rubies and diamonds. These were used on 
a toque of dull navy-blue, and their little 
touch of pink gave extra smartness to the 
hat. Their new shape, too, added to their 
modishness, for instead of being the huge 
affairs of the past few months they were 
small, although the coral was highly 
rounded and the little ring of faceted gems 
formed quite a distinct framework for the 
pin head. THE RAMBLER, 








The capital of the new organization of 
Wall & Dougherty, Ltd., Honolulu, is $150,- 
000 of 1,500 shares of $100 each. The cor- 
poration has received the privilege of in- 
creasing the capital to $500,000. Out of 
the capital, 1,300 shares have been taken, 
valued at $130,000. Members of the cor- 
poration are Arthur F, Wall, president, and 
owner of 255 shares of stock; James D, 
Dougherty, vice-president, 300 shares; 
James S. McCandless, 100 shares; Theo- 
dore A. Cooke, secretary-treasurer, 100 
shares; john Watt, 100 shares; H. A. Bald- 
win, 100 shares; Col. Z. S. Spaulding, 50 
shares, and a long list of smaller stock- 
holders. The property which was taken 
over by the company is inventoried at 
$153,442.86, less liabilities, and Messrs. 
Wall, Dougherty and George Ahlborn, 
former partners, accepted 760 shares for 
their interests. Mr. Wall is contemplating 
an eastern trip shortly, for the purpose of 
extending the business and stocking up with 
the latest types of jewelry and silverware. 
It is understood that the corporation is 
planning to take the corner property, now 
occupied by the von Hamm-Young Com- 
pany. 
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Last Honors Paid to Edward Holbrook. 





Many Friends and Business Associates Gather at Bier of Silver Trades Great: 
Captain of Industry—His Successful Career. 
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rorp, Conn., May 25.—Friends and 
lee from every walk of life and dele- 
tions from all sections of the jewelry 
trade gathered here yesterday at Straw- 
perry Hill,.the Summer home of the late 
Edward Holbrook, to pay their last honors 
to the deceased. The funeral services were 
held shortly after the arrrival of the 10.50 
train from New York. ; 

The esteem, the honor, the love in which 
the late head of the Gorham Co. and the 
directing force of the Sil- 
yersmiths Co. was held, in 
personal, in social and busi- 
ness circles, was apparent 
by the deep sorrow manifest 
by all those who had come 
to pay this tribute to him 
and his memory. 

Of course, the largest 
delegation was that from 
the Gorham plant at Provi- 
dence, which consisted of 
more than 50 of the direc- 
tors, foremen and depart- 
ment heads of the institu- 
tion, but others came from 
sections as far west as Chi- 
cago. Among the jewelry 
firms from out of town that 
were represented were the 
Philadelphia houses of 
Bailey, Banks & Biddle Co. 
by S. Jaquette, and J. E. 
Caldwell & Co. by J. Emott 
Caldwell and Charles W. 
Oakford; the Chicago 
houses of Spaulding & Co. 
by Henry C. Tilden, C. D. 
Peacock, Inc., by Walter J. 
Bufington, and Benjamin 
Allen & Co. by Benjamin 
Allen; the New York con- 
cerns of Tiffany & Co. by H. 
H. Treadwell, Black, Starr 
& Frost by Fred W. Bray, 
Dominick & Haff by H. B. 
Dominick, Carter, Gough & 
Co. by W. T. Gough, Brand- 
Chatillon Co. by George A. 
Brand and Alfred J. Chatil- 
lon, Larter & Sons by H. C. 
Larter, THE JEWELERS’ Crr- 
CULAR PUBLISHING Co. by Vincent S. Mul- 
ford, while R. Stanley Sanderson repre- 
sented the Goldsmiths’ & Silversmiths’ Co. 
of Detroit, and Charles Mundy, William 
Wise & Son of Brooklyn, Millard F. Davis 
of Wilmington, Del., were also present. 

George Weils, president of the Whiting 
Mfg. Co., headed a delegation from that 
concern, as did S. D. McChesney, president 
of the William B. Kerr Co.; H. A. Mac- 
‘Farland, president of the Mount Vernon 
Co. Silversmiths, Inc., and Charles Sieg- 
man, manager of the Silversmiths Co., New 
York city. 

Outside of the Gorham delegation from 
Providence the concern was represented 
from New York by E. J. Dingee, head of 
the wholesale department; Robert Loch, 


head of the retail department, and J. D. 
Little, manager of the Maiden Lane store, 
as well as E. Paul Staunton, the Philadel- 
phia agent. 

Among those in the Providence delega- 
tion were the following directors of the 
Gorham Mfg. Co.: Herbert J. Wells, Frank 
W. Matteson, Henry S. Sprague, Russell 
Grinnell, Robert L. Knight, Alfred K. 
Potter and Secretary William S. Stone. 

But it was not the array of names of 





THE LATE EDWARD HOLBROOK 


those present that made the services im- 
pressive. It was the fact that Mr. Hol- 
brook’s personality had stamped its impress 
upon hundreds of people of high and low 
degree to such extent that they showed in 
his passing they had lost a personal friend 
and adviser ; and, incidentally, that the jewel- 
ry and silver trade had lost a man whose 
vision and dynamic force had created some 
of its greatest working institutions—a man 
whose power had been used for the good 
and uplift of the industry. 

The simple yet impressive ceremonies 
were followed by the interment of the re- 
mains in Mount Auburn Chapel, Mount Au- 
burn, Mass. 

The factory plants in Elmwood and Phil- 
lipsdale, R. I., as well as the offices in New 
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York, were closed during the time of the 
funeral and interment. 


A brief sketch of Mr. Holbrook’s career 
appeared with a notice of his death pub- 
lished in the last issue of THE JEWELERS’ 
Crrcutar. A more detailed account of his 
life and his work in the jewelry trade is 
contained in the following dispatch from 
Providence: 

ProvipDENCE, R. I., May 24.—Edward Hol- 
brook, as president of the Gorham Mfg. Ca., 
as well as president of The Silversmiths 
Co. (the holding corporation of a large 
number of manufacturing silverware con- 
cerns of this country), had for more than 
a quarter of a century been the leader and 
dominant influence in the silverware indus- 
try of America. 

He had been in failing 
health since early in Jan- 
uary, but the announcement 
of his death was unexpected 
as the seriousness of his 
condition was not generally 
known beyond the members 
of his family, business asso- 
ciates, and immediate circle 
of friends. 

At the time of the annual 
corporation meeting of the 
Gorham Mfg. Co., at the 
offices of the factory in this 
city, on March 12, Mr. Hol- 
brook was absent for the 
first time in a number of 
years but no intimation was 
given of the critical condi- 
tion of his health. 

For many years Mr. Hol- 
brook had personally carried 
the strain of the manage- 
ment of his varied and in- 
creasing business affairs, 
having an active and inti- 
mate knowledge of every 
detail. Of recent years, 
however, he has had asso- 
ciated with him his son, 
John S. Holbrook, who be- 
came vice-president of the 
Gorham Mfg. Co. in 1906 
and who has gradually been 
assuming the executive man- 
agement of the various en- 
terprises. 

To Mr. Holbrook, more 
than to any other individual 
must be given the credit for 
the vast growth and expan- 
sion of the Gorham Mfg. 
Co. The splendid manufacturing plant 
in the Elmwood section of this city, 
with its thousands of square feet of fac- 
tory space and its great labyrinth of work- 
shops, forges and furnaces, is a fitting 
memorial to his business sagacity and fore- 
sight as well as his great executive ability. 
His business career furnishes a striking 
compendium’ of American possibilities. He 
rose from the position of a shop boy and 
salesman to the head of one of the largest 
concerns in the industry, in the development 
of which he was a most potent factor; and 
thence to the control of a holding cor- 
poration which owns the gréater part of the 
important concerns of this country manu- 
facturing flat and hollow silverware. 

Edward Holbrook was a native of Massa- 
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tts, was born in the town of Belling- 
ham, on June 7, 1849, and was the son 
of Eliab and Julia F. (Morse) Hol- 
brook. His early education was obtained 
through the medium of the old-time dis- 
trict schools of that day. After the limited 
on afforded by the somewhat 
meagre curriculum the boy decided to learn 
the jewelry business. He proceeded to 
Boston and before he was 17 years old had 
taken his first position which was with the 
frm of Bigelow Bros. & Kennard, (now 
Bigelow, Kennard & Co.), the largest retail 
jewelers in that city. Here, during the next 
four years he learned both the silverware 
and jewelry trades, devoting himself as- 
siduously to mastering all the rudimentary 
details so that the success he afterwards 
achieved was foreshadowed .by the great 
aptitude he displayed while still in his teens. 

At this early period in his life Mr. Hol- 
brook, recognizing the great possibilities 
awaiting development in the silverware 
trade decided to devote his energies in that 
direction rather than along the lines of the 
jewelry industry. Desirous of a broader 
feld than was offered at Boston, in which 
to practically demonstrate his ideas, he re- 
signed his position with Bigelow Bros. & 
Kennard and in 1870, when only about 20 
years of age, went to New York securing 
a position with the sales forces of the Gor- 
ham Mfg. Co. For the next few years Mr. 
Holbrook traveled throughout the various 
sections of the country and during that time 
became personally acquainted with the lead- 
ing concerns in both the silverware and 
jewelry trade of the United States. 


The Gorham Mfg. Co. was, at that time, 
just beginning to attain the prominence as a 
manufacturing silverware house that it has 
since maintained. Mr. Holbrook entered 
upon his new duties and responsibilities 
zealously and full heartedly, and his keen 
business acumen, executive abilities and 
energies soon attracted the attention of 
those in authority. These traits, together 
with his sympathetic artistic temperament, 
at an early date made him a dominant fac- 
tor uot only in the wonderful development 
that the Gorham Mfg. Co. has since attained 
but in that of the entire silverware industry. 

In 1876, when Caleb Cushing Adams re- 
linquished the management of the New 
York branch of the concern, Mr. Holbrook, 
although only 27 years of age, was elected 
as agent and in 1882 became a director of 
the corporation. It was under his regime 
as New York agent that the Gorham Mfg. 
Co. made its greatest advancement in the 
development of the silversmithing industry 
and his business associates of later years 
do not hesitate in saying that had it not 
been for him the Gorham Mfg. Co. would 
not have advanced from the position of 
being one of many concerns, to that of one 
of the largest and most important leaders in 
the silverware manufacturing trade, not 
only of this country but of the entire world. 

In connection with his early successes, it 
is told that he obtained his first notable 
recognition through securing the order 
from the old Palace Hotel in San Fran- 
cisco, when the original hotel first opened 
for the entire outfit of silverware, which 
for those days was considered a most 
elaborate and expensive equipment. A few 
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years later, on May 4, 1888, he was elected 
treasurer and in 1894, when the late 
William H. Crins resigned as president 
after 15 years’ incumbency, he was succeeded 
by Mr. Holbrook, who retained the office 
until his death. His only other predecessor 
in this office was the late John Gorham. 
On Dec. 1, 1918, Mr. Holbrook relinquished 
the office of treasurer being succeeded 
therein by Alfred K. Potter. 

At the time that Mr. Holbrook assumed 
the management of the Gorham Mfg. Co. 
and became its dominant influence, the con- 
cern was doing a comparatively small busi- 
ness. Under his guidance and management 
it rose gradually, steadily and consistently 
until it is today the largest silver manu- 
facturing concern in existence. Under his 
sagacious direction the company developed, 
not only along the lines of gold and silver 
work but also in other metals, in electro- 
plate, hotel and commercial wares, bronze 
statuary, tablets and memorials, ecclesias- 
tical goods including stained glass win- 
dows, and in architectural and structural 
bronze. 

Mr. Holbrook was a frequent visitor at 
the company’s plant in this city and de- 
voted much of his time and attention to the 
mechanical and designing departments, so 
that it may fairly be said that he had a per- 
sonal and intimate practical acquaintance 
with every detail of the vast and expanding 
organization which he controlled for so 
many years. As the business grew the 
capital was increased from time to time and 
later, in 1907 Mr. Holbrook organized The 
Silversmiths Co. which bought out one by 
one, many of the large and leading manu- 
facturing concerns in the silverware trade 
of the United States, thus becoming a 
powerful holding company. 

The Silversmiths Co, was a creature of 
Mr. Holbrook’s own conception and with its 
authorized capital of $14,000,000, resulted 
in the stabilization of the silverware manu- 
facturing interests throughout the country. 
He was its first president and continued to 
hold that office at his death. Among the 
concerns absorbed and now subsidiary 
thereto, were the Whiting Mfg. Co. of 
Bridgeport, Conn.; the William B. Durgin 
Co. of Concord, N. H.; the William B. 
Kerr Co., Newark, N. J.; the Mauser Mfg. 
Co. (now the Mount Vernon Co., Silver- 
smiths, Inc.) of Mount Vernon, N. Y., and 
others, as well as the Gorham Mfg. Co. 
Mr. Holbrook was the dominant influence 
in the organization of this great holding 
corporation and remained its active and 
controlling spirit in all its operations until 
his death. 

Ever since the Centennial Exposition of 
1876, at Philadelphia, when the Gorham Co. 
participated in the first industrial exhibi- 
tion of international character ever held in 
America, the concern has been represented 
conspicuously at all of the recurring world’s 
fairs, here and abroad. During Mr. Hol- 
brook’s administration these exhibits were 
enlarged and intensified so that they com- 
manded the admiration of the world. A 
silver statue of Christopher Columbus, 
cast in solid silver for the Columbian Ex- 
position at Chicago in 1893, was a world- 
renowned figure. A bronze replica of it 
now stands in Columbus Sq.,_ Provi- 
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dence, within sight of the company’s plant 
at Elmwood. 

At the Paris Exposition of 1900 the 
French Government bestowed upon Mr. 
Holbrook the decoration of the Legion of 
Honor in recognition of his distinguished 
services to the cause of art. At the St. 
Louis fair 1904, one of the prominent ar- 
ticles of the Gorham exhibit was a desk 
made out of silver, valued at $25,000 and 
other was a tea set valued at $10,000. At 
the Panama-Pacific International Exposi- 
tion, 1915, at San Francisco the company 
exhibit was estimated as valued at $50,000. 


With his usual farsightedness, at the out- 
break of the Great World War, Mr. Hol- 
brook directed the equipment of a new 
addition to the Elmwood plant so as to 
supply certain munitions to the Allied Gov- 
ernments, and on the entry of the United 
States into the conflict, he developed the re- 
sources of the company to a tremendous 
extent and directed the production of a 
large number of different munitions for the 
United States Government. 

Besides the additions to the Elmwood 
plant, a large property on Eddy St., this 
city was purchased and a new plant for the 
assembling and loading of hand grenades 
was erected at Phillipsdale, in East Provi- 
dence. The company produced, under his 
direction, for the United States Govern- 
ment, several million dollars worth of war 
material in these two new plants, as well 
as at the Elmwood plant, even the silver 
shops of the latter establishment being 
transformed in-so-far as they could be for 
government service. Their product con- 
sisted of brass cases for the French 75 mm. 
guns, 4-inch 50 calibre cases for the Naval 
Destroyer guns, Stokes Trench Mortar 
Bombs, hand grenades (assembling and 
loading), aeroplane bomb sights, and a host 
of smaller and less important munitions, as 
well as surgical instruments etc. 

Mr. Holbrook married Feb. 18, 1874, Miss 
Frances Swift, who with two children, John 
S. Holbrook of Providence and Madame 
Lilian de Balincourt, of Paris, France, 
survive him. John S. Holbrook was elected 
director of the Gorham Mfg. Co. in 1905 
and vice president in 1906. 


Mr. Holbrook’s home was at No. 6 E. 
52nd St., New York city, but his business 
interests were widespread. He acquired 
large real estate holdings in New York, 
including the Frances building, at the south- 
east corner of Fifth Ave. and 53rd 
St.; and elsewhere and entered the 
financial world as well as being a mem- 
ber of a number of bank and indus- 
trial directorates in both cities. He was 
the first president of The Silversmiths Co. 
of New York city and continued in the office 
from its organization, and was a director 
of all its subsidiaries. He was president 
and a director of the Maiden Lane Realty 
Co. of New York, which erected The Silver- 
smiths building extending from Maiden 
Lane to John St., wherein are located the 
down-town salesroom of the Gorham Mfg. 
Co. and the entire building is occupied by 
jewelry concerns. Here are also located 
the offices of the National Jewelers Board 
of Trade, the Jewelers 24-Karat Club and 
other jewelry interests. 

He was also a director of the American 
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Brass Co. of Waterbury, Conn.; the Han- 
over National Bank of New York; the 
Massachusetts Mutual Life Insurance Co. ; 
Spaulding & Co., leading retail jewelers, 
Chicago; the Rhode Island Hospital Trust 
Co. of Providence; the Hotel Biltmore and 
Hotel Commodore, both of New York city; 
the General Fire Extinguisher Co. of Provi- 
dence, and trustee of the Garfield Safe De- 
posit Co. of New York and a director of a 
number of other concerns. He was also at 
yarious times connected with the Garfield 
National Bank of New York and the Mer- 
chants National Bank of New York. _ 
His club affiliations were with the Union 
Club of New York, the Union League Club 
of New York and the Hope Club of Provi- 


dence. 





At a meeting of the Board of Directors 
of the Hanover National Bank of the City 
of New York, held May 20, the following 
resolutions were unanimously adopted: 

“Whereas, The directors of the Hanover 
National Bank of the City of New York 
having learned of the sudden death on the 
19th instant of their much esteemed asso- 
ciate on the board, Edward Holbrook, and 
desiring to place on record a minute testi- 
fying to the great respect in which he was 
held by his fellow directors, and their sin- 
cere sorrow and regret for his death, it is 

“ResotveD: That, in the death of Edward 
Holbrook the Hanover National Bank has 
lost a most valuable director. During a 
business career extending over half a cen- 
tury he had achieved an exceedingly prom- 
inent position among the merchants of the 
city and a reputation for strict integrity, 
business sagacity and public spirited action 
second to none. He gave to the bank the 
benefit of his long mercantile experience 
and largé acquaintance with affairs, and, 
although a member of the board for a com- 
paratively brief period, he had endeared 
himself to his colleagues more and more 
by his kindly personality. His rugged hon- 
esty of purpose and great wisdom com- 
manded the respect of all who knew him. 
In the intimate relations that exist between 
the directors and officers of the bank, Ed- 
ward Holbrook enjoyed the largest meas- 
ure of confidence, and he will be greatly 
missed from day to day as matters arise in 
the routine of the bank concerning which 
his advice will be needed, and 

“REsoLveD: That, as a lasting reminder 
of the very high regard in which Edward 
Holbrook was held by all the members of 
the board, of their appreciation of the val- 
uable services that he rendered to the bank 
as a director, and of their deep sorrow for 
his death, it is ordered that an engrossed 
copy of these resolutions be prepared and 
forwarded to the bereaved family.” 








Burglars recently succeeded in making 
away with a quantity of gold watches and 
rings after making a small hole in the 
plate glass window of A. S, Shaddow’s 
jewelry store at 1304 Broadway, Oakland, 
Cal. The value of the stolen property has 
not been estimated as yet. It is believed 
by the police that the robbers used a 
crooked stick or instrument in pulling the 
loot out of the small opening in the glass, 
evidently made by a narrow headed ham- 
mer, 


THE JEWELER®S’ 


LAST HONORS PAID 


Funeral of A. J. Max Huss Who Passed Away 
in Mt. Vernon, N. Y., in His 80th Year 
Held in the Masonic Temple 
in That City 

Funeral services were held last Wednes- 
day evening at the Masonic Temple, Mt. 
Vernon, N. Y., over the body of A. J. Max 
Huss, of S. Borgzinner Co., 82 Nassau St., 
New York, who died on Monday, May 19, 
at the Mount Vernon Hospital, Mt. Ver- 
non, N. Y. 

Mr. Huss was born in Bavaria 80 years 
ago and came to this country when five 
years of age. He first worked for the 
American News Co., entering the employ 
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of S. Borgzinner Co., as traveling salesman 
in 1898. He was later made vice-presi- 
dent of that company, which office he held 
until the time of his death. 

He had a host of friends throughout the 
retail jewelry trade extending from east 
to west and from north to south. He was 
noted for his frank dealings and his ex- 
tremely pleasant personality. The deceased 
celebrated his golden wedding anniversary 
six years ago, a year after which his wife 
died. 

Mr. Huss was a 32nd Degree Mason and 
was the oldest member of the Hiawatha 
Lodge F. & A. M. The funeral services 
were held under the auspices of the lodge 
of which he was a member. 








OTTAWA JEWELERS ORGANIZE 


Members of the Trade in Canadian City 
Form an Association and Elect 
Officers 
Ottawa, Can., May 24.—The jewelers of 
Ottawa held a meeting Monday for the 
purpose of organizing an association in the 
interests of the trade and for the culti- 

vation of a fraternal spirit. 

About twenty members were secured 
and the following officers were elected: 
President, A. McMillan; vice-president, 
C. A. Olmstead; secretary-treasurer, A. 
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Pannell; executive committee, J. E. Wil- 
mot, J. Bastien, Walter Rowan and J. 
Couture. 


DEATH OF EDWARD BOOTE 


American Representative of English Pottery 
Faciories Dies While on a Visit 
Abroad 


News of the death of Edward Boote 
reached New York a short time ago from 
Knighton, Wales, where he died suddenly 
May 20. Mr. Boote was a well-known im- 
porter of china and numbered many jewel- 
ers among his customers. 

He sailed for England March 6, in com- 
pany with Harry L. Seixas of his sales 
staff, to consult with the heads of the fac- 
tories that he represents in the United 
States. When Mr. Seixas left him, a few 
weeks ago, to return home, he was appar- 
ently in his accustomed health and spirits. 
He remained behind, expecting to spend 
the greater part of the summer visiting with 
his daughter and various other relatives 
living in England. 

In recent letters to his son here he com- 
plained of not feeling quite his usual self, 
and said that a doctor upon whom he had 
called had said his heart was slightly af- ° 
fected. But it was thought by the family 
to be nothing serious; and being thus to- ° 
tally unprepared, the news of his death 
came like a bolt out of a clear sky. 

In the last letter received from him he 
expressed a wish to return home, and ex- 
pected to arrange to sail June 7 on the 
same steamer with E. J. Ridgway, so that 
he would have company on the voyage over. 

He was one of the oldest importers of 
English ware in this country, having come 
to the United States in 1867 (52 years ago) 
to establish an office in Boston for the rep- , 
resentation of T. & R. Boote’s (his uncles) 
factory at Burslem, England, where he had 
received his education as a practical’ potter. | 
After remaining in Boston for about three 
years he closed the office there and came 
to New York, where he has since made his 
headquarters, representing some of the most 
prominent English factories in the business, 
including Cauldon’s, Wood & Sons, Gibson 
& Sons, James Broadhurst & Sons, and” 
others. 

Soon after coming to this city he mar- 
ried, in 1871, Miss Isabella Burgess, a sister . 
of William Burgess, vice-president of the 
American Potters’ Association, of Trenton, 
N. J., and a daughter of the late John Bur- 
gess, of the firm of Burgess & Goddard, one 
of the earliest and largest importers of Eng- 
lish earthenware. 

He is survived by four sons—James B.,:' 
who has practically been in charge of the | 
business for some years; Edward J., Harry | 
A. and William A., the latter living in Cali- 
fornia. He leaves one daughter, Mrs, An- | 
drew Chatts, of Radlett, England. 

The funeral services were held in Eng- 
land and the body placed in a receiving | 
vault until transportation facilities are fa- 
vorable to bringing it home. 














Charles E. Wellwood has purchased an 
interest in the jewelry business of George; | 
E. Flint, Carson City, Mich. The fir.1 will 
be known as Flint & Wellwood. 
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Soldiers to Learn Watchmaking 





Chicago Jewelers Assured that Proposed Trade School to Teach Horology 
Will Have Wounded War Veterans as Scholars 
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Cuicaco, May 24.—New encouragement 
for the proposed trade school for the train- 
ing of watch and clock repair men was 
given this week by the announcement of 
L. Day Perry, superintendent of the Federal 
Board for Vocational Education, 110 S. 
Dearborn Street. Mr. Perry said that the 
government will be glad to furnish returned 
soldiers as pupils for the school. Some of 
these men have sustained wounds which 
prevent them from going back into their 
former trades. In many instances their 
wounds are in the lower limbs, and there- 
fore it is expected that they will take 
readily to a well-paid trade, like watch re- 
pair work, which requires a minimum 
amount of moving around. 

The plan of the retail jewelers, and the 
Chicago Board of Education, who have 
been working together in getting the school 
started, was to send boy apprentices to 
the school for two half-days out of the 
week. The big fear has been that it would 
not be possible to get enough of these ap- 
prentices to start the school. The boys 
nowadays, according to the retail jewelers, 
take little interest in watch and clock re- 
pair work. They are looking for something 
more exciting. Now comes a chance to get- 
full-grown serious men, who have had 
enough excitement to last them the balance 
or their lives. The retail jewelers are glad. 
It begins to seem that the problem is solved, 
and that the school will start as scheduled, 
without any undue trouble in getting pupils. 

Mr. Perry admitted, when he was inter- 
viewed by the reporter for THE JEWELERS’ 
CircuLaR in the offices of the Federal 
School for Vocational Training, that he had 
agreed to co-operate, to the extent of fur- 
nishing pupils, with the Chicago Board of 
Education. 

“I told Edwin G. Cooley, of the Board 
of Education, that we would do everything 
possible to furnish men for the new watch 
and clock repair school,” said Mr. Perry, 
“I also talked with Charles F. Manahan, 
who is one of the retail jewelers of the 
city taking an active part in getting the 
school started. We have now about 50 
returned soldiers over at the Washburne 
School, where the new watch and clock 
repair school is to be located, I understand. 
The trouble is that some of them do not 
know what they wish to do. We try them 
out over there. If we find a man trying 
to become a plumber, who is not fitted for 
that work, we put him into the carpenters’ 
school, or into the watch and clock repair 
school, when it’s ready. We try him out 
until we are certain that he has struck a 
line of work in which he can put his heart 
and in which he will realize his greatest 
possibilities. 

“Under the Smith-Sears law, passed by 
Congress last June, every returned soldier 
will receive $75 a month while he is train- 
ing for a vocation. The jewelers will not 
need to worry, therefore, about how the men 
will support themselves while they are go- 


ing to school. They can put all their time 
to the work, and will have their training 
finished much sooner than under the plan 
originally proposed. All the government 
wants the jewelers to do, after the school 
gets started, is to lend their co-operation 
and suggestions at all times and then give 
good jobs to the men when they have 
finished their work. The Government has 
furnished $10,000 to the Washburne School 
for equipment in all departments, and I 
understand that there will be no trouble 
or delay about the equipment for the watch 
and clock repair school.” 

Mr. Perry said that great care would 
have to be exercised in picking an instruc- 
tor for the soldiers who will be in the 
watch and clock repair class. He must be 
a man who will inspire the respect of the 
men, he must be sympathetic, and above 
all, he must know the work he is teach- 
ing. Mr. Perry expressed a wish that haste 
would be exercised in picking the man, in 
order that things may get started. 

Charles F. Manahan, retail jeweler at 
365 W. 63rd St., said that he was well 
pleased with the interest which the Federal 
Board for Vocational Training is taking ir 
the proposed school. 

“The Board will undoubtedly help us to 
solve what has thus far been our biggest 
problem in planning for the school,” said 
Mr. Manahan, “With the apprentices which 
we can furnish ourselves, and with the re- 
turned soldiers who will take up the work 
at the suggestion of the Board, I feel cer- 
tain that in a comparatively short time a 
large number of well-trained men will be 
added to the ranks of the watch and clock 
repair men. They are badly needed, a con- 
dition which is expressing itself in the high 
wages which are being paid to the really 
efficient and trustworthy men.” 

The Board of Education will retain con- 
trol of the school for the watch and clock 
repair men, as originally planned, and the 
sole function of the Federal Board of Voca- 
tional Training will be to furnish men. 
Mr. Perry says they are seeking the 
services of the Board at the rates of five 
and. six a day, and promises that the new 
school will not lack for pupils. 


DIAMOND RINGS STOLEN 


Sneak Thieves Visit Store of J. P. Losey 
Alma, Mich., and Secure Loot Valued 
at $2,500 


Atma, Mich., May 23.—A tray contain- 
ing 23 diamond rings valued at $2,500 was 
stolen from the J. P. Losey jewelry store 
here today by three unidentified men. 

One of the three engaged Walter T. Luth, 
a clerk, and the only employe on duty in the 
rear of the store examining other goods, 
while his two companions remained in the 
front part. 

After the three had left, it was noticed 
that the tray of diamonds was missing from 
the display window. 











CIRCULAR 


79 
WELCOME HOME MEETINGS 


Plans Being Perfected for a Victory Ball at 
Providence, R. I., on June 13, for Re- 
turning Soldiers and Sailors 


Provivence, R. I., May 24.—Each week 
adds to the number of men returning from 
service in the army, navy, marines or some 
other branch of their country’s service. 
Among all these are a proportionate number 
of men who previous to their response to 
the colors were employed in manufacturing 
jewelry establishments or kindred work. 
And throughout the city private and public 
functions continue to be held in welcome 
to the returning warriors.° 

Several large public gatherings have been 
held in recognition of the services of these 
young men, and plans are now being per- 
fected for a big Victory Ball to be held 
at the State Armory, corner of Cranston 
and Dexter Sts., this city on June 13, the 
second anniversary of the arrival of Gen. 
Pershing in France. Mrs. William Loeb, 
wife of William Loeb of the William Loeb 
Co., has been appointed chairman of the 
publicity committee and Col. H. Anthony 
Dyer, a director of the Tilden-Thurber 
Corp., has been appointed floor marshal. 

A military committee, composed of 138 
officers and enlisted men, was announced 
this afternoon and a naval committee will 
be announced in a few days. Among the 
members of the army committee are the 
following: First Lieut. Edward G. Fletcher 
and Sergeant Major Paul W. Fletcher, 
sons of Henry Fletcher; Capt. John J. Col- 
lins, with the publicity department of the 
Ostby & Barton Co.; Capt. J. Dawson 
Brown, with Wolcott Mfg. Co.; Major 
Harold R. Barker, son of Edgar R. Barker ; 
Sergt. Joseph San Souci; Lieut. Charles H. 
Eden, Jr.; Lieut. Col. Ralph S. Hamilton, 
Jr. and Capt. Rush Sturges. 

Sumner P. Chapman, formerly with the 
optical department of The Boston Store 
(Callender, McAuslan & Troup Co.), who 
has been in France for more than a year 
with one of the supply Companies returned 
this week and has accepted a position with 
Ward & Ochs. 

The Providence Sunday Journal in its 
issue of tomorrow will publish a special 
story from its France correspondent, Albert 
H. Gurney, son-in-law of Frederick V. 
Kennon of the J. T. Mauran Mfg. Co., con- 
cerning an army newspaper, entitled “The 
Bridgehead Sentinel,” which is edited by 
Major Charles S. Coulter, who, at the time 
of his enlistment was in charge of the 
credit department of the Tilden-Thurber 
Corp. Major Coulter was one of the first 
men to land in France in 1917 and seen all 
his service with the fighting First Division 
and has been awarded the Croix de Guerre 
for distinguished service. 











J. W. Griffin, of Scott City, Kans., re- 
cently discharged from the service, has 
gone to Red Wing, Minn., to become 
manager of the Lindquist jewelry store 
on Main St. M. Henrickson, owner of 
the Red Wing jewelry store, is obliged 
to spend the greater part of his time gut 
of the city and consequently was obliged 
to obtain a new manager for his estab- 
lishment. 








80 


THE JEWELERS’ CIRCULAR May 28, 1919. 
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WE DEAL IN REAL PEARLS ONLY 


We also have the finest collection of all kinds of Precious Stones, including the RAREST GEMS 
IN DIAMONDS, RUBIES, EMERALDS, and SAPPHIRES, and, of course, we have all the 
regular goods in the above lines. Also carry a complete line of Mounted Goods. 
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J. MEHRLUST 
Manufacturer of diamond jewelry of the highest class. 
Gems and diamonds and precious stones of every description. 


_ Main Office and Factory Downtown Office 
6 West48th Street 12&14: John S treet 
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Mississippi Retail Jewelers Hold Annual Convention 





Members of State Organization Meet at Meridian and Finish Business in 
One Day Session—Resolutions Adopted and Officers Elected— 
Many Business Topics Considered 














MeripiAN, Miss., May 23.—The Missis- 
sippi Retail Jewelers’ Association convened 
in the Southern Hotel here this morning 
for a two-day session, but by speedy work 
completed the program and transacted all 
business of the convention, adjourning this 
evening, a day ahead of the scheduled time. 

A. A. Taylor of Tupelo was unanimously 
re-elected president and W. F. Riley, Jr., 
also of Tupelo, acting secretary, was select- 
ed unanimously as_ secretary-treasurer. 
Gulfport was selected as the 1920 conven- 
tion city. President Taylor was selected as 
representative to the national convention, 

Delegates from all sections of the State 
were present, many arriving just a few 
hours before the convention closed, while 
others who signified their intentions of at- 
tending, had not arrived when final ad- 
journment was taken, not knowing that 
the convention adjourned a day earlier. 
Representatives from the National Asso- 
ciation and out-of-State jewelry houses 
were in attendance and made special talks. 

In the closing hours of the convention 
the body adopted resolutions favoring the 
repeal of the “Luxury and Jewelry tax,” 
Sections 900 to 907, affirming previous en- 
dorsement of the Stevens-Kelly fixed price, 
extending appreciation to the War Revenue 
Tax committee and the Jewelers’ Vigilance 
committee and State and national associa- 
tion officers for efforts in behalf of the 
jewelers, pledging assistance to returning 
disabled service men, expressing favor of 
the elimination of time guarantee on filled 
watch cases, gold filled and plated, urging 
Congress to pass the pending bill covering 
this item, recommending the policy of che 
free engraving be abandoned and including 
clauses of local and State interest. 

The members of the Meyer & Schamber 
Jewelry Co., Strauss & Lerner and Barber’s 
Jewelry & Optical Co. had charge of enter- 
taining the delegates and all time which 
could be spared from the business sessions 
was crowed with special social features. A 
banquet for the delegates was held at the 
Pythian hall today at noon with President 
Taylor in the chair. The principal address- 
es were made by Col. John L. Shepherd of 
New York and Harry Yoste of Vicksburg. 
This afternoon an automobile ride over the 
city and surrounding districts was provided 


with a theater party at The Strand this eve- 


ning for the delegates. 
THE SECRETARY'S REPORT. 

The secretary-treasurer’s report showed 
that the Mississippi association had made 
record-breaking strides during the past two 
years and unless other States show great 
improvements, Mississippi will probably 
carry off the best increase of membership 
banner when the national association con- 
venes in Chicago in August. 

Mississippi has, according to the secre- 
tary-treasurer’s report, an enrollment of 61 
members, an increase of 500 per cent during 


the past two years, or an increase of 300 
per cent in single year. In regard to finan- 
cial matters, the report stated that $225 
was on hand when the association met, 
with the disbursements during the day 
totaling $145. The report added that an 
increase in interest in the association is be- 
ing manifested all over the State; indica- 
tions are that when the 1920 convention 
asse bles in Gulfport, the Mississippi as- 
sociat:xn will rank as one of the strongest 
jewelers organizations in the nation. 
ADDRESS OF PRESIDENT TAYLOR. 

In his annual address, President Taylor 

pleaded for organization and co-operation 














A. A. TAYLOR, PRESIDENT 


to solve the problems facing the jewelers 
of Mississippi as well as the United States. 
He pointed out the need of immediate ac- 
tion to secure consideration from congres- 
sional representatives in regards to the 
matter of taxes. A discussion of the “Price 
Maintenance Bill” was also made by the 
speaker. 
The address, in full, was as follows: 


Friends and Fellow Jewelers: 

It affords me no small degree of pleasure to be 
with you today and note with pleasure the inter- 
est manifested by the jewelers of our State in 
association work. 

Now that booms of the cannon have ceased and 
the smoke of battle has cleared away we can 
look into a future pregnant with possibilities, 
such as it has been the privilege of few men 
living today to have experienced. 

This ‘year our association takes pride in report- 
ing our increase in membership of 500 per cent. 
over the past two years and an increase of over 
300 per cent. over any previous year in this his- 
tory of our association. It shows that we have 
been taught a great lesson, to many at a cost that 
can never be repaid. 

As we watched with breathless interest our 
brave American boys as they accomplished what 
was thought by the rest of the world to be the 
impossible in breaking the great Hindenburg line 
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we were made to realize that in union there is 
strength—and the things. that.‘to us, as indi- 
accom- 
plisied by working togethe® in unison, 

And today. my fellow jewelers, there is as great 
a need for unison among the jewelers of our 
country to protect our chosen industry as there 
was in uniting the great armies, to make the 
world a -safe place to live in. 

Our country at present boasts our army of 
30,000 jewelers, composed of as good and influ- 
ential citizens as there 1s in the world, and yet 
we sit still and permit our representatives to 
discriminate and impose burdensome taxes upon 
rs without a murmur while other industries go 
ree. 

The Jewelers War Revenue Tax Committee, of 
which Meyer D. Rothschild of New York is chair- 
man, has done some wonderful work for the 
jewelers and deserves the thanks and appreciation 
of every jeweler in the country. They have met 
with our congressmen, and laid our protests before 
the investigating committees, which resulted in the 
commodity tax being changed from 10: per cent. 
on all jewelry sold to 5 per cent., and that placed 
on when the goods were manufactured. This 
work has saved the jewelers thousands of dollars 
and is worthy of our support.. But the problem 
that we are facing today needs our immediate 
support and co-operation. -We have been content 
to sit still:in the boat, rejoicing over the fact 
that we would hear the cannon roar -no more and 
soon. our brave boys would be returning to us 
crowned with victory, and today we are paying 
6633 per cent. more taxes than we were when we 
had our: army of 2,000,000 to feed arid clothe, 
when the battle was raging in France, 

Again, I say, now is the time for us to raise 
our voices—30,000 strong—with our representa- 
tives in Congress and the Senate, now in Session— 
we should lose no time in expressing our views, 
both collectively and individually. 

Next comes the much discussed “Price Main- 
tenance,” or Stephens Bill, which I think should 
be aired out thoroughly by the retail jewelers. 
Price maintenance taken literally would be’ a de- 
cided boon to the retailers in general. The reason 
some retailers and most department stores object’to 
passing this bill is mainly because of the “bait” 
those marked goods afford the price: cutter..to -get 
people into their stores, and thus give these 
merchants the chance to more than make up the 
deficiency on other: merchandise, 

I am in favor of the Price Maintenance Bill, 
but only when the retailer has a voice in fixing 
that price. If the manufacturer wishes the re- 
tailer to uphold the retail’ price, the retailer should 
have a voice in the matter of setting that price. 

The manufacturer sets his price in: order to 
net him his desired profit, but how many manu: 
facturers know how to set a retail price? 

There is not a merchant doing business today 
but who is selling some merchandise unprofitably 
on account of this very reason. The manufac- 
turers riéed us and no manufacturer: of national 
advertised goods could exist without: the retailer. 
Then if the manufacturer desires the right to tell 
the retailer what price he shall get for his: product 
I think the retailer should have the right to say 
how much the manufacturer should pay to handle 
his goods. I am merely advancing these ideas for 
consideration for, as I said before, I am greatly 
in favor of price maintenance, but I don’t want 
to handle gocds for glory alone, 

Now that we have many good speakers with us 
and many interesting subjects to discuss I will say 
again it is a pleasure to be here, and see the 
interest manifested by the jewelrs of Mississippi. 


C. W. Schamber of Meridian delivered 
the address of welcome in which he ex- 
pressed appreciation in behalf of the peo- 
ple of Meridian that the jewelers of the 
State were guests and placed themselves 
and the city of Meridian at the disposal of 
the out-of-town delegates. 

Harry Yoste, Vicksburg, was on the pro- 
gram to deliver the response, but as he had 
not arrived at this time, Col. John L. Shep- 
herd gave the response preceding his fixed 
address. 

“*What the Retail Jewelers’ Association 
Means to You,’—by the only and original 
who knows the game from A to Z and. tells 
you why,” was how the program mentioned 
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JUST WHAT YOU HAVE BEEN LOOKING FOR 
SOMETHING NEW 


Bead Necklace 


Boxes 


With a form to take 


NECKLACES 


From 15 in. to 27 in., and 16 in. 


to 30 in. in length. 


Covered in 


Velvet, Leather, Moreen and 
Leatherette 


Design Patent Applied For 


Eliminates the necessity for a Box for each size necklace. 
Samples and Prices Upon Application. 





Oscar [RILSCH CoMPANY 
347 FIFTH AVENUE 
NEW YORK 
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Carl P. Kionka 








IMPORTER OF 
Precious 


and 


Semi-Precious Stones 


Complete assortment of 
Reconstructed Stones in 
all colors and sizes. 


Positively Lowest Prices 





To be convinced send us 
a trial order. 


27 East Monroe Street 
Chicago, Ill. 
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Coral Necklaces 


The Season’s Fashion! 





NEW SHIPMENT JUST RECEIVED 
ALL SIZES—ALL SHADES—ALL PRICES 


Graduated and Uniform 
Exceptional Low Prices 





Write for Memorandum Selection to 


Borrelli & Vitelli 


401 Broadway New York 














the address of Colonel Shepherd, and he 
sustained his reputation, holding the atten- 
tion of his hearers throughout the address. 

Colonel Shepherd began his address by 
pointing out how the proper spirit of co- 
operation and organization by the jewelers 
of Mississippi could make one of the 
strongest organizations in the State. He 
said that all organizations grew from small 
to large numbers by being organized, espe- 
cially organizing locally. Mention was made 
of the success realized by various profes- 
sions and trades by being organized, which 
success could be realized by the jewelers 
who have such an attractive trade. 

One benefit of the local association, the 
speaker said, is the securing of a “get ac- 
quainted” spirit. He said most jewelers 
were afraid of each other, thus hurting 
their business. The jewelry stores should 
be kept attractive and neat, proper adver- 
tising used, bargain hunters and bargain 
sales discouraged, decisive steps taken 
against “fakers,” consideration given the 
question of having a sideline, attention 
shown new customers, and other means 
employed to build up the business. 


ADDRESS OF H. VICTOR WRIGHT. 


H. Victor Wright, Los Angeles, Cal., of 
the national association, was the first 
speaker of the afternoon session. He be- 
gan by discussing items of interest to jewel- 
ers, later giving a detailed account of the 
need of an accounting system, which prob- 
lems are now being worked out by the 
Harvard Bureau of Business Research. 

Mr. Wright stressed the value of reading 
trade publications and made special men- 
tion of THE JEWELERS’ Circutar, which he 
said kept its readers well posted in regard 
to matters of importance to them. 

That the members should be loyal to the 
association was affirmed by Mr. Wright, 
who said that the jewelers had functions 
and duties, not only to themselves and their 
business but to the community as well. He 
said the jewelry business should be worked 
hard like other trades and now is an op- 
portunity for exceptional success. Mention 
was also made of what followed the pass- 
age of the tax bills. The speaker also dis- 
cussed the insurance feature of the jewelry 
business and explained various phases of 
this, 

Mr. Wright led a round-table discussion 
of the proposed auditing system, giving in- 
formation in regard to aid needed in for- 
mulating this system. The jewelers in at- 
tendance subscribed various sums to sup- 
port the work being conducted by the Har- 
vard Bureau. 

Instead of following the program in hav- 
ing addresses with the subjects assigned, 
the remainder of the session was devoted 
to the round-table discussions, a decision 
having been reached to eliminate all sched- 
uled addresses. 

G. E. Templet of Bay St. Louis led a 
discussion on how to improve the associa- 
tion, Mr. Wright led in a discussion of the 
new tax laws, Mr. Yoste spoke in regard 
to steps which can be taken by the associa- 
tion. The free engraving evil was dis- 
cussed by L. R. Douglas, Chicago, and other 
matters of local interest to the jewelers was 
dwelt upon. 

A decision was reached during the ses- 
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sion to change the dues from $3 to $5 a 
year. The following were selected as mem- 
bers of the executive committee of the 
association: (C. W. Schamber, Meridian; 
Harry Yoste, Vicksburg, and G. E. Tem- 
plet of Bay St. Louis. 

The committee on resolutions, Messrs. 
Yoste, Lerner and Sankey, made the fol- 
lowing report of the committee on resolu- 
tions, which was adopted: 


Resolutions 


Whereas: We, as jewelers, are affected to some 
extent by Sections 900, 902 and 904 of the Act 
of 1918; and, 

Whereas: We are of the opinion that taxing 
of only a few selected industries heavily, and 
omitting to tax all and every other industry, is 
being unjust, discriminating, undemocratic and 
un-American; 

Resotvep: That the Mississippi Retail Jewelers’ 
Association respectfully request its representatives 




















W. F. RILEY, JR., SECRETARY AND TREASURER. 


in the United States Senate, and the House of 
ne to work for such joint resolution; 
and, 

ResotveD: That we go on record as favoring 
the repeal of this entire excise, so called, luxury, 
and jewelry tax No. 900 to 907, inclusive, and 
as patriotic American citizens would respectfully 
petition Congress to enact in lieu thereof a law 
bearing a tax on all forms of business alike at 
the same rate if found necessary. 

‘ * * 


ReEsotvep: That we here affirm our previous en- 
dorsement of the Stevens-Kelly fixed price bill as 
being fair to the manufacturer, dealer, and a 
protection to the consuming public. When agreed 
to by manufacturing jobber and retailer, jointly. 

* * * 

Resotvep: That we tender our thanks to the 
War Revenue Tax Committee and the Jewelers’ 
Vigilance Committee, to all our association officers, 
both State and national, for their untiring efforts 
in our behalf, to the trade and public press, to the 
Meridian jewelers and other citizens who have 
contributed to our pleasure during this convention, 

* * * 


Resotvep: That the association recommends that 
the policy of free engraving by the jewelers of 
Mississippi be abandoned. 

* * * 

Resotvep: That recognizing jointly with our 
fellow citizens the obligations we owe to those 
heroes who became too incapacitated in the service 
of our country to resume their former avocations, 
we pledge to them our best assistance by offering 
every opportunity for them to find gainful em- 
ployment in the business in which we are engaged. 


Resorvep: That we favor the elimination of 
time guarantee on filled watch cases, gold filled, 
and plated jewelry, and would urge Congress to 
pass the bill now before them covering this item. 

* 


Resor.vep: That copies of this resolution be for- 
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warded to each of our Senators and to every 
one of our representatives to Congress, and that 
copies be given to the press for publication. 

The convention reached a decision to 
pay the secretary a salary of $50 a year 
and also agreed to pay the expenses of the 
president and the secretary while attending 
the Meridian convention. 

Members attending the local association 
meeting stated that it was most successful 
and more interest had been manifested by 
the delegates than at any previous session 
in the history of the association. 








USE BOGUS ORDERS 


Thieves Used Telephone and Order Blanks 
of Large Department Store to Swindle 
Opticians and Jewelers 





Members of the jewelry and optical trade 
in New York, particularly importers of op- 
tical goods, are warned to beware of a man 
who has used forged orders on a form used 
once by R. H. Macy & Co. to obtain articles 
in the name of that firm. It is known that 
he has obtained considerable in the optical 
trade, including a number of prism binocu- 
lars from the American Thermo Ware Co., 
as well as some articles from a retail op- 
tician. A bunch of articles obtained from 
another house were recovered because the 
thief or thieves had not the courage to take 
them from the expressman. 

In the course of working the game, the 
thief or thieves used the telephone with 
good effect. For instance, at the American 
Thermo Ware Co. the manager received a 
call on the wire from someone who claimed 
to be in the export department of R. H. 
Macy & Co.: “We have an export order 
for 12 prism binoculars—what have you in 
stock?” The salesman gave full informa- 
tion and the price which seemed satisfac- 
tory, and the voice replied: “Have them 
packed and we will send for them today.” 

This was followed by the appearance of 
a messenger with an order on a regular 
form and the goods were turned over with- 
out suspicion. Later when the bill was 
mailed, word was received from Macy & 
Co. that the order was a fraud and the 
blank must have been stolen or duplicated. 

Opticians and jewelers are not only re- 
quested to be on the lookout: for men who 
perform tricks of this kind, but also on the 
lookout for some of the property that has 
already been stolen which may find its way 
back to these trades. For instance, the 
glasses stolen from the American Thermo 
Ware Co. are of the six-power military 
type prism binoculars, with 25 mm. objec- 
tives, stamped “AUTOCRAT” on the front 
plate, and with a serial number and the 
word “Japan” on the center washers. The 
glasses were covered with black leather 
and the cases were of tan cowhide, lined 
with red velvet. The serial numbers of 
the stolen binoculars are as follows: 16251, 
16266, 16267, 16270, 16272, 17288, 16300, 
16302, 16303, 16305, 16307, 16352. 





Early in the morning of May 17 a brick 
wrapped in a paper was thrown into the 
window at the store of the Hibbard Jewelry 
Co., Akron, O., and the thief stole a number 
of articles valued at $300. 
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OPAL 
NECKLACES 





BUY FROM THE CUTTERS 





American Gem & Pearl Company 
6 West 48th Street, NEW YORK 


PARIS 


LONDON 
39, Rue de Chateaudun 


26 Holborn Viaduct 





FROM MINES TO MARKET 








———————, 
CUTTING 
R Fearn 
POLISHING 
DIAMONDS 


EMERALDS 
SAPPHIRES |. 
RUBIES 


and all other semi-precious stones 


Espositer, Varni Co., Inc. 
45-49 John St. NEW YORK 




















ATTENTION MANUFACTURERS! 


Onyx Ring Stones Furnished for any sin 
Diamond. 


Black Onyx, Coral and Mourning Jewelry, 


ONYX BEADS— CAMEOS 
The DOUBRAVA CO., 61 Maiden Lane.N.Y. 


MUSIC BOXES REPAIRED 


Also Talking Machines, Clocks, Mechanical 
Singing Birds and Figures Metronomes, etc, 
Material for the Trad 


L. G. JACCARD 


(26 years with Jacot Musie Box Co.) 
247 WEST 42nd STREET - NEW YORK 


HE BOROVSKY “thivow CO., Inc. 


93-95 Nassau St., New York 
Importers of DIAMONDS PEARIS 
and PRECIOUS STONES .. .°. 


Sim World War Veteran 


Rings, Pins and Buttons 














3 for Army and Navy 
Y Ask Your Jobber for Prices 


Manufactured by 


EXCELSIOR MFG. CO. 


113 Point St. Providence, R. ]. 





Patented Serial No. 275,258 























The finest imitation pearl in the world. 
Guaranteed to wear and look as well as 
the genuine pearl. 


We can match any pearl necklace. 


FRANK C. OSMERS 


15-17 West 44th St., New York, N. Y. 
Telephone Vanderbilt 2324 


ENUS 


PEARL 
NECKLACES 








ARREAUD & GRISER 


45 John St., New York 


LAPIDARIES £F£¢10v8 


EMS in Unique Cuttings 


THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 











Jobbing Promptly Done at Reasonable Prices. 


A. & S. ESPOSITER 


REMOVED TO 


27 MAIDEN LANE 


CORNER OF NASSAU ST. Fine Rough Gem Materlal Bought for Cash. 


LAPIDARIE 


Cutting and Polishing 


Rubies, Sapphires and 
Emeralds Especially 
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FINE MELEE 











Henry E. Oppenheimer & Co. 


In original lots for manufacturers 


In straight sieved sizes 





1 Maiden Lane, New York 
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| Texas Retail Jewelers Hold Rousing Convention 


Members of “Lone Star” State Association Meet at Dallas in Two Days’ 
Conclave—Many Important Topics Discussed, Resolutions 
Adopted and Officers Elected 

















_————— 

Dattas, Tex., May 23.—Protests against 
the government excise and luxury taxes on 
jewelry featured the 13th annual conven- 
tion of the Texas Retail Jewelers’ Associa- 
tion held here last Tuesday and Wednes- 
day. Resolutions were adopted favoring 
the repeal of sections 900 to 907 inclusive 
and distributing the tax on all forms of 
business alike. Officers of the Texas asso- 
ciation were instructed to wire protesis to 
the excise and luxury taxes to members of 
the House and Senate revenue commitiees 
and to each member of Congress from 
Texas. Other features of the convention 
were the recommendation of the elimina- 
tion of time guarantee on filled watch cases 
and the endorsement of Arthur A. Everts 
of Dallas for president of the national 
association. The Texas delegation to the 
national convention is instructed to work 
for Mr. Everts for president. 

The two-day session of the Texas asso- 
ciation was the most successful of any 
convention in recent years. There were 
about 100 visiting jewelers from over the 
State. They were entertained at a theater 
party and two luncheons during their siay 
here. 

All officers who served last year were 
re-elected for another year. The officers of 
the association now are: President, H. E. 
Pelz, Marshall; first vice-president, F. T. 
Burgess, Wichita Falls; second vice-presi- 
dent, William Tschumy, Galveston; secre- 
tary, W. E. Moorefield, Waco; treasurer 
F. E. Studer, Waco. 

New directors: B. M. Hammond, San 
Antonio; B. R. Stocking, Belton; Roberi 
Mueller, Austin; W. D. Armstrong, 
Brownwood. 

Delegates to the national convention: 
Arthur A. Everts, Dallas; H. E. Pelz, Mar- 
shall; C. B. Pittman, Ennis. 

Dallas has been elected as the permanent 
meeting place of the association. 

Following were the resolutions adopted 
by the association: 


Resolutions 


We, your committee on resolutions, beg leave 
to submit the following: 

Whereas: The present tax law enacted presum- 
ably to affect the jeweler, it also affects all of 
our patriotic public. It penalizes the father, 
mother, brother, sister and sweetheart of the 
soldier-boy, and even the soldier himself, as well 
as the jeweler, which as a whole is a species of 
class legislation which is unfair and undemo- 
cratic; therefore, be it ; 

Resotvep: That we go on record as favoring 
the repeal of this entire excise, so-called luxury, 
and jewelry tax No. 900 to 907, inclusive, and as 
patriotic American citizens would respectfully peti- 
tion Congress to enact in lieu thereof a law bear- 
ing a tax on all forms of business alike at the 
same rate if found necessary. 

* 


Resotvep: That we favor the elimination of time 
guarantee on filled watch cases, gold filled and 
plated jewelry, and would urge Congress to pass 
the bill now before them covering this item. — 

Resotvep: That we here reaffirm our previous 
endorsement of the Stevens-Kelly fixed price bill 
as being fair to the manufacturer, dealer, and a 
Protection to the consuming public. 


RESOLVED: ‘hat we hereby tender our thanks to 
all of our association officers, both state and na- 
tional, for their untiring efforts in our behalf, 
and especially to the Jewelers’ Vigilance and War 
Tax Committee, to the trade and public press, to 
the Dallas jobbers and other citizens who contrib- 
uted to our pleasure during this convention. 


Another important action taken by the 
convention was the adoption of a sliding 
scale of dues for membership, upon a plan 
suggested by Arthur A. Everts. The dues 





H. E, PELZ, PRESIDENT. 


heretofore have been $5 a year, which in- 
cluded membership in the national as39c1a- 
tion. 

“I think membership in the State and 
national associations is worth a great deal 
more than $5 a year,” said Mr. Everts, “and 
I believe most members are willing to con- 
tribute more than that.. This State con- 
vention alone has been worth more than 
$50 to most members.” 

Mr. Everts’ motion, which was adopted 
provided that while a jeweler may have a 
membership for $5, he may contribute £10, 
$15 or $25, if he believes the association is 
worth that much to him. 

The convention was opened Tuesday 
morning by an address of welcome by W. 
M. Holland, former mayor and representa- 
tive of the Chamber of Commerce. Invo- 
cation was pronounced by H. Iverson of 
Corsicana. After routine business the vis- 
iting jewelers were guests at luncheon of 
the Dallas jobbers. 

President H. E. Pelz delivered his annual 
address at the opening of the afternoon 
session. His address to the convention fol- 
lows: 4 , 

ADDRESS OF PRESIDENT PELZ 


A year ago at this hotel, during stirring war 
times I was given the highest honor this associa- 
tion work cau bestow, that of the office of presi- 
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dent. With the conclusion of peace now at hand 
we have a cause for joy such as the world has 
never before seen. 

It is a day that finds its source in the realiza- 
tion that we are a part of the country that has 
become the greatest benefactor humanity has ever 
known—a country that stands foremost in every 
way—a country whose principles are synonymous 
with the teachings of the Master above. 

Self sacrifices have been necessary to conduct 
the world war and more sacrifices will be neces- 
sary to bring about the successful ending of the 
war. Self sacrifices not only of the individuals, 
but also in business ways. 


We have all been hard hit through one cause 
and another, and have added a few grey hairs in 
worrying how to adjust ourselves to conditions 
that so rapidly changed, but now I am glad to 
say we are seeing the dawn of better days, and 
the abnormal conditions are fast righting them- 
selves. 


The abnormal conditions have brought out the 
qualities and has proven who the real men of this 
country are, as nothing else could possibly have 
done, and I am proud to state that when the roll 
is called the jewelers of our State and country 
will make a showing that we can all feel justly 
proud of. 

Where is one among us that hasn’t taken his 
part in the different war works that we as citi- 
zens should have and did cheerfully take. And 
now as we_get to the winding up of the war we 
must look cold facts in face and see exactly 
where we stand. To start with we have found 
out that our competitor is almost as human as we 
are and that he’s not a devil in disguise. 

We have come to know that te, get the most 
out of our business we should not try to antag- 
onize and fight our competitor at every turn and 
try and knock every sale that we don’t make. 
In other words we should compete with our pos- 
sibilities; not with our neighbors. No man who 
is satisfied to do merely as much as his neigh- 
bor becomes a leader in his line, it is the man 
that sees and grasps-the opportunities that lie 
about him. 

It is said that opportunity knocks at some 
men’s doors, in fact that they have so much luck 
that it kicks their door in, but gentlemen, if 
you will examine this kind of luck you will find 
these men have found the secret of success in 
continually working to an object until it is ac- 
complished, and then set their goal a little farther 
ahead and hammering away until success is finally 
theirs. 

You might find a few men. with, lots of nerve 
that have become rich over night in the oil game, 
but if you show me a svccessful jeweler I can 
show you a man who is not afraid of work. 

If a man gauges his ambitions by his friends 
he may some day find himself suddenly forced 
into new circumstances where comparative values 
are not in his favor. He will then probably be- 
come dissatisfied, but he has arrived at that 
period in life when he lacks the energy and 
enthusiasm to make up his deficiencies. 


To keep ourselves from getting slow on the 
job, especially us small town jewelers, it is 
necessary that we visit the big city stores and 
get pointers from our fellow jewelers and other 
trades as well, 

I know that personally I feel as though we are 
getting along just fine and feel like patting my- 
self on the back, then I know it is time that we 
should make some change, so I take the train for 
some city, and come back home much dissatisfied 
and feel like turning things upside down to 
instal this: or that improvement that I had seen 
while away. In the end our store has added 
another line or another idea that keeps us con- 
stantly growing and adding customers to our 
business. 


Don’t get the idea your business can’t exist a 
few days without you. It shows your help that 
you have confidence enough in them to run your 
store a while without you and it keeps you from 
getting rusty on the job. 

We started out 13 years ago in this organ- 
ization for the good we can do ourselves by 
changing conditions that were existing to the 
detriment of our business. We have been able 
to-correct many of these faults but there are new 
conditions that have been thrust upon us and it 
will take the united effort of every State asso- 
ciation and the national organization as well to 
secure for the jewelers of the country the same 
consideration the merchants in other lines are 
receiving. I won’t dwell on this subject, as we 
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A through her life, the Bride treasures those gifts 
which came to her on the day of her wedding. 
They area living part of her happinessand her household. 
And every present retains the bed memory of the giver. 
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The logical place to go for wedding wedding gift is the gift of greatest love. ny" 
presents i this store, filled, as it is, with But such gifts must be purchased where oF, 
the essentially refined gifts that custom Dependability is the key note. Ve 
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. ‘ All this month, the store will be virtu- 
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This is W. W. W. cut No. 1, particularly appropriate during the month of June—free on request. 


Trim Your Windows with W. W. W. Rings! 
Use W. W. W. Cuts in Your Newspaper! 


June is the month for brides and for graduates. 
W. W. W. Rings are ideal gifts for both brides and graduates. 


If you use the material we so gladly give you, there will be no doubt about 
your increasing your ring sales during the month of June. 


White, Wile & Warner 


Makers of nationally advertised rings in which the stones do stay 


BUFFALO, N. Y. 











May 28, 1919. 


a speaker, who is a_ better talker, ‘and 


ite fully qualified to tell you what should be 
“ I will say that there never was a time that 


we have had so many important matters to lay 
before our members, nor a time when we needed 
a larger membership and constant and intelligent 
co-operation among the jewelers of this country. 

Taxation has served to emphasize the important 
need of co-operation. The national association’s 
research bureau has already done much to relieve 
us. In fact, of the many lessons forced to the 
attention of the business men as the result of the 
war time necessities, none was more impressive 
than the lesson of co-operation among the jewelry 
trade. 

In the past the ineffectiveness of the efforts of 
individuals scattered here and there in an unor- 
ganized way has shown that practically no oppo- 
sition to measures that seriously threaten our 
trade developed. 

But now those who in the past have said 
“They couldn’t see what good they individually 
would get cut of joining the association” no 
longer have an excuse for making the other 
jewelers shoulder their burdens. 

According to Mr. Anderson’s statement there 





W. E. MOOREFIELD, SECRETARY. 


are now about 3,000 to 3,500 members of the 
jewelry trade organized, and this number are 
carrying the burden of and protecting the rights 
of from 15 to 20,000 jewelers throughout the 
country. 

Had this number of about 3,500 jewelers not 
been organized and working ‘unceasingly the con- 
ditions of the jewelry industry today would be 
almost unbearable, and many of us would not 
be in business today. 

It should be remembered that the Treasury 
Department proposed to place a 50 per cent. 
tax on all jewelry sales. Your organization, 
along with the other State and national organi- 
zations immediately got busy, and through the 
work of the Jeweler’s War Revenue Tax Com- 
mittee, had this measure and other measures that 
would have seriously handicapped our business, 
either eliminated or modified. 

Strong efforts were also made in certain direc- 
tions to curtail the jewelry trade as much as 
possible. This was done by a lot of well-meaning 
people and carried on persistently for months 
both through the press and local defense commit- 
tees whose patriotism was unquestioned but whose 
business judgment was at fault. 

Your organization was ever on the jump and 
did its share by telegrams and letters to help 
tight these evils. 

There is no retail jeweler in the State that 
can be too big to interest himself in our associa- 
tion work, in fact we have practically every large 
jeweler in the State as a member now, as they, 
as our business leaders, know that our organization 
has proven a very good investment and has saved 
them many a dollar both from the Tax Board 
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and from continued misrepresentation of the 
jewelry trade. 

There is no man too small to find his duty to 
perform in our organization, as nothing will be 
a greater aid to his own growth and development 
along businesslike lines. We should make a 
strong effort to get as near 100 per cent. of the 
jewelers of Texas in our association as possible. 
We have had it thoroughly demonstrated that 
with our present membership we have done our- 
selves a lot of good. Just imagine what good 
we could do with every jeweler in the State 
with us. 

Ask your competitor who is not a member 
“Why he is not doing his bit, and why the asso- 
ciation should shoulder his burden?” Tell him, 
as I stated in my last letter to you, “Don’t think 
that you are only one and don’t count. The Hun 
thought we didn’t count, but the strength of 
‘The Union of Men’ soon taught him his mis- 
take,” and it is only by “The Union of Jewelers” 
that we can be properly represented in this land 
of ours. 

Probably the best-recéived address in 
several years was that of Col. John L. 
Shepherd of New York. Colonel Shepherd 
talked of styles in jewelry and brought out 
many new suggestions he had noticed in 
his travels and which he discussed from a 
pocket card index. 

Coionel Shepherd stressed the necessity 
of organization in the jewelry business. He 
told of a jeweler in Battle Creek who had 
a sign in his store which read “We Charge 
for All Engraving.” He said this jeweler 
told him the sign was worth $600 a year to 
him. 

He discussed a number of other topics 
of interest to jewelers. 

Arthur A. Everts, first vice-president of 
the national association, spoke on the 
“Glowing Future of the Jeweler.” Texas 
jewelers are especially enjoying prosperity 
since the oil boom. 

Mr. Everts urged the jewelers to pay 
special attention to their own dress. They 
should wear good clothes and especially 
good jewelry. 

Everts told of his visit to Boston last 
Summer and of his visit to Jim Parks, 
Boston jeweler. He told of Parks’ ward- 
robe and how he wore a different suit every 
day. 

“He told me it didn’t, cost much, adding 
three or four suits to a wardrobe every 
year and that it is a good investment” he 
said. “I would have my wife wear good 
jewelry, too. If I couldn’t afford it I 
think I would make a ‘memorandum pack- 
age’ every now and then.” 

At the close of the regular program C. B. 
Pittman of Ennis closed the convention by 
extending thanks to those who had been 
instrumental in making the convention a 
success. 

On behalf of the jewelers he presented a 
beautiful bouquet of roses to Mrs. O. L. 
Cave of Thorndale, the only woman jeweler 
attending the convention. 

Special thanks were extended to B. M. 
Hammond for his instructive talks on tax- 
ation. 

Most touching was the presentation of a 
handsome Rotary pin set with a diamond 
to Col. John L. Shepherd as an appreciation 
of his valuable address and counsel. The 
pin was tied with red, white and blue rib- 
bon, as an expression of appreciation of his 
services to his country. 

The gift was a surprise to Colonel Shep- 
herd and he responded with much feeling 
with the story of “The Little House With 
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the Golden Windows,” which in this in- 
stance, he said, is America. 

Among those from over the State pres- 
ent were: H. E. Pelz, Marshall; J. A. 
Guthrie, Hillsboro; L. N. Pittman, Ama- 
rillo; Carl M. Mayer, Austin; William B. 
Ames, Victoria; B. M. Hammond, San 
Antonio; F. E. Studer, Waco; H. G. 
Windt, Marshall; Robert Austin, Jacks- 
boro; P. D. Reilly, Paris; C. C. Murray, 
Timpson; W. E. Moorefield, Waco; Flet- 
cher Allen, Kosse; C. B. Pittman, Ennis; 
William M. Michael, Ferris; B. T. Burgess, 
Wichita Falls; Henry Swain, Waxahachie; 
J. M. Thornton, Gonzales; W. D. Arm- 
strong, Brownwood; A. L. Roden, Cool- 
edge; D. E. Hughes, Nacogdoches; H. H. 
Gerdes, Alvarado; John C. Graves, Kauf- 
man; J. M. Looney, Teague; O. E. Dell, 
Vivian; G. W. Pettu, Chicago, Ill.; A. E. 
Richmond, Seymour; H. Victor Wright, 





ARTHUR A. EVERTS, ENDORSED FOR PRESIDENT 
OF THE A. N. R. J. A. 


Los Angeles, Cal.; Mrs. O. L. Cave, Thorn- 
dale; J. M. Urewitt, Tatesville; M. L. Tap- 
pan, en route; M. R. Smith, Carlsbad, 
N. M.; S. J. Berrier, Midlothian; Samuel 
Davis, Garland; L. D. Everhart, Honey 
Grove; E. M. Mathis, Gunter; P. T. Quast, 
Sweetwater ; D. E. Bookow, Greenville, and 
W. A. Methvin, Temple. 

The following -committees were ap- 
pointed : 

Auditing: W. E. Armstrong of Brown- 
wood, H. G. Windt of Marshall and W. A. 
Methvin of Temple. 

Reception: A. A. Everts of Dallas, B. M. 
Hammond of San Antonio and B. T. Bur- 
gess of Wichita Falls. 

Nominating: C. B. Pittman of Ennis, 
Carl M. Mayer of Austin and H. E. Pelz 
of Marshall. 








Illustrated catalogues and price lists of 
small clocks, of the more expensive sort, 
which might be used by travelers, are de- 
sired by a trading agency in France, with 
a view of securing an agency for the sale 
of these articles. In writing to the Bureau 
of Foreign and Domestic Commerce for 
further information regarding this matter, 
reference should be made to file No. 29424. 








FF ass yO 


‘i 
i 
Hh 
i 


— 


pore 





THE JEWELERS’ CIRCULAR May 2, 1919, 


cs 





— 


VEC A EDEL OTET EEUU ETE EEA TERT nna 




















™~S 
+ 
e 
= 
Be 
= 
= 
8 
= 4 





You Are the Judge 


The Case Is a Simple One 
On the one hand is the STURDY 1/10 14K Chain 


Line, each chain having an _ identification link 
STAMPED with the J. F. S. S. and the Guarantee of 
exact quality—1/10—14K Filled. 

On the other, you have a chain unstamped, the qual- 
ity of which is identified by guess-work. 


In one case you KNOW that 1/10 of the entire 
weight of each chain has a solid gold outer shell of 
14K gold, and 14K gold is recognized as the alloy that 
will be the most durable, take the best finish, and all 
in all prove the most satisfactory. 


In the other, you HOPE that the quality will be 
good enough to satisfy the customer. 


Your Order Given to Your Jobber for J. F. S. S. 
1/10-14K Chains 


will prove that you have judged impartially and 
wisely. 


J. F. STURDY’S SONS CO. 


Makers of Chains of 
Guaranteed Quality 


Attleboro Falls Massachusetts 
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LONDON DIAMOND TRADE 


Demand Brisk for all Classes of Goods and 
Supply Limited 

The London Financial News of May 9 

in discussing the diamond trade in that 

r says: 

em "all indications there is little 
chance of any material falling off in the 
diamond trade, the demand for the stones 
continuing to outstrip the supply. Buy- 
ers from the Continent and also from 
America are insistent, and high prices are 
no deterrent to the would-be purchasers 
of all good-class stones. There is no 
further evidence as to the alleged Ger- 
man buying through neutral countries, 
but it is significant that the continental 
demand is as strong as ever, so much so 
that buyers elsewhere find extreme diffi- 
culty in supplying their wants. 

“Not only are the high-class stones en- 
joying an unprecedented popularity, but 
the market conditions for industrial dia- 
monds have undergone no great change 
during the week, the recent steady de- 
mand being fully maintained. It is, how- 
ever, confidently anticipated that with 
the advent of peace manufacturers will 
feel justified in proceeding more vigor- 
ously with their schemes for reconstruc- 
tion, and that there will be a conse- 
quential increased demand for diamonds 
and diamond tools for industrial pur- 
poses. This is the more likely now that 
the budget is out of the way and the pres- 
entation of the peace terms brings a final 
setlement within sight, thus relieving 
anxiety in all industrial centres.” 











SHIPPING SILVER 





Director of Mint Gives Details of Silver 
Trains Rushed Under Guard to 
Pacific Coast 
Wasuincton, D. C., May 21.—Now that 
the Government has completed its wartime 
shipments to India of silver from melted 
dollars, Director of the Mint Baker has 
disclosed how thousands of tons of the 
metal were hauled from the Philadelphia 
Mint to San Francisco in special trains, 
guarded by armed men, without the loss 
of an ounce and without general knowledge 

of the procedure. 

Eighteen of these treasure trains made 
the trip across the continent in the 12 
months ended April 23 last, with the silver, 
like big bricks, piled high in each of the 
five express cars composing a special train. 
Two men with automatic pistols at their 
hips and sawed-off shotguns on their laps 
sat in each car, and later guarded the secret 
transfer of the silver from the train to the 
ship at San Francisco. 

Each silver brick weighed about 62 
pounds and was worth $1,000, and each 
train carried between $5,000,000 and $10,- 
000,000. Wrecking of the trains and theft 
of the metal by bandits was considered an 
ever-present menace to be guarded against. 

Guarded shipments of silver dollars were 
also made from the United States Treas- 
ury in Washington and from the New Or- 
leans Sub-Treasury to Philadelphia. These 
dollars were conveyed in stout bags of 
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1,000 each and were handled much like bags 
of sugar, except that armed men were al- 


ways near. 
More than 265,000,000 silver dollars were 
melted and shipped to India in the year. 


INTERESTING STATISTICS 











Report of Rhode Island Factory Inspector 
Gives Figures on Employes in Jewelry 
and Silverware Plants 
Provivence, R. I., May 24.—J. Ellery 
Hudson, chief factory inspector for Rhode 
Island, in his 25th annual report of factory 
inspections made during the previous year 
together with conditions, which was pre- 
sented to the General Assembly at its re- 
cent session but made public this week, has 
several interesting references to the manu- 

facturing jewelry industry. 

The number of employes in the jewelry 
and silverware manufactories are divided 
as follows: 





Males Of 16°and OVER .66556.6 505008 6,951 
Females of 16 years and over...... 4,575 

"OUR RERANESS 5. oo wiscc ew wtorcis bate swieuess 11,526 
Males under 16 years of age....... 307 
Females under 16 years of age..... 275 

Ce en er 582 
Whole number of employes........ 12,108 


The figures as to the number of employes 
enrolled in the several manufacturing 
jewelry and silverware plants during 1918 
of 12,108 shows a decrease over those for 
the preceding year (1917) when 15,117 were 
reported. This decrease is explained as 
being due to the vigorous activities in the 
closing year of the great: world war. 

The report enumerates the several manu- 
facturing jewelry and silversmith establish- 
ments in Providence, the majority of which 
are credited with having excellent or very 
good sanitary and general conditions. The 
following concerns are reported as having 
100 or more employes on the rolls: 

Gorham Mfg. Co., 1,710; Nicholson File 
Co., 1,498; Brown & Sharpe Mfg. Co., 
6,813; the Ostby & Barton Co., 761; B. A. 
Ballou & Co., Inc., 311; George F. Berkan- 
der, 236; Stevens & Co., Inc., 228; Martin, 
Copeland Co., 222; Fulford Mfg. Co., 218; 
the Baird-North Co., 198; Tilden-Thurber 
Corp., 192; Theodore W. Foster & Bro. 
Co., 191; Silverman Bros., 190; the Lyons 
Mfg. Co., 183; M. F. Williams & Co., 154; 
Williams & Anderson Co., 143; Thomas 
McGrath, 134; W. J. Feeley Co., 130; A. C. 
Messler Co., 124; Clark & Coombs Co., 124; 
the Irons & Russell Co., 121; Waite- 
Thresher Co., 120; Rueckert Mfg. Co., 118; 
S. & B. Lederer Co., 113; C. A. Wilkinson 
& Co., 110; George W. Dover, Inc., 108; 
R. L. Griffith & Son Co., 103; Brier Mfg. 
Co., 101; American Emery Wheel Co., 143; 
American Enamel Co., 283; Belcher & 
Loomis Co., 283; Callender, McAuslan & 
Troup Co. (The Boston Store), 651; L. 
Dimond & Sons, 198; Jenckes Paper Box 
Co., 137; Livermore & Knight Co., 127; 
The Outlet Co. (J. Samuels & Bro., Inc.), 
909; Parks Bros. & Rogers, 154; Screw Ma- 
chine Products Corp., 228; The Shepard 
Co., 770; J. T. Slocomb Co., 250; United 
Wire & Supply Co., 284. 
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WATCH FOR THESE WATCHES 


Jewelers Asked to Help Catch Murderers 
Who May Pawn or Sell Their 
Victims’ Timepieces. 
LEXINGTON, Mo., May 21.—Jewelers 
throughout the country are urged to aid in 
the capture of three men who murdered 
Sheriff Joseph Talbott, Deputy Sheriff Mc- 
Donald and Policeman James Stapleton in 
Lafayette County, Mo., near Lexington, 
May 4. The jewelers can be of great aid 
by keeping a lookout for the watches that 
the murderers stole from their victims. 
For instance, from Sheriff Talbott they 
took a 16 size gold filled hunting case, No. 
8444373, with an Elgin movement, No. 
18185813; from Deputy Sheriff McDonald 
they took a gold filled case with an Elgin 

movement, No. 12726206. 

A reward of $6,000 has been offered for 
the capture of the three men who com- 
mitted the murder. Of this, $1,400 will be 
paid for information leading to the arrest 
and conviction of these men, or one-third 
of the amount for the arrest and convic- 
tion of each. An additional sum of $4,600 
will be paid for the arrest and positive 
identification and delivery of the three men 
to officers of Lafayette County, Mo., or one- 
third of that amount for each. The reward 
stands for one year. 

Jewelers who may get wind of any 
watches bearing the numbers of those ad- 
vertised should communicate immediately 
with C, A. Keith, prosecuting attorney, Lex- 
ington, Mo., or with William P. Kelley, 
sheriff, at the same address. 











Colonel Harry Cutler, Chairman of Jewish 
Welfare Board, on His Way Home 
from Europe Because of Illness 
of His Wife 
Provipence, R. I., May 26.—A cablegram 
to the Providence Journal today from its 

staff correspondent in France reads: 

“Col. Harry Cutler, of Providence, 
chairman of the Jewish Welfare Board, 
who has been in France and Germany for 
several months in connection with the activ- 
ities of the board, is on his way back to 
the United States because of the serious 
illness of his wife. 

“Col. Cutler was inspecting the work of 
the Jewish Welfare Board in the Rhineland 
when a cable arrived telling of the illness 
of Mrs. Cutler. He at once hurried back 
to Paris and caught the first west-bound 
ship for home.” 





Col. Cutler, who is head of the Cutler 
Jewelry Co., 7 Eddy st., Providence, is 
president of the Jewelers’ Protective Asso- 
ciation, a director of the New England sec- 
tion of the National Jewelers Board of 
Trade and past president of the New Eng- 
land Manufacturing Jewelers’ and Silver- 
smiths’ Association. He left this country 
early in February to make inspection of 
work being done in Europe by the Jewish 
Welfare Board. Mrs. Cutler is ill at the 
home of relatives in New York city, where 
she has been since coming up from a trip 
in the south. She has been nearly all 
Winter in the south ‘on account cf her ill- 
ness. 
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Payments on Jewelry Taxes Extended Until June 15 





Government’s Delay in Getting Blank Forms to Revenue Collectors Causes Extension of Time of 15 Days in Which 


to Make Returns. 


ee 
——— 
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Announcement was made Monday that 
jewelers and other merchants who were 
taxed under various sections of the War 
Revenue Act, and who were to have filed 
their first returns and paid their taxes 
May 31, had been given 15 days grace in 
the way of an extension of time. In 
other words, according to word received 
by Internal Revenue Collectors, taxes 
under Sections 900, 902, 904 and 905 of 
the revenue law due May 31 may be paid 
on or before June 15. 

The extension of time was due to the 
fact that the blank forms on which the 
government asks the returns be made 
when possible, were not ready for dis- 
tribution at all offices, and the delay in 
distributing the blanks was causing mer- 
chants to hold back their returns until 
the last minute. The blank which will 
be issued to jewelers is known as 728-A 
and provides for taxes not only under 
the jewelry schedule (Sec. 905), but also 
for sales in the art schedule (Sec. 902), 
and tax collected from lessees (Sec. 906). 

These blanks have been printed and 
will be distributed shortly. A fac-simile 
copy in reducedesize appears on page 91. 
Jewelers should ask ther local revenue 
collectors for copies, but if they do not 
receive one in time they may make out 
their report on the blank herewith and 
explain the reasons for so doing. 

Remember that your report must be 
sworn to unless the amount of the tax 
covered by the return does not exceed 
$10, in which case the signature need 
only be acknowledged before two wit- 
nesses. Otherwise (if the tax is more 
than $10) swear before a notary public, 
commissioner of deeds, or any officer 
qualified to take an oath. Fill in each 
line applicable to the business, both in 
the original and duplicate return but do 
not detach either the duplicate or the 
receipt. 

Full instructions in connection with 
the jewelry tax are published on the 
back of the official return and read as 
follows: 

INSTRUCTIONS. 
For full instructions see Reguiations No. 48. 


1. Tax.—Section 902 of the Revenue Act of 
1918 provides “That there shall be levied, assessed, 
collected, and paid upon sculptures. paintings, 
statuary, art porcelains, and bronzes sold by any 
person other than the artist, a tax equivalent to 
10 per centum of the price for which so sold. 
This section shall not apply to the sale of any 
such article to an educational institution or pub- 
lic art museum.” 

Section 905 of the Revenue Act of 1918 pro- 
vides “That on and after April 1, 1919, there shall 
be levied, assessed, collected, and paid (in lieu of 
the tax imposed by subdivision (e) of section 600 
of the Revenue Act of 1917) upon all articles 
commonly or commercially known as jewelry, 
whether real or imitation; pearls, precious and 
semi-precious stones, and ,imitations thereof; ar- 
ticles made of, or ornamented, mounted or fitted 
with, precious metals or imitations thereof or 
ivory (not including surgical instruments); 
watches; clocks; opera glasses; lorgnettes; marine 
glasses; field glasses; and binoculars; upon any 


of the above when sold by or for a dealer or his 

estate for consumption or use, a tax equivalent 

to 5 per centum of the price for which so sold 
“?? 

Section 906 of the Revenue Act of 1918 pro- 
vides “That on and after the Ist day of May, 
1919, any person engaged jin the business of 
leasing or licening for exhibition positive motion- 
picture films containing pictures ready for pro- 
jection shall pay monthly an excise tax in respect 
to carrying on such business equal to 5 per cen- 
tum of the total rentals earned from each such 
lease or license during the preceding month. If 
a person owning such a film exhibits it for profit 
he shall pay a tax equivalent to 5 per centum 
of the fair rental or license value of such film 
at the time and place where and for the period 
during which exhibited. If such person has, 
prior to December 6, 1918, made a bona fide con- 
tract with any person for the lease or licensing, 
after the tax imposed by this section takes effect, 
of such film for exhibition for profit, and if such 
contract does not permit the adding of the whole 
of the tax imposed by this section to the amount 
to be paid under such contract, then the lessee 
or licensee shall, in lieu of the lessor or licensor 
pay so much of such tax as is not so permitted to 
be added to the contract price. The tax imposed 
by this section shall be in lieu of the tax im- 
posed by subdivision (c) and (d) of section 600 
of the Revenue Act of 1917. 

Section 1312 provides as follows: “That where 
a person prior to May 9, 1917, in some instances, 
and September 3, 1918, in others, made a bona 
fide contract with a dealer for the sale or lease 
of any articles reported on this form, where the 
terms of the contract do not permit the adding 
of the whole tax to the amount paid under the 
contract, then the seller will collect the tax from 
the purchaser and include such amount in his 
monthly returns.” (See regulations No. 48, 
paragraphs 32 to 35, inclusive, and regulations 
covering the leasing or licensing of positive mo- 
tion-picture films.) 


Special attention is also called to section 1310 
which is fully explained in Regulations No. 48, 
Arts. 29, 30, 35. Paragraph (a) covers credits 
for overpayments or overcollections. Paragraph 
(b) provides that tax on credit transactions«shall 
be accounted for at time of sale and paragraph 
(c) covers removal of articles for exportation. 

2.—RetTurNS.—The excise tax upon sculpture, 
paintings, etc., as provided under section 902 of 
the act, takes effect on February 25, 1919, and 
any person other than the artist who sells any 
of the articles enumerated in said section is re- 
quired to make, under oath,* monthly returns 
based on sales and pay the tax imposed to the 
Collector of Internal Revenue of the District in 
which is located the principal place of business 
of such person, The first return under section 
902 should cover all taxable sales from February 
25, 1919, to March 31, 1919, both inclusive, and 
must be filed with and tax paid to the Collector 
of Internal Revenue on or before May 31, 1919. 

The excise tax upon jewelry, precious and imita- 
tion stones, etc., imposed under section 905 of 
the act, takes effect on April 1, 1919, and any 
dealer who sells any of the articles enumerated 
in said section is required to make monthly re- 
turns, under oath,* based on sales and pay the 
tax imposed to the Collector of Internal Reve- 
nue of the district in which is located the princi- 
pal place of business of such dealer. The first 
return under section 905 should cover all tax- 
able sales made during the month of April, 1919, 
and must be filed with and tax paid to the Col- 
lector of Internal Revenue on or before May 31, 
1919. 

The excise tax upon the lease or license of 
positive motion-picture films, as provided under 
section 906 of the act, takes effect on May i, 
1919, and any person engaged in the business of 
leasing or licensing for exhibition positive motion- 
picture films after such date is required to make 
monthly returns, under oath,* of rentals earned 
and pay the tax imposed to the Collector of In- 
ternal Revenue of the district in which is located 


———— 
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the principal place of business of such Person, 
The first return under section 906 should cover 
rentals earned during the month of May, 1919 
and must be filed with and tax paid to the Cor. 
lector of Internal Revenue on or before the last 
day of June, 1919. 

3. Crepits.—In case of any overpayment yn. 
der sections 902, 905, and 906, the person making 
such overpayment may take credit therefor against 
taxes due upon any subsequent monthly returns 
A clear record of any such overpayment for which 
credit is taken must be kept by the person taking 
credit therefor. 

4.—Time 1n Wuicu Returns Must Be Fitgp 
—Returns required under the above sections of 
law, except as indicated in paragraph 2 of the 
Instructions, must be filed with the Collector of 
Internal Revenue on or before the last day of 
each month, covering taxable transactions made 
during the preceding month. 

5. PREPARATION OF ReturNS.—In making out 
returns care should be taken to fill in every space 
applicable to the business for which return js 
made, both in the original and duplicate return 
and the receipt. Do not detach the duplicate or 
the receipt, but send the entire sheet to the 
Collector, who will properly stamp and return 
the receipt. (The address of the Collector is 
stamped on the face of the return.) 

6. Recorps.—Every manufacturer, producer, or 
importer required to make returns under sections 
902, 905, and 906 should keep such records and 
memoranda as will clearly show each taxable trans- 
action in order that returns may be easily veri- 
fied by revenue officers. 

7. Penalties.—For failure to pay tax: 

(a) Section 903 specifically provides that the 
taxes under sections 902 and 906 shall (without as- 
sessment by the Commissioner or notice from the 
Collector) be due at the time fixed for filing this 
return, and if the tax is not paid at such time 
there shall be added as part of the tax a penalty 
of 5 per cent together with interest at the rate 
of 1 per cent for each full month from the time 
when the tax became due. Section 905 contains 
similar provisions as to taxes imposed by that 
section. 

For failure to file return: 

(b) Section 1308 of the act imposes a penalty 
of not more than $1,000 in the case of failure 
to pay any of the taxes due under sections 902, 
905, and 906, or for failure to make return or 
supply any information for the purpose of com- 
puting the tax, at the time or times required 
by law or regulations, 

(c) Section 2308 of the act also provides that 
any person who willfully refuses to pay any such 
tax, make such return, or supply such informa- 
tion at the time or times required by law or regu- 
lations, or who wilfully attempts in any manner 
to evade such tax shall be guilty of a misde- 
meanor and in addition to other penalties pro- 
vided by law shall be fined not more than $10,000 
or imprisoned for not more than one year, or 
both, together with the costs of prosecution. 

(d) Section 1308 of the act further provides 
that any person who wilfully refuses to pay any 
tax shall, in addition to other penalties, be liable 
to a penalty of the amount of tax evaded, or not 
paid, such penalty to be assessed and collected 
in the same manner as the tax. 

(e) Section 3176 of the Revised Statutes, as 
amended, provides that, in case of any failure to 
make and file a return within the prescribed 
time there shall be added to the tax 25 per cent 
of its amount. 

(f) Section 3176 of the Revised Statutes, as 
amended, further provides that, in case a false 
or fraudulent return is willfully made, there shall 
be added to the tax 50 per cent of its amount. 
DANIEL C. ROPER, 

Commissioner of Internal Revenue. 

CARTER GLASS, 

Secretary of the Treasury. 


Approved: 


*Note.—If the amount of tax covered by this 
return is not in excess of $10 the same may be 
acknowledged before two witnesses, who will sign 
their names as such. 
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The Form Used in Making Returns on the Jewelry Tax. 


Below is a fac-simile reproduction of Form 728a, which was prepared by the Treasury Department for jewelers on which to make 
their returns upon their monthly sales. If you have not received such a form from your collector, or if you cannot get one in time to fill 
out and return before June 15, use the form herewith and explain that the official form was not available. 


Remember that your return must be in the hands of your collector by June 15, accompanied by a certified check for the tax of 5 per 
























































































































































cent. - ; 
AL REVE 
oNTTED STATES INTERAY REVENUE MISCELLANEOUS EXCISE TAXES 
(Title IX, Sections 902, 905, and 906 of the Act of 1918) 
a... | RATE OF TAX | TAX COLLECTED | CREDITS OVER PAYMENTS, ETC. | TOTAL TAX DUE 
icin ve = 
3 =. ess; Ay, dil DUNNE AIR is csiciciccnmbaicdcskdcidencvcncenentanesate 10% \$. $ 3 
ion 905— 
= =. real or imitation, precious and imitation stones, clocks, watches, elc. 5% 
tion 906— 
au SRentole earned on lease or license for exhibition of positice motion-picture films 5% 
J Tax collected from lessee or licensee, Section 906 -- 
4 I swear (or affirm) that the foregoing is a true return of the amount of tax due on sales or rentals of the above-mentioned articles for the month of |. 
= and thal the credits claimed are allowable by law. 
O Sworn to and subscribed before.me this ........---------- day of | ao Signed 
oc 
(@) (Name) (Witness) (See Instructions, par. 2) (Title) (Witness) (State whether individual owner of business, member of firm, or if office: 
of corporation, or duly authorized manager or agent, give title) 
28905 (If name or address is incorrect, please indicate changes) 
Collector will stamp above 
o ( of district and date of payment 
DO NOT DETACH ‘ DO NOT DETACH 
Form 728-A MISCELLANEOUS EXCISE TAXES 
(Title IX, Sections 902, 905, and 906, of the Act of 1918) 
ARTICLES 
r 4 Te RATE OF TAX | TAX COLLECTED | CREDITS OVER PAYMENTS, ETC. | TOTAL TAX DUE 
. Section 902— 
of a. paintings, statuary, art porcelains, bronzes .- 10% \$ ; ae Di ciidetinimsinatiickevls 
tion 905— 
a Jewelry, real or imitation, precious and imitation stones, clocks, walches, ele DE iiteiinscctinnccadacckslacmwcneadencdunsameteuawedgeastapeiaahes 
’ Section 906— 
Ww Rentals earned on lease or license for exhibition of positive motton-picture films. 5% LE LEE Lee a ee ene he Si 
b Tax collected from lessee or licensee, Section 906 ---..-.-----------. | SOE SE Se ee aoe 
S I certify that this is a true copy of the foregoing original. return. 
s' Remittances must be made payable to Collector of Internal Revenue. If checks —— 
OL are tendered cost of collection, if any, must be included with the tax. Postage stamps ’ 
> can not be accepted. 
QO (State whether individual owner of business, member of firm, or if officer 
of corporation, or duly authorized manager or agent, give title) 
FOR CASHIER IN COLLECTOR’S OFFICE 
Check Cif. | Meney Racine’ ' 
2—8895 Cash Draft Ind.| Order by 
DO NOT DETACH DO NOT DETACH 
Form 728-A MISCELLANEOUS EXCISE TAXES 
(Title IX, Sections 902, 905, and 906 of the Act of 1918) 
NOTICE OFFICE OF 


This return must be made on or before the last day of each month, covering taxable transactions made during COLLECTOR OF INTERNAL REVENUE 
the preceding month. The tax is due and payable at the time fixed for filing the return, The law imposes Received payment: 
severe penalties for failure to file returns and pay taxes due within the prescribed time, or for making a false or 
fradulent return, or for willful neglect to make a proper return and account for all taxes legally due. (For such 
penalties see the reverse side of this-form.) 


Collector of Internal Revenue. 


Amount of tax paid (enter amount in words) cilia leita ‘ and yz Dollars, $ 














RECEIPT 


NOTE.—Send this entire sheet with amount 
due to the 
COLLECTOR OF INTERNAL REVENUE 











28805 


(SEE INSTRUCTIONS ON REVERSE SIDE) 
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Jewelry Trade to Fight for Repeal of Tax 


Mass Meeting of all Branches of the Industry, Held in New York, Hears Report of War 
Revenue Tax Committee and Passes Resolutions Asking for Abolition 
of all Taxes on Jewelry, Luxuries, Art, and Other Lines. 
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The mass meeting of the jewelry trade 
held at the rooms of the Merchants’ Asso- 
ciation in the Woolworth building, New 
York, Friday afternoon for the purpose of 
discussing the attitude of the trade toward 
the jewelry tax and proposals for its re- 
peal, proved a distinct success. Not only 
were there retailers, manufacturers, whole- 
salers and jobbers of New York and vi- 
cinity strongly represented but delegations 
of retailers and wholesalers from nearby 
States and as far West as Chicago were 
also present. The meeting was enthusiastic, 
the resolutions were passed unanimously 
and it was decided to start work at once 
looking to the repeal of Title 9 of the 
revenue bill which embraces all the excise 
taxes on various lines of merchandise in- 
cluding art and jewelry lines as well as the 
luxury taxes on articles sold in excess of 
certain prices. 

The meeting was under the auspices of 
the Jewelers Vigilance Committee and 
Harry C. Larter chairman of that commit- 
tee presided. When the session opened 
shortly after 2.30 p. m. the hall was in 
great part filled but jewelers kept dropping 
in continually until at the end of the meet- 
ing the big room was practically taxed to 
its capacity. 

Mr. Larter, after explaining the purpose 
of the meeting, called upon M. 
Rothschild, chairman of the War Revenue 
Tax Committee, to render a report of what 
that committee had done, his committee 
having been brought into being at a similar 
mass meeting when Congress was first 
called upon to draft the present revenue 
bill. , 

Mr. Rothschild, who was greeted with 
great applause, after a few preliminary re- 
marks rendered his report which was as 
follows: 

REPORT OF CHAIRMAN ROTHSCHILD 


To the Jewelry Trade: 

The jewelry trade had just begun to thoroughly 
understand the War Revenue Act of 1917, when 
the exigencies of the war necessitated new sources 
of revenue, and consideration of the new Revenue 
Bill of 1918 was announced. A mass meeting 
of the entire jewelry trade was called by the 
Jewelers’ Vigilance Committee for June 6, 1918, 
when a large number of manufacturers, importers, 
wholesalers and retailers met at the rooms of the 
Merchants’ Association in New York, and, after 
authorizing the appointment of a representative 
War Revenue Tax Committee, passed the follow- 
ing resolutions: 

“Whereas: The President has urgently requested 
Congress to provide additional revenue from in- 
comes, excess profits and luxuries; and 

“Wheeras: The jewelers of the United States 
are willing, as they have been in the past, to do 
their full share in helping win the war; be it 

“Resotvep: That the jewelers of the United 
States, in mass meeting assembled, instruct their 
War Revenue Tax Committee to cheerfully ac- 
quiesce in any and all fair, equitable and uniform 
taxes which may be laid upon the sale of our 
commodities; be it further 

“Resciven: That as it is our earnest convic- 
tion that the maximum amount which can be ex- 


pected from a sales tax on luxuries and so-called 
semi-luxuries will be entirely inadequate to meet 
the requirements of the situation, the Jewelers’ 
War Revenue Tax Committee be and is hereby 
instructed to present to the Ways and Means 
Committee of the .House of Representatives and 
to the Finance Committee of the Senate, the re- 
quest that serious consideration be given to a small 
uniform sales tax on each and every sale or trans- 
action involving the transfer of any and all va- 
rieties of goods, wares and merchandise.” 
Accordingly a committee was appointed consist- 
ing of the presidents of 62 organizations (em- 
bracing practically every jewelry organization and 





MEYER D. ROTHSCHILD, CHAIRMAN 
WAR REVENUE TAX COMMITTEE 


kindred organization in the United States). <A 
special sub-committee was selected from this mem- 
bership and appeared, on July 10, 1918, before the 
Committee on Ways and Means in Washington. 
At this hearing it was brought out that the Sec- 
retary of the Treasury had suggested a 50 per 
cent tax on jewelry; but the Committee on Ways 
and Means stated that they had no desire to 
cripple any industry, but were desirous of taxing 
a number of articles usually sold by jewelers 
which had.not been reached by the jewelry section 
in the Act of 1917. A formal request was made 
of the Jewelers’ War Revenue Tax Committee for 
a list of such articles and for suggestions as to 
the form of a new section to cover our commodi- 
ties in the new Revenue Act. 

After this hearing before the Committee on Ways 
and Means, a special sub-committee composed of 
retail jewelers was appointed with instructions to 
submit a list of articles carried by them, includ- 
ing those which had not been taxed under the 
Act of 1917, together with the text for a new 
jewelry tax section for the Act of 1918. Such a 
list was compiled by them, embracing practically 
every article usually sold be jewelers. This list 
was subsequently submitted to the Committee on 
Ways and Means, with the recommendation that 
the tax be levied when the goods were sold for 
consumption or use, and that 5 per cent would be 
a fair rate. We pointed out to the Committee, on 
Ways and Means that a 5 per cent tax on the 
greatly increased number of articles, when sold 
for consumption or use, would probably produce 
six times the amount of revenue which the Act 
of 1917 produced at 3 per cent on the limited 
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number of taxable jewelry articles, when sold 
by manufacturer, producer or importer. A lengthy 
printed statement embodying these recommenda. 
tions was filed with the Committee on Ways and 
Means on July 23, 1918, setting forth in detail 
the reasons for our recommendations, 

Thereafter we had a number of conferences 
with the Chairman of the Committee on Ways and 
Means and with the members of a sub-committee 
on luxury taxes of the Committee on Ways and 
Means. While our recommendations as to the 
articles to be taxed and the manner in which 
the tax was to be levied were accepted by the 
Committee, we did not succeed in our efforts to 
have the special tax on platinum jewelry stricken 
from the proposed bill. 

The House of Representatives passed the Reve. 
nue Bill providing for a tax of 10 per cent on 
jewelers’ sales, and placing an additional tax of 
10 per cent on the sale of platinum jewelry. The 
Bill also contained an objectionable exemption 
from tax, of dealers whose annual sales of our 
commodities did not exceed $200. 

On September 13, 1918, your Committee ap. 
peared before the Senate Finance Committee and 
urged the elimination of the tax on platinum 
jewelry, as well as the $200 exemption clause, 
When the Bill emerged from the Senate Finance 
Committee for presentation to the Senate, we 
found that both the special 10 per cent tax on 
platinum jewelry and the $200 exemption clause 
had been stricken from the Bill, and that our rate 
had been made 5 per cent instead of 10 per cent. 

It will be remembered that all these matters 
were being considered while the war was at its 
height. With this signing of the armistice, how- 
ever, the jewelers of the country felt that it was 
no longer necessary to single out a few industries 
for special excise taxation. We therefore, on 
Dec. 19, 1918, petitioned Congress to either 
tax the sale of all commodities uniformly, or to 
relieve us and the other industries covered by 
Title IX of the Bill from discriminatory taxation, 

When the Bill reached the Conference Commit- 
tee, we filed another brief on Dec. 31, asking the 
Conferees to approve the Senate amendments cov- 
ering our industry. This the Conferees did and 
our section was finally passed by both Houses and 
became a law in the form in which the Senate 
Finance Committee had reported it t- the Senate. 

The foregoing is, in brief, an outline of some 
of our work up to the passage of the new Reve- 
nue Act. 

Bearing in mind the difficulties we had encoun- 
tered in trying to get administrative rulings on 
the jewelry section of the Act of 1917, your 
Chairman and his able assistant, Mr, Wilson A. 
Streeter, Vice-Chairman of our Committee, called 
on Commissioner Roper on Feb. 26, 1919, and 
offered our services in working out administrative 
regulations for our Section 905, as well as for the 
art section, 902, in which some of our dealers 
are interested. 

The Commisisoner received us with his usual 
unfailing courtesy, and at once referred us to 
Mr. Satterlee, who was charged with the draft- 
ing of the new regulations. We accordingly 
called on him and left with him a number of 
written suggestions. Mr. Satterlee requested us 
to return to Washington a week later, when he 
expected to be able to take up with us our sug- 
gestions in detail, On March 5, therefore, we 
returned to Washington to keep this appointment. 
We discussed the proposed regulations in d 
with Mr. Satterlee and his assistant; and, at the 
conclusion of our conference, Mr. Satterlee in- 
structed his assistant to prepare a tentative Treas 
ury Decision in accordance with the various points 
agreed upon, 

On March 24 we received a copy of this tenta 
tive Treasury Decision together with a letter from 
Mr. Satterlee stating tht he had prepared it him- 
self and that it was submitted simply for comment 
and that it had not yet been officially approved. 











The important rulings contained in this tentative 
Treasury Decision were as follows: 

On the Art Section, 902: The tax was to be 
levied on sales for consumption or use. 

On the Jewelry Section, 905: Spectacles and 
eyeglasses were declared to be free from the op- 
eration of the act, even if made of, ornamented 
or fitted with precious metals or imitations there- 
of; while the reports of jewelers were to be ren- 
dered quarterly instead of monthly. 

It also defined the various articles covered by 
Sections 902 and 905 and was, in our opinion, 
an admirable set of working regulations for our 
industry and, for dealers in art, and eminently 
fair both to the Government and to the industries 


involved. 

Mr. Satterlee left Washington to resume the 
private practice of the law, and the mass meeting 
regulations as finally adopted and issued by the 
Revenue Department provided that each and every 
sale of articles under Section 902 was declared to 
be taxable; spectacles and eyeglasses made of, 
ornamented or fitted with precious metals and imi- 
tations thereof were declared to be taxable under 
the jewelry section (905); and the privilege of 
making reports quarterly instead of monthly, 
which Congress had granted at our request sub- 
ject to the discretionary power of the Commis- 
sioner of Internal Revenue, was finally denied. 

At-a subsequent hearing before the Acting Com- 
missioner, your Chairman and Vice-Chairman, with 
two representatives of the art dealers, made a 
strong fight to reverse some of the views which 
were finally embodied in the regulations. We 
pointed out that in no other section of the 
excise taxes was any attempt made to tax the sale 
of an article more than once, and we contended 
that it was not fair to the intelligence of Congress 
to assume that art had been selected for this 
unusual method of taxation. There was no 
doubt that under the proposed ruling a painting 
might be taxed 10 per cent a great many times as 
it changed hands from dealer to dealer, but the 
revenue officials insisted that a fair interpre- 
tation of the law produced this result. as Con- 
gress evidently intended to tax art in this 
manner. As a final argument against this pro- 
posed multiple taxation, and in support of Mr. 
Satterlee’s views, we presented a printed copy of 
the Revenue Bill and Report No. 767 (Document 
1267) which was the report of Mr. Kitchin from 
the Committee on Ways and Means to the House. 
This report showed on page 114, in a printed 
table entitled ‘New Excise Taxes,’’ the following 
statement: . 

“Sculpture, paintings and statuary, sold by other 
than the artist, upon the purchaser for consump- 
tion,” 

This exhibit, which supported our contention, 
failed, however, to affect the issue The finai 
Treasury Regulations, No. 48, approved on May 2, 
1919, states in Article 7 thereof that the tax of 
Section 902 applies on all sales made on or after 
Feb. 25, 1919; and in Article 9 gives an elaborate 
example of the sale of a $10,000 painting from 
private owner to dealer, tax $1,000; then to an- 
other dealer for $15,000, tax $1,500; then to a 
third dealer for: $20,000, tax $2,000; then to a 
private collector for $25,000, tax $2,500; then to 
another private owner for $30,000, tax $3,000. 

Your Committee seriously questions the legal 
soundness of this regulation, and, if the entire art 
section is not promptly repealed by Congress, we 
believe that the artdealers will be obliged to appeal 
to the.courts in order to be freed from the great 
handicap imposed by this “multiple” ruling. 

As jewelers deal in many articles embraced in 
Section 902, we recommend that all taxes paid 
under that section be paid under protest, unless 
the tax is on sales for consumption or use. By so 
doing the jeweler will preserve his rights in the 
event that an appeal to the courts is successfully 
made, 

On the question of exempting spectacles and 
eyeglasses from taxation under Section 905, we 
Pointd out that our Committee had presented to 
the Committee on Ways and Means a list of ar- 
ticles taxable under the jewelry section, and that 
we had intentionally excluded these very necessary 
articles from the list of optical goods. 
Presented proof that the gold or gold plated parts 
of eyeglasses did not serve a luxurious or orna- 
mental purpose; but, to quote the words of Mr. 
Paul A. Meyrowitz, President of the Opticians’ 
League of the State of New York: 

The use of gold as a mounting for spectacles 
and eyeglasses is due entirely to the non-corrosive 
nd sanitary qualities obtained in that metal. 
Steel and German silver products have been al- 


We also’ 
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most entirely discarded by manufacturing opti- 
cians because the public found these mtals, when 
in constant contact with the flesh, were easily cor- 
roded by perspiration and gathered a verdigris 
that was highly infectious and dangerous if it 
entered an abrasion of the skin, a condition that 
their corrosion often produced.” 

We argued further that quantities of horn or 
zylonite frames, in which complicated and _ high- 
prices lenses were inserted, were admittedly free 
from tax, and asked that the reasonable construc- 
tion of Mr. Satterlee should be followed. 

We did not succeed because of the text of the 
law, which provided that ‘‘Articles made of, or 
crnamented, mounted or fitted with precious 
metals or imitations thereof” were taxable, and we 
had to admit that some spectacles and eyeglasses 
were made of precious metals or imitations thereof. 

Your committee then asked that plain rubber 
fountain pens should be excluded from the opera- 
tion of the tax, on the ground that the gold nib 
or pen was merely an indispensable part of the 
mechanism; and that the plain rubber fountain 
pen containing such a gold nib was no more 
“made of, ornamented, mounted or fitted with 
precious metals or imitations thereof”? than was an 
airplane so made of, ornamented, mounted or 
fitted with that most precious of metals—plati- 
num—because the indispensable contact points of 
the magneto of its Liberty motor were made of 
platinum. 

It has sincé been brought to the notice of your 
Committee that burial caskets or coffins are gen- 
erally trimmed with silver-plated handles and name 
plates. Under the same literal construction of 
our Section, these would certainly be taxable at 
5 per cent, and, as it is notoriously true that the 
poor are lavish in the expenditure of money for 
elaborate funerals, we should have the really gro- 
tesque spectacle of a great and rich Government 
levying taxes on the burial of its dead, under a 
jewelry excise section of the Revenue Act. 

We also called attention to the fact that many 
industries other than ours produce some articles 
which could be included within Section 905, if they 
were subjected to the same reasoning which pre- 
vailed in regard to eyeglasses and plain rubber 
fountain pens. Gold and platinum fillings and 
plates for teeth would certainly be embraced in 
this category. 

It would be interesting indeed if airplanes, cof- 
fins and artificial teeth were taxed under Section 
905 of the Revenue Act, 

While your Committee is frankly disappointed 
that the Revenue Department has not adopted our 
views in regard to the several questions just re- 
ferred to, we wish to testify to the uniformly 
courteous and painstaking attention our represen- 
tations received from Commissioner Roper and his 
assistants. The whole matter seems to have re- 
solved itself into differences of legal opinion. Had 
Mr. Satterlee remained in charge of our regula- 
tions it is probable that his views would have 
prevailed. We must, however, accept these rul- 
ings with good grace and trust that if Sec- 
tion 905 is not quickly repealed, a later Treas- 
ury Decision may be rendered which will modify 
the rulings of which we complain. 

Since the foregoing was written, President Wil- 
son, in his message of May 20 to Congress, recom- 
mends the repeal of excise taxes on commodities 
in the following words: 

‘(Many of the minor taxes provided for in the 
revenue legislation of 1917 and 1918, though no 
doubt made necessary by the pressing necessities 
of the war time, can hardly find sufficient justifi- 
cation under the easier circumstances of peace and 
can now happily be got rid of. Among these, I 
hope you will agree, are the excises upon various 
manufactures and the taxes upon retail sales. 
They are unequal in the incidence on different in- 
dustries and on different individuals. Their col- 
lection is difficult and expensive. Those which 
are levied upon articles sold at retail are largely 
evaded by the readjustment of retail prices.” 

We sincerely hope that Congress will act on 
these recommendations and promptly repeal our 
taxes, as well as all other commodities excise taxes 
covered by Title IX of the Revenue Act of 1918. 


* * * * * 


The Jewelers’ War Revenue Tax Committee has 
prepared a Primer covering the jewelry and kin- 
dred Regulations issued in Regulations No. 48, 
and other rulings and opinions which have been 
addressed to individuals and organizations since 
the Act of 1918 became a law. This Primer should 
be widely distributed in order that every jeweler— 
especially those who have hitherto been free from 
the payment of excise taxes—should be instructed 
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as to his rights and his obligations. It is obviously 
impracticable for the War Revenue Tax .Committee 
to distribute these Primers effectively, and your 
Committee therefore suggests that State jewelry 
organizations, importers, manufacturers, and whole- 
salers, should buy these booklets in quantities and 
distribute them to their customers without delay. 

They may now be ordered from Mr. A. L. 
Woodland, Secretary of the Jewelers’ Vigilance 
Committee, whose address is No, 14 John St., in 
this city. 

* * * * 

In concluding, I wish to thank our entire in- 
dustry for the loyal support we have at all times 
received from all branches of the trade and for 
their prompt response to every request or sugges- 
tion that our Committee has made. 

My warm personal thanks are due to every mem- 
ber of our Committee, and especially to the Execu- 
tive Committee; to our Treasurer, Mr. Lee Reich- 
man, and to our Vice-Chairman, Mr. Wilson A. 
Streeter, my untiring assistant and adviser. 

The work of the Jewelers’ War Revenue Tax 
Committee has been greatly simplified, and much 
responsibility has been lifted from the shoulders 
of your Chairman, through the public spirited ac- 
tion of the Jewelers’ Vigilance Committee, which 
has financed the entire expense of our Committee 
since its formation. These moneys were, of 
course, contributed by the trade to the Vigilance 
Committee for reform of trade abuses and better- 
ment of trade conditions. Much remains to be 
done along these lines, and now that the war is 
over, the Vigilance Committee will undoubtedly 
attempt to work out the problems which formed 
the reason for its creation—notably, the thorough- 
going reform of our stamping acts. 

It is therefore right and fitting that the money 
expended in behalf of the War Revenue Tax Com- 
mittee for printing, postage, traveling expenses 
and salary of our secretary, should be returned 
by the trade to the Vigilance Committee without 
delay, in order that the work of that admirable 
body may not be hampered by lack of funds. 

My own work has been lightened through the 
admirable and thoroughly competent service ren- 
dered to our Committee by our secrtary, Mrs. 
Abbot, for whom no effort has been too great, or 
hours too long. 

All of which is respectfully submitted. 

Meyer D. Rotuscuitp, Chairman. 

Dated, New York, May 23, 1919. 


The report was listened to with a great 
deal of interest and received with pro- 
nounced approval at its close. 

Mr. Larter, in supplementing the report, 
called particular attention to the fact that 
the time for the preparing and filing the re- 
turns on April sales by jewelers was draw- 
ing to a close; that the returns must be 
made on all sales to the consumer on or 
before May 31, accompanied by a certified 
check for the five per cent tax. He said 
that up to the time of the meeting the of- 
ficial return blanks had not been received 
by the collector at New York but they were 
expected, and if any jeweler had any diffi- 
culty about getting these return blanks he 
must not feel that he was excused from 
rendering his report but must file it even 
if he only made out a statement on his own 
letterhead. 

Mr. Willson of THe JEWELERS’ CiRcULAR 
explained that a replica of the return blank 
would appear in this issue of THE JEWELERS’ 
CrrcuLar for the convenience of those who 
could not get them from their collector in 
time and who wished to know the form in 
which the return should be made. 

Mr. Larter then called attention to the 
subject of Mr. Rothschild’s report to the 
effect that now that the war was over the 
excise taxes not only on jewelry but on 
other lines should be repealed, that Presi- 
dent Wilson had so recommended, and he 
urged that the mass meeting take action 
along these lines. 


Mr. Lissauer, of Lambert Bros., then in-. 


troduced a resolution urging the repeal of 














94 


the entire Title 9 of the revenue bill that 
covered not only jewelry and art but the 
luxuries, furs, sporting goods, and a whole 
line of other articles. The resolution read 
as follows: 


The Resolutions 


Whereas, the Revenue Act of 1917 taxed 
at 3% only a limited number of articles sold 
by jewelers, when sold by manufacturer, pro- 
ducer or importer; and 


Whereas, Section 905 of the Revenue Act 
of 1918, enacted as a war measure, places a 
tax of 5% on sales for consumption or use of 
practically all articles sold by retail jewel- 
ers; and 


Whereas, the increased number of articles 
at the increased rate of taxation will oblige 
jewelers to pay the Government five times 
as much revenue on the sale of their goods 
in time of peace as they were asked to pay 
during the war; and 


Whereas, Jewelers are affected also to 
some extent by Sections 900 and 902 and 904 
of the Act of 1918; and 


Whereas, We consider the entire plan of 
taxing a few selected industries heavily, and 
omitting to tax all other industries, as un- 
just, discriminatory and un-American; and 


Whereas, The President of the United 
States in his last message to Congress on 
May 20th, points out that excises upon va- 
rious manufactures and taxes upon retail 
sales are not justified under peace condi- 
tions, because they are unequal in the in 
cidence on different industries and on differ- 
ent individuals, and that their collection is 
difficult and expensive; and 


Whereas, The President recommends that 
all such taxes be now got rid of; and 


Whereas, Congress can, by joint resolu- 
tion, promptly give the needed relief to the 
country by striking from the Revenue Act 
of 1918 the entire Title IX covering Sections 
900 to 907 inclusive; Now, therefore, be it 


Resolved, That the jewelers of the United 
States, in mass meeting assembled, repect- 
fully request their Representatives in the 
United States Senate and House of Repre- 
sentatives to work for, and vot affirmativly 
for such a joint resolution; and, be it fur- 


ther 


Resolved, That copies of these resolu- 
tions be sent to all Senators and Representa- 
tives, and that copies thereof be given to the 
press for publication. 


Chairman Larter stated that the resolu- 
tions were of the utmost importance to the 
jewelers, and before putting the question 
asked if there was any debate, saying that 
vote should not be taken unless the mem- 
bers felt that they thoroughly understood 
their purport in every way. The resolu- 
tions were unanimously adopted. 

After their adoption the chairman said 
that immediate steps would be taken by the 
Jewelers’ Vigilance Committee to get co- 
operation from congressmen and senators 
in all parts of the country. He read a 
letter that had been prepared to go out to 
every representative and senator in the 
present Congress and to be mailed that 
night, which letter read as follows: 


THE JEWELERS’ 


New York, May 23, 1919. 
YOUR PERSONAL ATTENTION REQUESTED. 


Hon. U. S. Senator from New Jersey, Washing- 
wen, 2. C2 
Honorable and Dear Sir—We ask you to please 
read the enclosed set of resolutions which were 
unanimously adopted at a large mass meeting 
attended by representatives of every branch of 
the great jewelry industry of the United States. 
We believe that we are now justified in urg- 
ently requesting you to work and vote for a reso- 
lution rescinding Title IX, Sec. 900-907, in- 
clusive, in the Revenue Tax Law of 1918. 
Will you kindly give this matter your personal 
attention? Yours very truly, 
JEWELERS’ veneer COMMITTEE, INC., 


C. Larter, Chairman. 


He alsc read a letter that had been pre- 
pared to be sent to every member of the 
War Revenue Tax Committee east of Chi- 
cago urging them to get busy with their 
congressmen and senators, which would be 





HARRY C, LARTER, CHAIRMAN OF THE JEWEL- 
ERS’ VIGILANCE COMMITTEE, WHO PRESIDED 


mailed that night. This letter practically 
going to the president of every retail jewel- 
ers’ association as well as to the associa- 
tions in the wholesale trade. This letter 
read: 


LETTERS TO MEMBERS, WAR REVENUE TAX 


COM MITTEE. 
May 23, 1919. 
Urgently 


Your Prompt Co-operative Action 


Requested. 

Dear Sir—Here is a great opportunity to help 
yourself and all the rest of the jewelry trade of 
the United States. 

We are enclosing copy of resolutions unani- 
mously adopted, at a mass meeting in New 
York of jewelers representing every branch of 
the trade, urging United States Senators and 
Congressmen to do everything possible to have 
Title IX, Secs. 900 to 907, inclusive, in the Reve- 
nue Act of 1918, rescinded. 

We are sending, today, to Washington to every 
United States Senator and Congressman, copy of 
these resolutions, and now we need your co- 
operation at once, and we ask you personally 
to—and also to request each member of the trade 
organization with which you are connected—to 
wire your United States Senator and Congressman 
to do everything possible within their power to 
carry out these resolutions. 

We should be pleased to have you send to our 
Secretary, Mr. A. L. Woodland, 12 John St., 
copies of any telegrams that you might send to 
your representatives. Yours very truly, 
TEWELERS’ VIGILANCE COMMITTEE, INC., 


Chairman. 
So that there would be no delay in reach- 
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ing the far western States he said a night 
telegram to the following effect would go 
to those who resided west of Chicago, 

NIGHT TELEGRAM TO SELECTED LIST OF Wap 
REVENUE TAX COMMITTEE WEST OF CHICAgo, 


May 23, 1919, 

We are sending every Senator and Congress. 
man resolutions unanimously adopted at a mass 
meeting in New York of all jewelers, urging re. 
peal of entire title nine hundred to nine hundred 
and seven, inclusive, Revenue Act of nineteen 
eighteen, and mailing you copy. Have all your 
members wire their Senators and "Congressmen 
to support resolutions. 


JEWELERS’ VIGILANCE COMMITTEE, inc 


F. D. Seward, president of the New 
York Association of Optometrists, stated 
that his association was in hearty accord 
with the jewelers in this work and would 
co-operate with them in every way possible. 
He told of what had already been done to 
get the attention and interest of senators 
and representatives on the necessity of 
abolishing Section 905 and read a letter 
from Congressman Ramsey to him on this 
subject. 

Mr. Larter, after thanking the optome- 
trists’ representative, referred to work that 
had been done and co-operation between 
the various trades affected by the bill, and 
called on Mr. Rothschild to tell how the 
representatives of different trades had 
worked with the jewelers. 

Mr. Rothschild then went into detail as 
to the meetings that they had had with rep- 
resentatives of the fur, drug, candy, sport- 
ing goods, art and other industries affected 
by the bill, and how they had all agreed to 
fight uniformly for the abolition of Title 
9. He told how the Jewelers’ War Revenue 
Tax Committee had practically been a 
clearing house for this information for all 
these trades. 

The speaker then made a plea to the 
jewelers present to act now if they ever 
wanted these taxes to be repealed. He ex- 
plained carefully and in detail the exact 
situation in Congress, the effect that had 
been created by the President calling for 
repeal of the taxes now that peace had 
come, and the opportunities which we as 
a trade had to be relieved of these burdens 
if we all worked together and worked 
strenuously. 

He also explained that congressmen had 
many other matters that had been on 
their minds and said that if we let the 
thing go or let the matter take care of it- 
self, our chance of repeal would be gone. 
If the tax is not now repealed, he said, at 
the time of the greatest agitation and the 
time when the President (who himself had 
asked the taxes) had asked the repeal, these 
taxes would probably remain for years an 
might be increased as an easy manner of 
raising money when increased revenue was 
needed. 

He told of the fight started by Congress- 
man Rainey for fair and equitable taxes 
and the abolition of taxes on certain im- 
dustries, saying that they had hoped to 
have Mr. Rainey present, but at the last 
moment he could not come. 

His appeal stirred the members present 
and was characterized by Chairman Larter 
as a “Message to Garcia,” a call to do 
something at once. 

Mr. Larter told of the work being done 
by the Jewelers’ Vigilance Committee, an 
said that this was being supplemented by 
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live wires in other sections of the country, 
exhibiting a poster in circus style that the 
Pittsburgh jewelers had gotten out for a 
mass meeting this week, and he called 
upon Samuel F. Sipe, of that city, who had 
made a hurried trip to New York to at- 
tend the meeting, to tell what the Pitts- 
burgh jewelers are doing. 

This Mr. Sipe did in a few words and 
then made a plea that Chairman Rothschild, 
who had carried on the work so well for 
the jewelers, remain in his position and 
keep his committee active until all taxes 
had been abolished in the jewelry trade. 
This was unanimously endorsed by a rising 
vote of the convention. 

Mr. Larter then told of the work of the 
Jewelers Vigilance Committee, how many 
of its activities had been side-tracked as a 
result of the war, and because of the big 
work of the Jewelers War Revenue Tax 
Committee and the War Service Commit- 
tee which it had brought into being. He 
explained that the expenses of the War 
Revenue Tax Committee had been entirely 
borne by the Jewelers’ Vigilance Commit- 
tee and that over $8,000 had been expended 
in this work for the benefit of the jewelry 
trade. This money, he said, should be re- 
turned to the Jewelers’ Vigilance Commit- 
tee in order that its members could con- 
tinue their many lines of activity on the 
stamping law, as to fraudulent advertising, 
the adoption of a uniform ring gauge, the 
arranging for metric weights and meas- 
ures, efc., etc., and asked the jewelers pres- 
ent if they would offer contributions to this 
end. 

The response was immediate and gener- 
ous, jeweler after jeweler getting up and 
offering contributions ranging from $50 
to $500 on behalf of himself, his firm or 
organization; presidents and secretaries of 
retail jewelers’ associations pledged certain 
amounts, some of them definite and some of 
them indefinite, while $500 was pledged on 
behalf of the Pittsburgh jewelers and a 
large check on behalf of the delegation of 
the Chicago jewelers. 

Among the principal contributors at the 
meeting were: Sam F. Sipe (for Pitts- 
burgh jewelers), $500; Albert Lorsch & 
Co., $250; Reichman Bros., $250; Dreicer 
& Co., $250; S. L. Van Wezel, $250; J. 
Mehrlust, $250; International Silver Co., 
$200; Solidarity Watch Case Co., $100; 
Lissauer & Co., $100; Carter, Gough & Co., 
$100; Virginia Retail Jewelers’ Association, 
$100; Fred Keim & Co., $100; C. G. Alford 
& Co., $100; Wormser & Mayers, $100; J. 
L. Herzog & Co., $100; New Jersey Retail 
Jewelers’ Association, $100; Jonas Koch, 
$100; Shuttles Bros. & Lewis, $50; S. K. & 
W., $50; Charles Marx, $50; W. Lawrence, 
$50; F. Langjahr, $50; Allsopp & Bliss Co., 
$50; Mamluck & Co., $50. 

After Mr. Larter explained that all mem- 
bers present and all contributing members 
of the Jewelers’ Vigilance Committee would 
receive copies of the War Revenue Tax 
“Primer” that had just been prepared, and 
after the meeting had been addressed by 
a representative of the Virginia associa- 
tion and a few others, these primers were 
distributed and the meeting adjourned. 





J. T. Ostry has sold out his jewelry busi- 
ness at Tyndall, S. Dak., to J. P. Krall. 


THE JEWELERS’ 
TAX REPEAL CALLS 


Congressmen Get Protests Against Con- 
tinuation of Jewelry and Other 
Sales Taxes 


Wasuincton, D. C., May 26.—The fact 
that the jewelers are opposed not only to 
the jewelry but the luxury and all other 
excise tax on merchandise has already be- 
come apparent to the congressmen, who al- 
ready have received letters and telegrams 
from many of their constituents, urging 
them to support a resolution to abolish the 
entire Title 9 of the Revenue Act. It is 
believed now that the letters being received 
by congressmen are the indirect result of 
the mass meeting which was held in New 
York last Friday, at which time the jewelry 
trade denounced the luxury, jewelry and 
other excise taxes as being unfair in peace 


. times, and urged their repeal in accord with 


President Wilson’s recommendation. 

What will be done here cannot be pre- 
dicted, though there are a number of con- 
gressmen, Democratic and Republican, who 
believe that the easiest way to meet the 
protest of the mercantile world will be to 
abolish the taxes on all sales of manufac- 
turers and retailers. On the other hand, 
there are many who agree that it is right 
to abolish the luxury taxes, the taxes on 
sporting goods, the taxes on candy, on soda 
water and soft drinks, etc., but who feel 
that the jewelry clause should not be 
touched; first, because the taxes do not bear 
upon the poor; and, secondly, because they 
have an idea that the Revenue Department 
is in a position to collect these without the 
difficulty that it will have to collect those 
in other lines. 

What the outcome will be depends some- 
what on the amount of pressure that will 
be brought to bear on congressmen by pub- 
lic opinion. 

The Internal Revenue Department has 
issued Form 728-A which covers returns on 
the jewelry tax. 








Representative Moore Introduces Resolution 
to Repeal Luxury Taxes 


Wasurnerton, D. C., May 21.—A resolu- 
tion to repeal Section 904 of the Kitchin 
Revenue Law was introduced at the open- 
ing of the session of Congress Monday by 
Representative J. Hampden Moore, of 
Pennsylvania, a Republican Member of the 
Ways and Means Committee. This section 
is generally known as the “Luxury tax” 
section. It pertains to the 10 per cent. tax 
on the excess of prices on certain articles, 
such as carpets, picture frames, valises, 
umbrellas, and men’s and women’s hats, 
coats and shoes, boys’ neckties, kimonos, 
petticoats and the like. It does not apply 
to jewelry. 

Section 904 was passed by the House and 
went to conference in such form that it 
could not be taken out in conference. It 
was allowed to remain in the bill after the 
necessity for it seemed to have passed be- 
cause it would have been impossible under 
the rules to take it out without affecting 
the passage of the bill. The conferees 
agreed, however, to recommend a joint 
resolution to repeal Section 904 immediately 
after the main revenue bill had become a 
law. The House carried out its part of the 
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understanding but the joint resolution failed 
in the Senate. Mr. Moore’s resolution is 
identical with that which passed the House 
in the last session. 








PAID IN FULL 





Former Associate of Jacob Marx Settles 
Merchandise Claims Against Defunct 
Kossuth-Marx Jewelry Co. 

An action unprecedented in the annals 
of the jewelry trade occurred last week 
when Irving H. Eckstein, who many years 
ago was associated with the Kossuth-Marx 
Jewelry Co., New York, arranged to pay 
in full all merchandise claims which re- 
mained unpaid at the time of the liquida- 
tion. This was done despite the fact that 
the creditors had no claim, legal or moral, 
upon Mr. Eckstein, who simply did this as 
an act of friendship and out of respect to 
his former associate, the late Jacob Marx. 

It will be remembered that when Jacob 
Marx died he was the only active officer 
of the concern, and it became necessary to 
liquidate the business of the Kossuth-Marx 
Jewelry Co. entirely. At the time of the 
liquidation Mr. Eckstein, who at one time 
had managed the business, was not con- 
nected with the company in any way, either 
as officer, director, stockholder, or any 
other capacity. But he had had a long 
association with Jacob Marx, and as a 
token of esteem for his memory he de- 
cided to clear up the debts of the old con- 
cern. 

As one creditor stated in speaking of the 
case, “It is absolutely unusual for a former 
associate to come to the assistance of a 
corporation in which he has no direct finan- 
cial interest, but an action such as this estab- 
lishes a new standard of business morality 
and puts business friendship on a higher 
plane than might be considered possible in 
other lines of industry. 








Syracuse, N. Y., Jewelers Hold Monthly 
Meeting at Local Hotel. 


Syracuse, N. Y., May 26—The May 
meeting of the Syracuse Jewelers’ Club was 
held last Monday evening at the Onondaga 
Hotel. 

President C. A. Crouse called the meet- 
ing to order and after a short business ses- 
sion called on Harry N. Clark, who intro- 
duced the speakers, including Alfred O. 
Bald, secretary of the New York State Re- 
tail Jewelers’ Association, and S. D. Bur- 
ritt, Rochester, N. Y. Among other out-of- 
town guests were F. B. Nourse, Cortland; 
R. D. Louis, Auburn, and C. J. Fuller, 
Phoenix. 

Among the local jewelers at the meeting 
were: A. B. Crouse, William J. Blaich, 
Harry N. Clark, Saul Kauffman, A. B. 
Frost, C. M. Coykendall, Charles Stoecker, 
1. H. Abramson, Joseph Honig, J. H. Lat- 
terner, L. F. Lemp, A. W. Lewis, Arthur 
Liberman, S. B. Marine, J. L. Marvin, A. 
C. Muller, J. L. Solomon, H. Weinberg, 
Henry Markson and Henry Menapace. 

Secretary Bald secured eight applications 
for membership to the State association. 

On Tuesday morning Mr. Bald, accom- 
panied by Mr. Clark, visited the Utica 
jewelers and had luncheon with some of 
them at the Hotel Utica. 
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South American Jewelry Exhibit 











Trade Commissioner Rosenthal to Tell of Demands of Latin America for 
Jewelry and Silverware at Mass Meeting in New York Today— 
Display of Jewelry Now Being Made 














A mass meeting, held under the aus- 
pices of the National Jewelers Board of 
Trade at the Board’s rooms, 15 Maiden 
Lane, New York, at which S. W. Rosen- 
thal, who spent the past two years study- 
ing the South American markets, will 
address the jewelers on the demand in 
Latin America for jewelry and silver- 
ware. 

The meeting will also be attended by a 
number of representatives of banks in- 
terested in export trade, representatives 
of the press and export papers and the 
National Association of Manufacturers. 

Much interest is manifested in the ex- 
hibit of South American jewelry and sil- 
verware now being displayed at the 
Board’s rooms as is reflected in the large 
attendance of members of jewelry firms 
interested in Latin American business. 

The Board has invited the officials of 
the various jewelry trade organizations 
to attend the meeting, also asking that 
members of their organizations be noti- 
fied. 

The exhibit consists of a display of 
solid gold, plated gold and silver jewelry 
collected in Cuba, Peru, Bolivia, Chile, 
Argentine, Uruguay and Brazil, and in- 
cludes goods made locally as well as in 
most of the large jewelry centers of 
Europe. A large number of the samples 
on display are of German origin. The 
main object of the exhibit is to give the 
American manufacturers an idea of the 
design and finish of the jewelry and sil- 
verware in demand in South America. 

Mr. Rosenthal, who is in charge of the 
exhibit, also has some very interesting 
photo plates of all kinds of jewelry, in- 
cluding the very finest of platinum and 
gold pieces. Each piece in the display is 
clearly labeled, giving the country of 
manufacture, the quality of the jewelry, 
and the factory, wholesale and retail 
prices. The card on each piece also in- 
dicates whether there is a big market 
for the article and where that particular 
piece is principally worn. 

In addition to this a catalogue is dis- 
tributed which includes a large number 
of catalogues of European houses which 
clearly shows the type of jewelry sold 
in that market. 

The exhibit will be on display at the 
Board’s rooms in New York until after 
Decoration Day, when it will be shipped 
to Providence, where it will be on dis- 
play at the Chamber of Commerce, where 
Mr. Rosenthal will address the New 
England manufacturers. The Board is 
also arranging with the Bureau of For- 
eign and Domestic Commerce for Mr. 
Rosenthal to address the trade in other 
large centers throughout the United 
States. 

Mr. Rosenthal lays emphasis on the 
fact that now is the time to take advan- 
tage of going after the South American 


business. In conjunction with the ex- 
hibit a complete set of export documents 
in connection with export shipping to 
Latin America will be given to the 
jeweler contemplating going to those 
markets. 

Mr. Rosenthal further points out that in 
view of the fact that Germany is now out of 
the market and there is a lack of Ger- 
man goods in Latin America, the Ameri- 
can jeweler should be foresighted enough 
to build up a South American business 
for the future. 








GERARD CONVICTED 


Man Who Has Been Defrauding Creditors in 
the Jewelry and Other Trades Sent to 
Prison—His Wife Sent to the 
House of Correction 


Detroit, Mich., May 26.—Henry Gerard, 
aged 60 years, retail jeweler and dealer in 
novelties, was sentenced to the Federal 
prison at Leavenworth, Kans., by United 
States Judge Tuttle today for a period of 
four and one-half years for defrauding 
creditors while in business at Mt. Clemens, 
Mich. Mrs. May Gerard, his wife, was 
sentenced to 90 days in the Detroit House 
of Correction. 

Gerard and his wife were brought to 
trial, after their arrest in Leavenworth, 
Kans., on a charge of securing credit by 
fraud through the mails. He is estimated 
to have defrauded creditors of over $100,- 
000 worth of goods by opening stores in a 
dozen different cities, and then each .time 
going into bankruptcy after concealing the 
goods. The conviction is considered a big 
victory for clean credit. 

For some time past the National Jewel- 
ers Board of Trade has been active in the 
prosecution of Gerard and his wife. 

This same couple are believed to have 
operated at Leavenworth, Kans., under the 
name of “Noble,” in Detroit as “Patrick,” 
in Newburgh, N. Y., as “Stewart,” in 
Plainfield, N. J., as “Stein,” in Yonkers as 
“Stutz,” in Memphis, Tenn., as “Taylor,” 
in Jackson, Miss., as “Tailor,” in Ports- 
mouth, O., as “W. E. Evans,” in Erie, Pa., 
as “Cole,” in Sioux City, Ia. as “Hall,” 
and in Hoquiam, Wash., as “F. Gordon 
Fowler.” Some operations also were car- 
ried out in Denver, Seattle and San Fran- 
cisco, which may be connected at some 
later date with this same couple. The 
record disclosed a number of previous ar- 
rests, and the liabilities, taking in all the 
various failures, will be probably more than 
a quarter of a million dollars. 

No case related to the jewelry trade has 
caused more thought than this matter .in- 
volving Henry Gerard. At times, the story 
of his various manipulations read like a 
dime novel. In many instances, creditors’ 
claims against Gerard in his former adven- 
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tures were never even filed in the bank- 
ruptcy courts, and the claims piled up p,. 
fore the trial in great numbers and jn large 
amounts. ‘ 

Gerard had previously been engaged ip 
business in Detroit. He went to Mt, Clem. 
ens in February, 1917, where: he opened a 
souvenir trinket store. After a time he 
purchased a clothing store across the Street, 
and it was conducted for him by managers 
who acted under his direction. He con- 
ducted a legitimate business and seemed to 
be prospering until June, 1918. In August 
and September he is reported to have 
placed a large number of orders for goods 
on consignment, memorandum and ap. 
proval in various lines. These goods, it js 
said, were shipped to his two stores at Mt. 
Clemens. From Aug. 24 until Sept. 14 he 
conducted a special sale, and then on Sept. 
16 suddenly left Mt. Clemens. 

Altogether between $3,000 and $4,000 
worth of merchandise was found at Mt 
Clemens, but his liabilities were reported 
then to be nearly $100,000. His jewelry 
debts amounted to about $10,000 and most 
of these creditors put their claims in the 
hands of Greenbaum, Wolff & Ernst, who 
collect for members of the National Jewel- 
ers Board of Trade. This firm was repre- 
sented by Selling & Brand of Detroit. 








DAYLIGHT SAVING IN DANGER 


Middle Western Congressmen Will Try to 
Railroad a Repeal Bill Through 
the House 


Wasuincrton, D. C., May 27.—Congress- 
men from Middle Western States are 
going to railroad through a bill to re- 
peal the Daylight Saving Act if they are 
not stopped by friends of the legislation. 

Representative Haugen, Chairman of 
the Committee on Agriculture, has re- 
ported favorably from his committee an 
amendment to the Agricultural Appro- 
priation Bill repealing the Daylight Saving 
Law the second Sunday after the bill is 
approved. This amendment is subject 
to a point of order and can be thrown 
out, but to avoid that the Committee on 
Rules of which Representative Campbell 
of Kansas is chairman, will bring out a 
special rule for its orderly consideration. 

“There is a powerful movement behind 
the repeal bill,’ said Senator Calder, 
author of the law. “The farmers of the 
Middle West are organized to kill the 
law. If the city and town people would 
save it they must appeal immediately to 
their Congressmen to stand firm against 
the terrific attack that is coming. 

“I regret that the House committee 
has voted out the repeal proposition 
without giving proponents of the law an 
opportunity to be heard. The people 
who would retain the legislation, which 
means so much to urban populations and to 
workingmen who produce garden truck, 
must forthwith take action to stem the 
opposition.” 








A meeting of the Daylight Saving 
Committee of New York has been called 
for this afternoon to take action to meet 
the present danger to the bill. 

















Mr. and Mrs. Theodore W. Foster are 
in Atlantic City for a stay of several weeks. 

Emilo G. Coppola has withdrawn from 
the Italo-America Loan Co., 587% Charles 
St. 

Harry Frank left last week for an ex- 
tended western trip in the interests of 
Silverman Bros. 

William Loeb has returned from a short 
business trip to Cuba in the interests of 
William Loeb & Co. 

Joseph P. Burlingame of J. P. Bur- 
lingame & Co., has been in Washington, 
D. C., the past week. 


Mr. and Mrs. Howard L. Carpenter have 


opened their Summer home at Button- 
woods for the season. 

E. L. Spencer & Co. of this city are mak- 
ing arrangements for the opening of a Chi- 
cago office in the near future. 

Mr. and Mrs. Benjamin B. Manchester 
opened their Summer home at Buttonwoods 
the past week for the season. 

A mortgage for $3,000 against realty of 
Gustav Saacke has been discharged by the 
Rhode Island Hospital Trust Co. 

Mr. and Mrs. Charles A. Russell left last 
Tuesday for a few days’ stay in New York, 
after which they will go to Lake Kohonk. 

The Kescot Mfg. Co. has taken an entire 
floor of the building at 88 Page St. for 
their general offices and shipping depart- 
ment. 

Mr. and Mrs. Henry B. Fletcher and 
children left last Saturday for Barrington, 
where they have taken a house for the 
Summer. 

The Pathe Pearl Co., 661 Westminster 
St., is being conducted by Frederick Mason, 
according to his statement filed with the 
city clerk. 

Gregory L. Davidian has filed a state- 
ment at the city clerk’s office that he is 
the owner of the W. H. Anderson & Co., 
129 Summer St. 

The Fulford Mfg. Co. has arranged a 
display room at its new location, 99 Stewart 
St, where a complete line of their findings 
and ornaments is on exhibition. 

Earle L. Middleton with the J. A. Foster 
Co. is soon to join the benedicts, a marriage 
license having been issued to him. His 
bride-to-to-be is Miss Edna A. Mason. 

The inventory of the estate of the late 
Albert J. Robinson showing a balance of 
$122.95 was filed in the Municipal Court 
on Tuesday, accepted and ordered recorded. 

The Inlaid Co. Inc, F. P. Platt, presi- 
dent, of this city, has announced the re- 
moval of its New York office to 366 Fifth 
Ave., between 34th and 35th Sts. 

The Eureka Ring Co., 24 Calender St. is 
being conducted by Raffaelo Amicarelli, 
Joseph Paul and Carmine Russo, according 
to their statement filed at the city clerk’s 
Office, 

The case of the General Machinery Co. 
against the Era Mfg. Co., on the calendar 
of the Superior Court for trial the past 
week on balance alleged.to be due on book 
account, was passed for reassignment. 
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Adolph Aron, of A. Aron & Son, and 
wife the past week announced the engage- 
ment of their daughter, Miss Beatrice 
Aron, to Louis Siegal, son of Mr. and 
Mrs. Pincus Siegal. 

Axel Helander was toastmaster at the 
dinner in connection with the Scandinavian 
welcome home reception to 400 Scandi- 
navian boys back from the war at Infantry 
Hall on Saturday evening. Trombone 
solos were rendered by Eric Berkander. 

The case of Samuel F. McIntosh against 
the United Wire & Supply Co., which was 
heard before Judge Doran in the Superior 
Court last week, resulted in a verdict of 
$5,708.69 for the plaintiff, allowing the de- 
fendant fee and set off of $2,331.37. 

Charles P. Backus, who has been man- 
ager of the jewelry department of the 
Bradstreet Co., in this city since 1913, has 
succeeded Frederick S. Sibley as superin- 
tendent of the Providence office. Mr. Sib- 
ley has accepted a position as credit man 
at the Industrial Trust Co., this city. 

A bit of steel flying from a piece of 
metal on which he was working hit Carl 
Brooch in the eye Friday morning at the 
shop of the Improved Seamless Wire Co., 
775 Eddy St. It was found at the Rhode 
Island Hospital by means of the X-ray, 
and removed. 

Rush Sturges was elected Senior major 
at the 118th annual meeting of the Prov- 
idence Marine Corps of Artillery held at 
the old Arsenal last Monday evening. 
Harold R. Barker was elected first lieu- 
tenant and treasurer and among the mem- 
bers of the standing committee are Harold 
R. Barker, Edgar R. Barker, Rush Sturges 
and Ralph Hamilton, Jr., Julius A. Saacke 
was elected clerk. 

Arthur W. Graham, of the Graham Mfg. 
Co., manufacturers of jewelers’ small tools, 
for the erection of a two-story brick build- 


‘94 Point St., has been granted permission 


ing, 30 feet high and 43 by 100 feet to be 
located on Willard Ave. The building 
will be used for manufacturing purposes by 
the firm. A mortgage of $15,000 on the 
property has been given by Mr. Graham to 
Albert Speidel, of the Automatic Gold 
Chain Co. 

Ernest P. B. Atwood, receiver for the 
Unique Findings & Supply Co., has been 
instructed by Presiding Justice Tanner of 
the Superior Court to notify all creditors 
to file their claims on or before July 1, 
1919, and that the allowance or disallow- 
ance thereof be announced on or before 
July 15. Mr. Atwood has petitioned the 
court for permission to sell certaii of the 
assets, and a hearing thereon will be held 
Monday, June 2, at 9:30 o’clock. 

Among the jewelry buyers reported in 
this city the past week were the following: 
Mr. Howland, of Arthur Letts, Los An- 
geles, Cal.; H. Steele and M. Goldafsky of 
H. Steele & Co., San Antonio, Tex.; Max 
Singer, New York City; Louis C. Wolf- 
son, New York City; M. Rubin of Irving 
Brandt & Co., Inc., Chicago; Philip Barish, 
Max Barish & Co., Philadelphia; Mr. 
Heinie of Rice Stix Dry Goods Co., St. 
Louis, Mo.; Edward Sickles, of M. Sickles 
& Son, Philadelphia, and Mr. Isaacs of 
Isaacs, Kahn Co., Chicago. 

In the case of Herman G. Possner against 
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the Unique Findings & Supply Co., a hear- 
ing was held on Tuesday before Presiding 
Justice Tanner in the Superior Court on 
the allowance of the account ot the tempo- 
rary receiver and the appointment of a 
permanent receiver. The temporary re-+ 
ceiver’s account was allowed and Ernest P. 
B. Atwood, an attorney, was appointed 
permanent receiver. By permission of the 
court he has not offered the plant of the 
concern at 36 Garnet St. for sale. 

A number of the manufacturing jewelers 
were members of the golf teams that com- 
peted in the team match at the Wan- 
namoisett Country Club grounds on Sat- 
urday. The teams consisted of 48 players 
each and the contest was exceptionally close 
for an event of this size, the score standing 
30 to 27. Among the players were the fol- 
lowing: Arthur L. Aldred, Newton P. 
Hutchison, Edward N. Slade, William P. 
Otis, Everett I. Rogers, Joseph A. Fowler, 
Andrew Doleman, Robert C. Chapin, Wal- 
ter A. Griffith, Ellis W. MacAllister and 
Gus W. Strandberg. 

The efforts of the Rhode Island Legis- 
lature to create a State Board of Labor 
for the settlement and adjustment of labor 
disputes, under an act passed on the clos- 
ing night of the session, April 23, has 
failed thus far because the four members 
appointed on the board have failed to 
qualify within the time allowed to do so. 
Governor Beeckman will now have to make 
interim appointments until the Legislature 
reconvenes. George H. Webb, Commis- 
sioner of Labor, and Christopher Dunn. 
Deputy Commissioner of Labor, created 
under the act, however, have qualified. 

Included as members of the Providence 
committee to assist the Salvation Army, 
which for more than 18 months has been 
in the front line trenches on the battlefields. 
of Europe, as well as on the firing line at 
home, in its countrywide campaign to raise 
$13,000,000 are the following who are iden- 
tified with the manufacturing jewelry and 
allied interests: Major Harold R. Barker; 
Lieut. Frederick B. Thurber, of Tilden- 
Thurber Corp.; William A. Viall, secretary 
of the Brown & Sharpe Mfg. Co.;° Arthur 
Henius, of Henius & Co.; Col. H. Anthony 
Dyer, director of Tilden-Thurber Corp.; 
Col. Joseph Samuels, of J. Samuels & Bro., 
Inc. (The Outlet Co.), and Mrs. Marion L. 
Misch, of Caesar Misch, Inc. The quota 
for Rhode Island is $225,000. 

The British Empire Club held its fourth 
annual meeting at the Turks Head Club 
on Saturday evening, celebrating at the 
same time the 100th anniversary of the 
birth of Queen Victoria. One of the fea- 
tures of the evening was the presentation 
of flags of the British Empire, among 
these being St. George’s Cross by Hiram 
D. Murray; Union of South Africa by Art . 
Hadley; Papua by Henry Fletcher. A flag 
of the City of Providence was presented 
by E. Merle Bixby, William A. Schofield 
and Percy A. Harden. E. Merle Bixby, 
superintendent of the silverwate depart- 
ment of The Shepard Co., was elected 
second vice-president; Hiram D. Murray 
and Art Hadley, of the Hadley Jewelry Co., 
were elected members of the executive 
committee and E. Merle Bixby “and. Ed- 
mund A, Truelové of the music committee. 
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The only extravagant 
thing about 


GORHAM 
STERLING SILVERWARE 


is the length of its service, for 
there is virtually no end to its 
usefulness and thus in the last 
analysis it is one of the most 
economical things that can be 
bought and is offered for sale 
through jewelers exclusively 
and bears this trade mark 


TRADE MARK 


QUO 


STERLING 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
Fifth Avenue at 36th Street, New York 


Branches: 
NEW YORK: 15, 17, 19 Maiden Lane SAN FRANCISCO: 140 Geary Street 
CHICAGO: 10 South Wabash Avenue LONDON: Ely Place 


Works: Providence, New York, Birmingham 
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All Jewelers to T a mass meeting 
Work for Repeal Y Spa in New 
of Excess Taxes | °°* : riday, atte 

noon, at which were 
represented all branches of the jewelry in- 
dustry and delegations of the trade from 
the many retail jewelers’ associations, as 
weil as delegations from the entire industry 


of many of the large cities, resolutions: 


were passed calling for the abolition of not 
only the jewelry taxes enumerated in Sec- 
tion 905 of the present Revenue Law, but 
also the taxes on art in Section 902, the 
luxury taxes in Section 904, and all other 
taxes in Section 900. The resolutions in 
fact called for the entire elimination of 
Title 9 of the Revenue Act, and are in 
keeping with the recommendations of Pres- 
ident Wilson. to Congress on this subject, 
as well as in accord with the most intel- 
ligent thought now expressed in regard to 
revenue legislation. 


At this mass meeting, which was held 
under the auspices of the Jewelers’ Vigi- 
lance Committee, the chairman of the 
Jewelers’ War Revenue Tax Committee 
made a report telling of the work that his 
committee had done in helping the forma- 
tion of the present jewelry tax schedules 
and in fighting to have them enacted in 
the proper form, and later to have them 
properly interpreted by the Internal Reve- 
nue Department. 

In the course of his most admirable ad- 
dress, Chairman Rothschild pointed out 
that these taxes were acquiesced in by the 
jewelry trade and the work done to get 
them in proper shape, because the country 
was at war; but that with the coming of 
peace, conditions had completely changed. 
He pointed out that the taxes were enacted 
at the request of President Wilson, who 
had now asked for their repeal. He urged 
the jewelers to put forth every effort to 
obtain the repeal at once because now is 
the most propitious time to obtain action 
from Congress in view of the President’s 
recommendations, and also in view of the 
fight being made by all other trades who 
are in any way affected by this or similar 
taxes. 

As he pointed out, Congress has had 
much to do of great importance and unless 
the Representatives and Senators are ap- 
pealed to strongly, there is danger that the 
taxes may remain. If the taxes do remain 
throughout the coming’ years, it will be 
almost impossible to have them repealed 
later, and there will be always danger of 
an increase in taxation, as Congress will 
feel that this is an easy way of increasing 
revenue that may be needed. 

While the jewelers’ associations will un- 
doubtedly be active in sending protests to 
the Senators and Representatives against 
the continuance of the taxes enumerated in 
Title 9 of the Revenue Bill, no jeweler 
should feel that he can afford to sit idle 
and let the organizations alone take care 
of this work for him. The co-operation of 
every individual merchant and manufac- 
turer is needed in this important fight and 
every reader of THe JEWELERS’ CIRCULAR 
should realize that it is his fight and be 
willing to do his part. 

Make up your mind at once, before you 
go to bed tonight, to write a letter to the 
Congressman from your district, and also 
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to write the Senators of your State, urging 
them to support the amendment that will 
be introduced to repeal Title 9 of the Reve- 
nue Act; but do not be content with this. 
Urge your friends and fellow merchants, 
and even your employes, to do likewise, 
and to bring all pressure possible within 
your and their power upon Congressmen 
to lift the burden from the industry as 
recommended in the President’s message. 
Our national legislators must be made to 
feel how vital and important the mer- 
chants of this country believe this question 
to be, and how necessary it is for them to 
give the matter their immediate and careful 
consideration. 

Don’t be a slacker, but do your part and 
do it at once! 





HE figures pub- 
lished on  an- 
other page of this 
issue showing the 
imports of diamonds into this country for 
the month of March are extraordinary, to 
say the least. Roughly speaking, they in- 
dicate that we imported during the month 
diamonds to the value of $7,613,303, a 
figure that is as surprising as it is unpre- 
cedented. Considering the scarcity of dia- 
monds in the market at the present time 
and the fact that the stocks of importers 
and cutters are unusually low, it will sur- 
prise even members of our own trade con- 
versant with the subject that so much was 
brought in in a single month. That these 
could be so quickly absorbed indicates 
that the demand for gems in this country 
has reached a magnitude undreamed of in 


Diamond 
Imports for March 
Break Records 


any year in the history of the trade prior . 


to the present. 

That the market was denuded of stock 
and that diamonds were snapped up almost 
as fast as they were imported or cut in 
this country has been known to all, but 
it has been the general impression that 
the condition was due not only to the big 
demand on the part of the retail trade, but 
also to a lessennig of the supply from 
abroad. The statistics issued by the Gov- 
ernment show the second cause attributed 
to be absolutely incorrect, because, if 
March is any criterion, the scarcity has 
continued despite. the greatest importations 
this country has ever seen at this time 
of year. 

Through arrangements with the statis- 
tical department of the Bureau of Foreign 
and Domestic Commerce, THE JEWELERS’ 
CIRCULAR is now enabled to give particu- 
lars in regard to the importation of dia- 
monds in greater detail than ever before. 
Not only are we able to show the countries 
from which the diamonds, cut and uncut, 
have been imported, but can also show the 
number of carats and the value of total 
shipments of these from month to month. 

The total referred to above consists of 
importations of rough diamonds to the 
amount of 38,635 carats, valued at $2,527,- 
788, and cut diamonds to the amount of 
58,000 carats, valued at $5,086,515. Im, : 
portations of rough from the Netherlands 
alone amounted to $126,671, from England 
$2,330,311. There was in addition 620: 
carats, valued at $37,175, from British 
South Africa, and from Brazil $33,631. | 
The importations of cut included. $16,202: 
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A CLUSTER OF OUR POPULAR 


CLUSTERS 


“HOP OFF”, TO PROSPERITY 


By stocking a few; they are not the usual 
apologetic, lifeless cluster, but real 
snappy, brilliant effects which make a 
real substitute for single stone rings, 
which are still soaring skyward. Show 
the man of small means something for 
his money. 





Cross & Beguelin 
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worth from France, $4,316,598 from the 
Netherlands, and $753,715 from England. 


—— tt 


ie sition [\CREASING | in. 
Report on terest attaches to 


Gold and Silver ., ‘2 Production of 
silver since the re 


cent restrictions were taken off by ‘the 
United States Government, which has 
made the price of metal jump skyward 
from that at which it was practically held 
by the influence of the United States ang 
Great Britain for many months; therefore, 
jewelers as well as manufacturers may 
find of value to them the information op 
the production of silver averages in 1917, 
contained in the general report on these 
metals made for the Department of the 
Interior by H. D. McCaskey and J, P, 
Dunlop, which will appear as part of “Min. 
eral Resources of the United States for 
1917” when the same is published. 

The preliminary report just issued gives 
among other facts the prices of silver from 
1865 to 1917, first by years and last by 
the months, showing a gradual decline from 
$1.33 in 1865 to 60 cents in 1897; a fluctua- 
tion of from 52 to 68 cents between 1897 
and 1915, when the price was .519; an 
average price for 1916 of .658; an aver- 
age price for 1917 of .824. The price be- 
came about .75 in January of that year and 
gradually rose until it reached $1.05 iy 
September, after which thete was a falling 
off due in part to Government action. 

The United States production of silver, 
it would seem, increased steadily from 
about 30,000,00 ounces in 1880 to about 
60,000,000 ounces in 1892, when the silver 
purchasing act was repealed. The follow- 
ing year showed a reduction to 49,500,000 
ounces, but thereafter the production var- 
ied from year to year between 52,000,000 
and 59,000,000 ounces, the amount in 1908 
being 52,440,00, and increasing gradually 
from that year up to 71,740,000 ounces in 
1917. 

The world’s production of silver which 
is given by years, appears to have in- 
creased from 29,000,000 in 1860 to 226,- 
192.923 in 1911, the years thereafter show- 
ing a decrease to 224,310,000 ounces in 
1912; 225,410,000 in 1913; 160,626,000 in 
1914; 178,850,000 in 1915; 161,177,000 in 
1916, and 163,992,000 in 1917. 

The figures of the last year show that 
the United States and Canada produced 
940,000,000 ounces, or 57 per cent of the 
entire world’s supply, while Mexico, Cen- 
tral America and South America yielded 
49,000,000 ounces, or 30 per cent. This 
shows that approximately 21,000,000 ounces 
of silver came from all other countries in 
the world. 

It may interest jewelers to know that 
the value of new gold used in the arts and 
industries in 1917 was $34,803,445, and the 
quantity of silver used for such purposes 
in the same year was 15,998,807 fine 
ounces. 








Andrew H. Smith, jeweler and optom- 
etrist for more than 14 years, has opened 
an establishment at 1021 State St., Santa 
Barbara, Cal. He will carry all the neces- 
sary optical equipment along with a com- 
plete line of jewelry. 

























| Klebanoff & Grossman have moved their 
pusiness from 30 Maiden Lane to 74 Lafay- 
ette St. 

P.-Demarest, of C. E. Demarest & Son, 
94 Maiden Lane, returned Saturday from 
active service in France with the A. E. F. 

Another room has been added to the 
present quarters of the Webster Co., 9 
Maiden Lane, and extensive alterations are 
being made. 

H. N. Rothschild, New York representa- 
tive of Brod & Co., 9 Maiden Lane, called 
on the trade in Philadelphia and Balti- 
more last week. 

The annual picnic of the Maiden Lane 
Outing Club will be held on Saturday, 
June 7, at Eckstein’s Outing Park, Four 
Corners, Staten Island. 

The business and good will of A. E. 
Tyler, 170 Fifth Ave., has been taken over 
by Mann Bros., 49 State St., Albany, N. Y., 
and moved to that city. 

A. K. Sloan, of Sloan & Co., 15 Maiden 
Lane, spent part of last week at his favorite 
pastime, fishing in the Adirondacks. He 
will return to his office this week. 

Jacob Goodfriend, of Goodfriend Bros., 
9 Maiden Lane, spent several days at Bos- 
ton last week, attending the convention of 
the Union of Hebrew Congregations. 

Leo Wormser, of the Julius King Op- 
tical Co., 10 Maiden Lane, has been mak- 
ing a trip to the middle west, visiting Pitts- 
burgh and Chicago, the first that he ha 
made in years. . 

Theodore C. Cortelyou, formerly con- 
nected with E. H. Dean, 15 Maiden Lane, 
has gone into business for himself as a 
diamond dealer and has established an of- 
fice at 1 Maiden Lane. 

L. M. Flanders, secretary of the Stand- 
ard Button Co., will be in town June 1 to 
attend to the business of the New York 
office, 9 Maiden Lane, in the absence of G. 
A. Vaslett, the New York representative. 

George Crystal has severed his active 
connections with the Bennett & Crystal 
Co., and though he will continue as a stock- 
holder, has gone into business for himself 
as a manufacturer of diamond jewelry. 
The new business will be conducted at 87 
Nassau St., where he will also represent 
Kautzman & Co., Newark; Chas. H. Pat- 
ten Co., Providence, and Wiegand & Co., 
Irvington, N. J. As soon as the organiza- 
tion is in running order, he will call on 
the trade. 

A dispute between Edwin Bruckheimer 
and Samuel Baumgold following the dis- 
solution of a pawnbroking business in 
which they were partners, has led to a suit 
in the City Court by Bruckheimer against 
Baumgold to recover on promissory notes 
for $1,059 and $459 made last March, which 
have gone to protest. Baumgold’s defense 
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is that under an agreement between the 
parties the plaintiff was to sell all the mer- 
chandise of the firm last July, and it is 
alleged that he has failed to give credit 
for $3,000 due the defendant. The plaintiff, 
through his attorney, got an order requiring 
Baumgold to give particulars of his coun- 
ter claim, but he failed to do so, and on 
the plaintiff's application Justice Allen has 
signed an order precluding the defendant 
from giving evidence on the counter claim. 

The regular monthly meeting of the Jew- 
elers’ 24-Karat Club was held Wednesday 
afternoon in the rooms of the club, 15 
Maiden Lane, at which it was announced 
the outing of the club would he held June 
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plate, from which the miniature aeroplane 
was made, one of the bullets, of which 
there were four in all, exploded and a 
fragment hit Mr. Freund just above the 
eye. The other three bullets withstood 
the effect of the heat. Mr. Freund is at 
a loss to account for the action of the 
heat upon the bullet, and calls the atten- 
tion of other jewelers to his experi- 
ence. 

Supreme Court Justice Whitaker has 
granted an injunction to the U. S. Dia- 
mond Testing & Appraisal Co., Inc. 76 
Clinton St., restraining Albert Levy, for- 
merly employed by the corporation as an 
appraiser, from doing business under the 








During the 4 months of this year, Jan. 1 to 
April 30, the Jewelers’ Circular published 
383 pages more advertising than did the 
six other jewelry journals combined, and 
1362 pages more than any one of them. 





The Jewelers’ Circular is the ONE GREAT 
MEDIUM between the buyers and sellers. 


Here Are the Figures: 


The Jewelers’ Circular ....... 


sais 1,968 Pages of Ads. 


The 6 other jewelry journal i 1585 “ “ « 


combined 
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25. President Steele presided. An official 
report was made to the club of the death 
of Edward Holbrook, and statement to the 
effect that a floral tribute had been sent 
in the name of the club to Mr. Holbrook’s 
home in Stamford, where the funeral 
services were being held that day. A reso- 
lution of regret at his death and sympathy 
to his family was passed. A resolution was 
also passed expressing sympathy to former 
president Leo Wormser, in his bereave- 
ment, due to the death of his wife some 
time ago. 

A customer of G. A. Freund, 244 E. 
20th St. recently brought to him a war 
souvenir, in the form of an aeroplane 
which had. been made by a German pris- 
oner and obtained by the customer, who 
was a captain in the Medical Corps of the 
United States Army. The souvenir was 
made of brass, and bullets were soldered 
on to it, but the whole work was crude 
and the customer desired to have it re- 
finished. While applying heat to the brass 


name of the U. S, Diamond Appraisal Co. 
or any name like it. The petition of the 
plaintiff by Joseph Fass, treasurer, stated 
that the corporation was formed April 16, 
1918, with $2,000 capital and started busi- 
ness at 194 Bowery. Later it removed to 
larger quarters at 76 Clinton St, and dis- 
charged Albert Levy, one of the appraisers, 
because he was not needed. He then, it 
was charged, bought the furniture formerly 
used by the plaintiff from the person to 
whom it was sold and started in business 
under the name similar to the plaintiff’s at 
the same place. The plaintiff spent a large 
sum in advertising its business, and after 
it had inserted notice in the newspapers 
telling of its removal, they claimed, Levy 
put in one himself stating that the U. S. 
Diamond Appraisal Co. had not moved and 
was in business at the old place. The de- 
fendant also had business cards printed 
bearing an insignia similar to the plaintiff's, 
it was alleged. Levy did not defend his 





(New York Notes continued on page 103.) 
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action when the case came before Justice 
Whitaker. 

w. H. Alger, New York representative 
of the North American Watch Co., called 
on the trade in Boston last week. 


J. Peters, of J. Peters Co., Alexandria, 
La. was in town last week and made his 
headquarters at the Wallick Hotel. 


B. Abraham of the B. Abraham Co., 
Philadelphia, Pa., was in town last week 
and stopped at the Pennsylvania Hotel. 


The firm of J. Gottlieb is now located 
at new offices and showrooms at 49 Maiden 
Lane. Better facilities have been provided. 

James L. Hand, jewelry auctioneer, 14 
Maiden Lane, has just closed a large sale 
in Akron, O., reducing the stock of Ralph 
Hogan of that city. 

After 17 years as a retail jeweler in this 
city, L. F. Fowler retired two years ago. 
He has decided to engage in business again 
and is located at 1370 Third Ave. 

Weiss & Kann, 65 Nassau St., have added 
to their sales force Philip Wengrow who 
will start this week on an extended trip 
covering New York State and Pennsyl- 
vania. 

The Rainess Jewelry Co., was incorpor- 
ated recently under New York State laws 
with a capital of $10,000 to engage in the 
manufacture of jewelry. The incorporators 
are Chas. Rainess, J. D. Rainess and C. 
Weinberg all of 624 W. 182nd St. 

In the report of subscriptions collected by 
the New York Pawnbrokers’ Victory Loan 
Committee, published in the last issue of 
Tae JEWELERS’ CircuLar, the Provident 
Loan Society should have been credited 
with $50,000 and the Columbia Trust Co. 
with $25,000. ; 

M. J. Lampert & Sons were recently in- 
corporated under New York State laws as 
watchmakers and manufacturers of jewel- 
ers’ supplies. The capital is $25,000. The 
incorporators are M. J. Lampert, Jacques 
Lampert and T. H. Lampert, all of 720 
Riverside Drive. 

Among the out-of-town buyers in this 
city during the past week were: E. L. 
Brent, Altoona, Pa:; Claude Robins, Har- 
risburgh, Pa.; Jerome Meyer, Wilkes- 
Barre, Pa.; J. Weinstein, Richmond, Va.; 
Ralph M. Seamon, Philadelphia, Pa.; Mr. 
Swift, Eaves Bros., Montreal, Can.; Mr. 
Kur, Alphur, Kur & Greenberg, Washing- 
ton, D. C., and Messrs. Mayer and Wein- 
shenk, San Francisco, Cal. 

Henry Abbott, well know to the jewelry 
and horological trades and head of the 
Calculograph Co., 30 Church St., took a 
Prominent part in the big convention and 
banquet of the National Association of 
Manufacturers, which was held at the Wal- 
dorf-Astoria Hotel last week. Mr. Abbott 
is treasurer of the National Association of 
Manufacturers and as such had to take a 
Prominent part in its affairs. 

The fourth annual convention of the 
Wholesale Stationers’ Association of the 
U.S. A., was held at the McAlpin Hotel 
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during Monday, Tuesday and Wednesday 
of last week. The executive session ter- 
minated Wednesday evening when members 
of the organization and their friends fore- 
gathered in the Colonial Room of the Mc- 
Alpin for the association’s annual banquet. 
There were about 100 guests present. The 
banquet was most enjoyable. A lively mu- 
sical entertainment was rendered both by 
those present and by professional talent. 

Samuel S. Conover, president, was given 
a testimonial dinner by the directors of the 
Fidelity Trust Co. at the Hotel Biltmore 
last night, the occasion being the 12th an- 
niversary of the organization of the com- 
pany. Mr. Conover was presented with a 
testimonial silver bound book, enclosed in 
an ebony case, which contained the resolu- 
tions of testimonial and the signatures of 
the directors, officers and guests. Mr. Con- 
over was also presented with a gold watch, 
chain and pencil, the gifts of the directors, 
officers and employes of the company, in 
appreciation of the high esteem in which 
he is held by them. 

A jury before City Court Justice La 
Fetra returned a verdict for $1,776 for Ab- 
raham Suderov in a suit against Louis 
Fleischer to recover $1,700. The complaint 
alleged that on Aug. 20 last, one Samuel 
Kandel owned a platinum bar pin valued 
at $1,700 which was delivered to the plain- 
tiff to have a diamond changed. The de- 
fendant knew this, but it was alleged that 
at his request the plaintiff permitted him 
to take it to show to a customer desirous 
of purchasing a bar pin, with the express 
understanding that it was to be returned. 
The defendant, it was alleged, refused to 


do so and converted the pin to his own 


use. The answer by A. A. Kotzen alleged 
that the bar pin was worth only $700 and 
that the plaintiff gave it to him to sell 
and he tendered $721, the price of the pin 
and the war tax, but the plaintiff refused it. 


Robert B. Steele, chairman of the Jewel- 
ers’ War Service Committee, who retired 
temporarily from business during the war 
in order that he might have his time to 
devote to the war work of his committee, 
has resumed business again as a manufac- 
turing jeweler at 72 Spring St., New York. 
Mr. Steele is now arranging to make fine 
platinum mountings and diamond jewelry 
of all descriptions and will be associated 
in business with his son, Donald Steele, 
who was in the Navy until after the armis- 
tice, since which time he has been attend- 
ing the business science course for ex-of- 
ficers of the Army and Navy. Prior to the 
war Donald Steele was associated with his 
father in his former business up until the 
time he joined the Navy, shortly after the 
breaking out of the war. To avoid con- 
fusion with a concern in another line of 
business, Mr. Steele will use the firm style 
of Robert B. Steele. 

Charges by John R. Keim, 11 W. 32d 
St., New York, that Henry and Max Roth- 
krug, trading as Rothkrug Bros., 7 W. 
32d St., are using various methods in or- 
der to get customers away from him are 
made in a suit he has filed in the Supreme 
Court against Rothkrug Bros. for an in- 
juction, The plaintiff by Olcott, Bonynge, 


McManus & Ernst asks an order restrain- 
ing the defendants from making false rep- 
resentations and using misleading signs in 
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the window of their store on the ground 
floor in order to get the trade of persons 
sent to the plaintiff by Tiffany & Co. 
In his petition, Keim says, that he is a 
manufacturer of jewelry and dealer in 
precious stones on the 11th floor of 11 W. 
32d St., and that a part of his business 
consists of purchasing of jewelry from pri- 
vate parties. He says he does a “high- 
class business with a superior clientele 
comprising people of wealth and fashion” 
who know that he makes a_ specialty 
of purchasing mechandise of the kind 
described from private owners, and then 
sells or makes up the articles into other 
jewelry. Keim states that a large propor- 
tion of his business is sent to him by Tif- 
fany & Co., and alleges that the defendants 
“became aware of the nature of his busi- 
ness and the fact that he enjoyed the ex- 
clusive patronage of Tiffany & Co., and 
after trying unsuccessfully to establish a 
store in his building, got one on the street 
level of 7 W. 32d St.” He says they are 
contriving to mislead persons on their way 
to the plaintiff’s store into going into their 
store by arranging their store window in 
such a way that the figure “7” nowhere ap- 
pears, but on the window is the figure “11” 
in Roman numerals, with the words, “Dia- 
monds and Jewelry Bought.” Keim says 
further: “This is done to mislead persons 
on their way from Tiffany & Co. into be- 
lieving that Rothkrug’s store is the plain- 
tiff's.” 

Owing to the fact that Decoration Day 
this year comes on a Friday and is a holi- 
day throughout the State, there is a move- 
ment on foot to have the stores and offices 
in the wholesale jewelry district in New 
York, particularly in Maiden Lane, close 
from the afternoon of May 29 until the 
morning of June 2, thus giving the prin- 
cipals and employes an opportunity to get 
a continuous vacation of three days. An 
agreement to do this is being circulated 
throughout the jewelry trade at the present 
time, and many firms have already signed. 
A large number of others will sign on con- 
dition that the movement is general. As 
the same condition exists over the holiday 
of July 4, the agreement embodies this 
date also, and if it goes in effect in con- 
nection with one holiday it will probably 
be accepted as to the other. Copies of the 
agreement may be signed at the office of 
THE JEWELERS’ CIRCULAR, at the office of 
the National Jewelers’ Board of Trade, at 
the office of Wightman & Hough, and at 
the office of other concerns. Among the 
firms which have already signed are: 
N. H. White & Co., Enos Richardson & Co., 
Hirshorn. Smith & Newman, Louis L. Grey 
& Co., Wightman & Hough Co., Oneida 
Community, M. Freedman & Co., Manufac- 
turing Jewelers Board of Trade, Waltham 
Watch Co., Rogers, Lunt & Bowlen Co., 
Concord Watch Co., American Watch Case 
Co.. Ketcham & McDougall, Frank M. 
Whiting & Co., Sloan & Co., J. R. Wood & 
Sons. Benedict & Warner, Ostby & Barton 
Co., Elgin National Watch Co., Roy Watch 
Case Co., Alliance Watch Co., IIlinois 
Watch Case Co., D. D. Brokaw & Son, 
Mabie, Todd & Co., Joseph Fahys & Co., 
Solidarity Watch Case Co., North Ameri- 
can Watch Co., Star Watch Case Co., 


(New York Notes continued on page 105.) 
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Jacques Depollier & Son, Dubois Watch 
Case Co., Snow & Westcott Co., Larter & 
Sons, Louis Manheimer & Bros., J. L. 

Goldenberg, Arthur Rosenberg, Altschul 
Bros, Kantor Bros., Jonas Koch, Leon 
Hirsch, James H. Dederick’s Sons, Cooper 
& Forman, Hayden W. Wheeler & Co., C. 
G. Alford & Co., Adolphe Schwob, W. T. 
Schneider, Charles F. Wood & Son, Omega 
Watch Co., Hipp Didisheim & Bro., Sin- 
nock & Sherrill, Jewelers’ Security Alli- 
ance, American Optical Co., Bayer, Pretz- 
felder & Mills, Ira Goddard & Son, Jewel- 
ers’ Safety Fund Society, Jewelry Protec- 
tive Union, Carter, Gough & Co., B. & L. 
Veit, Inc., Kastenhuber & Lehrfeld, Whit- 
ing Mfg. Co., Maiden Lane Realty Co., 
Towle Mfg. Co., Henry Ginnel & Co., 
Ernest Gideon Bek, New Haven Clock Co., 
J. B. Bowden & Co., Link & Angell, Wads- 
worth Watch Case Co., Keystone Watch 
Case Co., H. Nordlinger’s Sons, Louis Stern 
Co, Ernest Kaufman, Sturtevant Whiting 
Co., J. F. Sturdy Sons Co., Jung & Klitz, 
J. W. Richardson & Co., William J. Ward 
Co., Inc., Poltock & Seeler Co., Goodfriend 
Bros, A. L. Brown, F. J. Boesse & Co., 
Inc, Cross & Beguelin, Forsythe & Hunt, 
National Jewelers Board of Trade. 

Frederick W. Rauch, dealer in precious 
stones, 170 Broadway was recently elected 
to membership in the Merchants’ Associa- 
tion by the executive committee. 

Jacob Wolf, formerly with the Karpeles 
Co., and recently discharged from military 
service, is now conducting his own business 
at 12 John St. under the name of the Wolf 
Co. 

Martin Klein, of Guggenheim & Klein, 
diamond importers, 87 Nassau St., returned 
last week on the S. S. Rotterdam after a 
two months’ visit to the European markets. 

Black, Starr & Frost, through their at- 
torneys, Kamen & Ostertag, recently ob- 
tained a judgment in the Ninth District 
Court of Manhattan against Frederick F. 
Spencer for $517.28. 

The Belons Jewelry Co. was recently in- 
corporated under the New York State law 
with a capital of $15,000. The incorporators 
are Harry Kramer, 141 W. 117th St.; A. S. 
Frankel, 190 W. 101st St., and Abraham’ 
Nelson, 150 Church St. 

The regular semi-monthly meeting of the 
Engravers’ and Chasers’ Society of Greater 
New York will be held tomorrow evening 
at the Forward building, 175 E. Broadway. 
At this meeting, changes in the prices of 
engraving. letter engraving especially, will 
be discussed. 

The engagement of Hyman J. Cohen, 
junior member of A. Cohen & Sons, 130 
E. Broadway, to Miss Anna Raskin, 82 
Prescott St., Jersey City, N. J., has been 
announced. Mr. Cohen recently returned 
from active service in France with the first 
division, and has been honorably dis- 
charged. 

An involuntary petition in bankruptcy was 
filed against the Quality Art Novelty Co., 
Inc. 521 W. 26th St., last Wednesday in 
the United States District Court, Southern 
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District of New York. The liabilities are 
listed at $7,000 and the assets at $5,000. 
Samuel Mitchell is the only petitioner. The 
claim of the petitioner is based upon an 
assigned claim from M. & F. Schlosser for 
goods valued at $1,015 claimed sold to the 
alleged bankrupt. 

An attempt is now being made to 
organize the office help in the New York 
jewelry trade into a union. A mass 
meeting of the bookkeepers, stenogra- 
phers and other clerks of the jewelry 
shops and stores was held last evening 
at 5:30 p. M. in Room 510, Pulitzer build- 
ing, 61 Park Row. The meeting was 
addressed by James P. Boyle, president 
of the Bookkeepers’, Stenographers’ and 
Accountants’ Union No. 12646; Samuel 
Beardsley, organizer of the International 
Jewelry Workers’ Union; Alice Bean, of 
the Organization Committee, Book- 
keepers’, Stenographers’ and Account- 
ants’ Union 12646, and John Schwartz, 
organizer of the International Jewelry 
Workers’ Union. 











Jewelers of Pittsburgh and this section of 
the country were much interested in the 
editorial in the Chronicle Telegraph a few 
days ago regarding the injustice of the 
luxury tax and the attitude taken against it. 
Merchants in all lines are asking that it be 


repealed. The Pittsburgh Sun also pub- 
lished an editorial during the last week, urg- 
ing the public to buy more semi precious 
stones. The high price of diamonds will 
not prevent persons from buying them, but 
rather make them all the more desirable. 

At the meeting of the Retail Credit Men’s 
Association Monday J. H. Zelch of Frank 
& Seder’s spoke on the importance of giving 
accurate reference information, when open- 
ing accounts for charge customers. It is 
certain that the stores of Pittsburgh are see- 
ing to it these days, that credits are being 
run on sound business principles. Generally 
speaking lines are being drawn tighter than 
ever and no one worthy of credit is being 
denied it, but those unworthy are having 
their identity rapidly made known to all 
houses represented in this association. 
Jewelry houses are therefore obtaining in- 
formation on such people. 

Owing to the lateness of the time, the 
mass meeting of the jewelers of western 
Pennsylvania, eastern Ohio and West Vir- 
ginia called by President Sam F. Sipe of 
the Jewelers 24-Karat Club of Pittsburgh 
and a member of the Jewelers War Revenue 
Tax Committee, at the Chamber of Com- 
merce here yesterday afternoon, the full 
particulars of the proceeding will not be 
printed in THE JEWELERS’ CircuLar until 
next week’s issue. C. G. Lewellyn, collector 
of internal revenue here, and Phil C. Moore 
a deputy were slated to answer questions 
regarding the law. 

Pittsburgh’s piano men are organizing a 
reference exchange bureau for the purpose 
of getting information on “dead-beats” and 
persons who use all manner of tricks to im- 
pose upon dealers, such as renting a piano 
for a month or two and then keeping it five 
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or six without paying any more, receiving 
all the benefits at the expense of the mer- 
chant. This has brought up the question of 
a mutual organization among the jewelers, 
in order to get information on persons 
whose business is not desirable. The Retail 
Credit Men’s Association is already letting 
business men know about undesirable ac- 
counts which is proving valuable. Particu- 
lar trades have particular things which they 
can do and the group conferences of the 
Pittsburgh Association of Credit Men for 
taking up abuses also are meeting with great 
interest. A clearing house of information 
among the jewelers, has been suggested as 
having its advantages. 

At the annual meeting of the stockholders 
of the Hardy & Hayes Co., held at the office 
of the concern, Wood & Oliver Aves., May 
20, a new director was chosen, Paul Sexton 
Hardy, son of the president, and the follow- 
ing officers elected: J. Alex Hardy, presi- 
dent; G. W. Wattles, vice-president and 
Miss E. M. Ogden, secretary and treasurer. 
The directors chosen were John D. Brown, 
H. B. Hayes, G. W. Wattles, J. Alex. Hardy, 
and the lattter’s son, as before mentioned, 
who took the place of Miss Ogden, treas- 
urer, who declined a re-election to the 
board, The new director is a very young 
man to fill such a position but he comes 
well equipped for his work. He is a 
Cornell graduate of 1916 and during his 
last year in college took a special course 
in the study of the formation of gems and 
stones in general, becoming well versed in 
the technical side of gemology. Since his 
graduation he has been connected with the 
Hardy & Hayes Co. and for some time has 
had charge of the designing and construct- 
ing of all the fine jewelry of this concern. 
The Hardy & Hayes Co. reports one of 
the largest and most successful years in 
its history so far. 








Rochester, N. Y. 


Joe Izze, jeweler, 385 State St. for the 
past six years, has moved his business to 
380 State St. , 

Charles E. Sunderlin, of the L. Sunder- 
lin Co. has been detained at his home for 
the past week with an attack of the in- 
fluenza. 

William Levinson; of M. Rosenbloom & 
Co., is away on a seven weeks’ trip through 
the western states on business. H. B. Stone 
of the same company has returned home. 

M. Rosenbloom is actively engaged on the 
plans of the Ilex Optical Co. Ground has 
been broken and foundation laid for a large 
addition to the present factory on Portland 
Ave. 

Charles Dygert is not only a jeweler, 
watch and clock maker, but an inventor. 
One of his early ideas, the Dygert sleeve 
and sock buckle is well known to the 
jeweler trade. He has brought out recently 
a puncture proof preparation for inner auto 
tubes. 

Bert Moll has leased the northeast wing 
of the 11th floor of the Granite building, 
having rooms 1139-40-41. A short time ago 
Mr. Moll decided to do a cash business. It 
has gone beyond his expectation. A mail 
order department has been built up -in 
jewelry and jewelers’ accessories. 
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The jewelry store of the late J. A. Cham- 
berlain of Salem, has been purchased by 
Ezbon Wheeler, Inc. 

Theodore Jones, of the Jones, McDuffee 
& Stratton Co. of Brookline, has leased the 
Gray Point cottage on Ocean Ave., Marble- 
head Neck, and will spend the Summer 
there. 

Robert Cruickshanks, for six years with 
A. Stowell & Co., is now employed by 
Kettell, Blake & Co. Mr. Cruickshanks for 
the last 12 months was in the Ambulance 
Corps in France. At one time he was with 
Bigelow Kennard.& Co., as watchmaker. 
He has had exceptionally fine experience 
and is considered one of the most expert 
watch workers in this vicinity. 

While taking inventory recently, J. 
Weiler & Son, Boston, Mass., missed 
a plain gold shirt stud, holding a 2.77 carat 
diamond, valued at $650. The salesman 
recalled that on April 9 he waited on two 
people who examined a number of stones 
and finally selected two for special setting, 
leaving a deposit of $20 and their address. 
This address proved to be false when the 
proprietor of the store tried to communi- 
cate with them. During their visit the 
customers were shown a tray of brooches 
which also held the missing stud. 

The annual report of the Waltham 
Watch Co. shows that it has had the best 
year in its history. Treasurer Col. Harry 
L. Brown says: “The company has again 
broken preceding records by the best year 
in its history. The extraordinary demand 
for watches, which we reported a year ago, 
still is in force, and to this is now added our 
returning business in motor timepieces and 
speedometers, as the automobile manufac- 
turers are returning to the manufacture of 
motor cars. Our clock business has con- 
tinued to increase throughout the year, and 
the product is already sold for some months 
to come.” 

More than 100 members of the Factory 
Nurses’ Conferencé, who held their third 
annual meeting in Boston, May 23 and 24, 
were the guests of the Waltham Watch Co., 
at the factory the afternoon of May 23rd. 
They were met by Col. Harry L. Brown, 
the treasurer of the company, who con- 
ducted them through the building. This 
organization is daily meeting with the ap- 
proval and co-cperation of the managers of 
all concerns, and holds that the Waltham 
plant is a standard of excellent physical 
conditions under which employes work. 
In the evening the delegates of the con- 
ference, coming from every State in the 
union, were the guests of the Waltham 


company at dinner. 








Trade Opportunities. 


The purchase and securing of am agency 
is desired by a firm in Norway of silver- 
ware, plate ware, jewelry, precious stones, 
jewelers’ supplies and _ tools, gold plated 
wares, rolled gold and filled gold. Terms 
are cash against documents. References 
are furnished. For further information re- 
garding this matter in writing the Depart- 
ment of Foreign and Domestic Commerce, 
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Washington, D. C., attention should be 
called to file No. 29,306. 
x ok x 
The president of a firm in this country 
who is about to take a trip to Cuba, South 
and Central America, desires to secure 
agencies for the sale of silverware and 
other lines. References are furnished. File 
No. 29,335 should be referred to in writing 
the Department of Foreign and Domestic 
Commerce for further information regard- 
ing this matter. 
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John E. Tweedy is touring Canada in 


his automobile. He is accompanied by his 
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The J. F. Bride & Co. is now occupying 
the enameling plant formerly owned by 
C. E. Sandland & Co. 

John E. Tweedy, of Cheever, Tweedy 
& Co., has taken up his residence for the 
Summer at Camden, Conn. 

Wilbur Kennedy has returned to Newark 
after spending several weeks in town. He 
is now connected with a jewelry house in 
that city. 

The local silver manufacturers have 
sent out notices that the price of their 
goods may be advanced shortly if silver 
continues to advance. 

The total amount of Liberty Bonds 
sold in North Attleboro in the fifth drive 
was $385,000. This was $10,000 more 
than the quota of the town. 

Albert Totten, a retired jeweler, acted 
as treasurer of the local Salvation Army 
drive last week which was conducted in 
North Attleboro by the Elks. 

Fred Howard, of Frank M. Whiting & 
Co., attended a meeting of the Sterling 
Silver Manufacturers’ Association last 
week at which the price of silver was 
discussed. 

Alpin Chisholm and Charles A. Whiting 
each gave $100 to the Salvation Army Fund 
last week. All of the manufacturing jewel- 
ers and their employes were exceedingly 
generous. 

Thomas Totten, who was a member of 
the jewelry firm known as Totten Bros, & 
Co. some years ago, is spending the Sum- 
mer in town. He is now a resident of 
California. 

Theron I. Curtis, of the T. I. Smith 
Co., was selected last week by the local 
ex-service men to attend the American 
Legion convention to be held in Wor- 
cester in June. 

Every manufacturing plant in town which 
employes a hundred hands or more will 
be obliged to furnish a hospital room in 
their building in order to comply with a 
State law which is now being enforced. 

Samuel H. MacPherson, for the past 
12 years a buyer for A. Stowell & 
Co., Boston, has taken a position with 
R. Blackinton & Co, of this town. 
He will travel through New York State 
and the middle west. 

A new building is to be constructed on 
the site of the Emerson House, which was 
destroyed by fire several years ago. It is 
planned to have a hotel with 35 rooms on 
the second story. Since the destruction of 
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the Emerson House most of the visiti 
buyers have stopped in Providence me 
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C. L. Partin, Meridian, 
panied by his daughter, 
New Orleans recently. 

Miss Esther Denekamp has been Te- 
elected grand marshal of the Order of 
Eastern Star for Louisiana. She returned 
recently from Monroe, La., where she at- 
tended the State conclave. Miss Denekamp 
is head saleswoman of the Samuel J. Hart 
Jewelry Co. 

Horace Simon, for the past 15 years with 
Leonard Krower & Son, is now associated 
with the Morais-Hiller Jewelry Co, Mr. 
Simon is well known to the jewelry trade 
and believes he has a bright future with 
the new establishment, composed of Adrien 
J. Morais and Alphonse B. Hiller, 

A. C. Bising, formerly with Richter & 
Philips, Cincinnati, O., is now with Leon- 
ard Krower & Son, in charge of the catalog 
department, and also in the jewelry diyi- 
sion. He held a similar position with the 
Cincinnati firm. Mr. Bising said that he 
finds New Orleans much to his liking, 

The establishment of Mrs. B. Garetson 
on Decatur St., one of the 50-year-old es- 
tablishments mentioned in the 50th anni- 
versary edition of THE JEWELERS’ Circuzar, 
has been closed. Mrs. Garetson was unable 
to continue the business on account of ill- 
ness and has sold out the stock and closed 
.he place. 

Maltry Bros., now located at 139 Caron- 
delet St., will move about Oct. 1, just 
across the street to Nos. 136 and 138 Caron- 
delet St. The new store will be much 
larger than the present one. It is to have 
a modern and entirely new front, with 
deep showcases on each side of the en- 
trance. The entire business, shop and store 
will be located on the ground floor. The 
Maltry Bros. say they expect to have one 
of the finest fronts in the south. 

Alfred J. Krower, who returned recent- 
iy from a trip covering several weeks in 
the jewelry centers, says he found the mar- 
ket strong and diamonds particularly high, 
and he believes that prices will continue 
high for some time. B. Mattes and A. 
L. Judice, who were also in the east, have 
returned. O. Gomez, of the Krower estab- 
lishment, is now in Central America. A. J. 
Morais is on his way back to New Or- 
leans after spending a short while in the 
eastern markets. 





Miss,, accom- 
Was a Visitor to 








Ossining, N. Y., made an excellent show- 
ing in the Fifth Liberty Loan drive. Albert 
Kamp, a jeweler in Ossining, was the 
chairman of the committee, and reported 
the total figures as over $651,550. The 
quota was $457,600. The Ossining paper 
devoted considerable space to compliment- 
ary remarks regarding the excellent man- 
ner in which Mr. Kamp handled the Vic- 
tory Loan drive in his city. Mr. Kamp 
also handled three of the previous Liberty 
Loan drives in that district. As a testi- 
monial of esteem, he was presented with a 
fine Morris chair. 
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Lancaster, Pa. 


John R. Morgart, having ended his mili- 
tary service, has returned to a position in 
York, Pa. 

Charles F. Brown, of Lancaster, a for- 
mer Ezra F. Bowman Tech. student, lately 
of the army, intends engaging in the jewel- 
ry business. 

Richard M. Smith, clockmaker for S. 
Kurtz Zook before he enlisted in the Ma- 
rines last July, has been honorably dis- 


charged and is back in his old position at - 


Zook’s. 
Eugene H. Keller has received the order 


for furnishing the dozen gold medals which 
will be the prizes at next month’s com- 
mencement of the Sacred Heart Academy, 
Lancaster. 

Louis A. Kline, of Lancaster, who had 
charge of the Norfolk navy instrument re- 
pair school during the war, is going into 
business at Norfolk with Guy K. Herr. 
The firm title will be Herr & Kline. 

A. J. Holmes, jeweler, of Lumberton, 
N. C., en route home from a business trip 
to New York, stopped over in Lancaster 
to see old friends. Another visitor from 
North Carolina lately was J. D. Hatcher, 
who stopped on his way to New York on 
business. 

The J. F. Appel Co. furnished the sou- 
venir badges for the nearly 200 delegates at 
the late convention of the National Cigar 
Leaf Tobacco Association, silver for the 
officers and bronze for the delegates. The 
design was a tobacco leaf, designed by A. 
H. Sondheimer, secretary of the Lancaster 
Leaf Tobacco Board of Trade. 

The annual stockholders’ meeting of the 
Non-Retailing Co. was held on May 21, 
when the following officers were elected: 
President, Alfred W. Moyer; vice-presi- 
dent, John W. Eshelman; secretary and 
treasurer, Milo B. Herr; chairman of the 
board of directors, Dr. A. G. Bowman. 
These officers and the following are the 
directors: I. H. Weaver, Lancaster; Wil- 
lis Musser, Philadelphia; H. H. Shomo, 
Reading; M. L. Woodman, Ephrata. The 
usual dividend was declared. The com- 
pany’s offices on E. Chestnut St. have re- 
cently been handsomely remodeled. 

The Committee of Health and Sanitation 
of the Pennsylvania Legislature, now in 
session, has directed Representative Dun- 
can Sinclair, of Fayette county, to report 
favorably to the House a bill amending the 
act of March 30, 1917, so as to require a 
majority of the State Optometry Board of 
seven members to be physicians, licensed 
under the laws of the State, and qualified 
to practice medicine and surgery, and that 
the other members shall be optometrists. 
The terms of the present board, according 
to this bill, shall end at once, and the Gov- 
ernor is authorized to appoint a new board. 

General business conditions are settling 
down to a more solid basis and the jewelry 
trade will benefit with other businesses. 
If conventions are of any benefit to the 
place where they are held, then Lancaster 
will be in line for business this year. Next 
week the Pennsylvania Osteopaths meet 
here, following last week’s convention of 
the National Cigar Leaf Tobacco Associa- 
tion. The week of June 9, the State En- 
campment, G. A. R., and _ its half-dozen 
auxiliary bodies and two Civil War regi- 
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ments meet here. June 2 to 6 the Lutheran 
Ministerium of Pennsylvania will bring 700 
delegates here. The State Bakers’ Asso- 
ciation is here June 16, 17 and 18. The 
Knights of Pythias and Pythian Sisters are 
here the week of Aug. 10, and in October 
the biggest State Firemen’s convention Lan- 
caster ever had will be held here. 

There has been on exhibition in a show 
window of Ezra F. Bowman’s Sons estab- 
lishment a. truly artistic piece of work, the 
handicraft of Raymond Edwards, of this 
city, a graduate of the Ezra F. Bowman 
Technical School, late a soldier in our over- 
seas forces. It is raised work and engrav- 
ing on a brass shell of a German 77-MM. 
gun. The shell, as the marking shows, made 
at Dusseldorf in 1917, was found on the 
St. Mihiel sector. The special features are 
a Keystone badge of the Pennsylvania 28th 
Division, and the American shield, sur- 
mounted by an eagle. Luther Brown, of 
Danville, Va., has finished a course of en- 
graving at the school and taken a position 
in Salisbury, N. C. Paul A. Hersh, Lan- 
caster, a former student, lately discharged 
after overseas service with the army, will 
return to the jewelers’ trade. Ralph Mc- 
Laughlin, Du Bois, Pa., having finished a 
special course at the school, has returned 
to Bloom & Vasbinder, Inc., at Du Bois. 
Raymond Price, Wilkes-Barre, Pa., and 
Charles F. Fleinert, Philadelphia, have en- 
tered the school as students in -watch- 
making. 








Canada Notes. 





A. S. Bisson, jeweler, is registered at 
Montreal. 

Royal Optical Stores is registered in 
Montreal by George Sevis. 

Le Montre Co-operative, jewelers, of 
Montreal, has been dissolved. 

Osborn & Shurack, jewelers of Mon- 
treal, have dissolved partnership. 

A. J. Dunning, jeweler and optician, 
of Toronto, has sold his business to 
Jacob Johnson. 

H. Caplan & Co., jewelers of Montreal, 
have dissolved partnership, the business 
being continued by H. Caplan. 

William Bramley and Allan Cameron 
have gone into partnership as manufac- 
turing jewelers in Montreal, under the 
style of Wm. Bramley & Co. 

Harry G. Langford, whose place of 
business on Sparks St., Ottawa, was de- 
stroyed by fire some time ago, has 
opened up a jewelry store at 217 Bank 
St., Ottawa. 

H. & A. Saunders, Ltd., of Toronto, 
has been incorporated with an author- 
ized capital of $100,000 to take over the 
business of the firm of H. & A. Saunders, 
manufacturing jewelers. 

One night, recently, Steadman’s jewel- 
ry store at Thorold, Ont. was entered 
by burglars who opened the front door 
with a “jimmy” and took goods valued 
at between $200 and $300. 

Early one morning, recently burglars 
broke the window of the jewelry store of 
J. Pequegnat & Son, at Stratford, Ont. 
They only took five rings of compara- 
tively small value having probably been 
frightened off before they had time to 
obtain further plunder. 
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Evansville, Ind. 





TRADE CONDITIONS. 


Trade continues good with both the wholesale 
and retail jewelers of Evansville and other towns 
in southern Indiana, and the dealers are ex- 
pecting an active business all of the present 
year. It is expected that trade will be unusually 
active during the month of June, owing to the 
great many weddings planned in this section for 
that month. Collections are good. The general 
trade conditions in Evansville are much better 
than they were a year ago this time. 





Oscar Esslinger, of Esslinger & Salm, 
with a party of friends, will attend the 
big speedway races at Indianapolis. 

Word has been received announcing the 
arrival at Camp Dix, N. J., of J. M. Hoff- 
man, Nebo, Ky., who spent several months 
in France with the American forces. He 
will return to his home at Nebo and en- 
gage in the jewelry business. 

The Blake.& Ham Jewelry Co., Frank- 
fort, Ind., filed a preliminary notice of dis- 
solution with the Secretary of State at 
Indianapolis a few days ago. The com- 
pany was engaged in the retail jewelry 
business at Frankfort for a number of 
years, 

H. E. Pelz, who presided over the de- 
liberations of the State convention of jewel- 
ers at Dallas, Texas, a few days ago, is 
a native of Evansville and learned his trade 
in this city. He is now engaged in the 
jewelry business at Marshall, Texas, and 
is doing well. His brother, Charles T. 
Pelz is engaged in the retail drug business 
on the west side here. 

Harry W. Poole, former owner of a 
pearl button factory at Rockport, Ind., who 
was in Evansville a few days ago, reported 
increased activity among the button fac- 
tories at Rockport this Summer, and he 
says he believes a larger business will be 
done in this line than last year. Many 
of the factories at Rockport and other 
towns in southern Indiana were forced to 
close down last Winter because of the 
scarcity of shells. A new addition is being 
built to one of the pearl button factories 
at Shoals, Ind. 

With mussel shells bringing $40 a ton, 
indications are that there will be more 
interest in this particular industry this 
Summer than ever before. When the bus- 
iness was in its infancy at Vincenness, Ind., 
buyers would not pay more than $5 a ton 
for the shells, and refused to accept the 
sort termed “washboards,” which would 
turn out buttons of varied colors. Under 
the present price the buyers pay $40 a ton 
for “river run” and are glad to get “wash- 
boards” and all. Twelve years ago Vin- 
cenness attained a _ reputation over the 
country for being in the center of the 
mussel industry. During the time hundreds 
of pearls were found and many of them 
were taken direct to Paris, France, by 
buyers, who thronged the hotels and daily 
made trips to the mussel camps along the 
Vabash River, which flows through this 
city. 








A new. business block is to be erected on 
the corner of Lemon and Center Sts., Ana- 
heim, Cal., by Theodore Roberts, local jew- 
eler. Mr. Roberts is also preparing plans 
for a nine-room residence to be built at 
Chartres and Clementine Sts. 








L. W. Ritchie, expert jeweler and watch- 
maker, with W. Earl Trauger, Racine, Wis., 
spent several days in Milwaukee last week. 

John Rhode, who formerly was engaged 
in the retail jewelry business and watch 
repair trade at Wyocena, Wis., has opened 
a new store and shop at Pardeeville, Wis. 

John Jakubowski, of the Boszhardt-Pos- 
sin Co., 700 Security bldg., left May 19 on 
a trip through northern Wisconsin and Up- 
per Michigan to call on the retail trade. 
He will be absent three or four weeks. 


Clayton G. Graef, Sturgeon Bay, Wis., 
has resumed the active management of his 
jewelry store after an absence of five weeks 
during which he recuperated from the ef- 
fects of overwork during recent months, 
due to the shortage of competent help. 

The Jewelry Shop, 604 Grand Ave., 
owned and managed by Charles F. Veicht, 
has moved into new quarters at 624 Grand 
Ave., half a block west of the old loca- 
tion. The principal reason for the change 
was to gain a more advantageous and per- 
manent lease as well as somewhat larger 
floorspace. 

Harry H. Hinners, a widely known re- 
tail jeweler of Racine, Wis., was married 
to Miss Bessie Johnson of Racine on Mon- 
day, May 12, at Chicago, according to an- 
nouncements received by friends. Mr. and 
Mrs. Hinners will be at home after June 
1 at 1708 Flett Ave., Racine. . 

H. L. Jordan, retail jeweler, Kenosha, 
Wis., formally opened in his new quarters 
at 518 Howland Ave., on Saturday, May 
17. Mr. Jordan was located at 866 Eliza- 
beth St. for a number of years but out- 
grew the store some time ago. The new 
store is equipped throughout with new fix- 
tures and furnishings and the stock has 
been considerably enlarged. 

John Dabel, Mukwonago, Wis., who has 
been in the military service nearly two 
years, during which time his jewelry store 
has been conducted by his sisters, is back 
from France, news of his arrival in New 
York having been received last week. His 
discharge is expected momentarily and he 
will immediately resume the charge of his 
business at Mukwonago. 

Charles Tisher, jeweler and optician, 
Oconto, Wis., who recently resumed busi- 
ness upon being discharged from the mili- 
tary service, spent several days in the Mil- 
waukee and Chicago manufacturing and 
wholesale trade last week. Mr. Tisher was 
in the photographic section of the army 
and was able to relate many remarkable 
experiences. 

The S. Dalin Jewelry Co., 6306 Greenfield 
Ave., West Allis, Wis., is installing a hand- 
some electric street clock at the curb in 
front of its store. The installation rep- 
resents an investment of more than $350. 
West Allis is a large manufacturing suburb 
of Milwaukee and the new clock is located 
so that it is of great value to many thou- 
sands of industrial workers. 

A number of retail jewelers of Wiscon- 
sin who also deal in pianos, phonographs 
and other musical instruments, attended a 
State convention of the music trades here 
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last week to effect a permanent organiza- 
tion under the name of Wisconsin Associa- 
tion of Music Industries. It will affiliate 
with the national body, known as the Music 
Industries Chamber of Commerce. Richard 
H. Zinke, 418 Manhattan building, was 
elected president. 


Sol. Rosenwiesen, formerly engaged in 
the retail jewelry business at 516 12th St., 
has returned to the city after an absence 
of 18 months, during which time he re- 
cuperated his health by travel and recrea- 
tion. Mr. Rosenwiesen is re-entering the 
local trade, having taken a five-year lease 
on the store building at 474 Mitchell St. 
He expects to be ready to begin business 
on Saturday, June 14. 


The late E. R. Gottfredson, formerly 
senior member of Gottfredson & Nicoll, 
Kenosha, Wis., whose death was noted in 
THE JEWELERS’ CiRcULAR of May 21, left an 
estate valued at $45,000, all of which is be- 
queathed to his wife, Catherine, who is 
named executrix. The property consists of 
business buildings on Main St., Kenosha, 
valued at $35,000, and the homestead on 
Park Ave., valued at $10,000. 

M. J. Kalin, an expert watchmaker from 
Chicago, has opened a watch repair shop 
for the trade at 708 Security building. The 
new shop is adjacent to the wholesale 
jewelry house of the Boszhardt-Possin Co., 
which gn May 1 moved to the seventh floor 
of the Security building, from 508-510 En- 
terprise building. The E. E. Thomas Op- 
tical Co., formerly the Federal Optical Co., 
634 Caswell Block, also has moved to the 
seventh floor of the Security Bldg., which 
is becoming quite a colony of jewelry and 
optical tradesmen. 

Ferdinand Hirzy, Jr., son of a pioneer 
jeweler of Stevens Point, Wis., returned 
home from France last week with the 57th 
Field Artillery Brigade. At the motor 
transport show held at Demange, France, 
March 28 and 29, under the auspices of the 
88th Division, Hirzy won first award as 
driver of an artillery reconnaissance car. 
He was in the service two years, having 
enlisted in the Wisconsin National Guard 
in May, 1917, while a student at Stevens 
Point Normal school. 

William H. Upmeyer, secretary-treasurer 
of the Bunde & Upmeyer Co., Plankinton 
Arcade, was 62 years of age on Tuesday, 
May 13, but outside of the family circle 
few knew of the anniversary until it was 
recalled by a note in the local newspapers 
commenting upon Mr. Upmeyer’s promi- 
nence in the local, State and national re- 
tail jewelry trade. Mr. Upmeyer has been 
connected with the trade for a half-century, 
of which period nearly 40 years have been 
devoted to the conduct of the business 
which he and Louis W. Bunde established 
in 1880. 

Few developments of the post-war situa- 
tion met with so much favor among retail 
jewelers of Milwaukee as the request made 
by President Wilson in his cabled message 
to the extra session of Congress that the 
so-called luxury tax be repealed forthwith. 
Although it has been felt for some time 
that this Congress would take favorable ac- 
tion on abrogating the obnoxious and un- 
fair retail tax system instituted by the pre- 
vious Congress, the manner in which the 
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President proposes repeal was somewhat 
unexpected but very gratifying. 

Soldier sons of three members of the 
Milwaukee jewelry trade returned home 
from France last week when the 32d pj. 
vision arrived in the United States in units 
and was demobilized. Gordon H. Warnke 
son of Edward H. Warnke, head of the 
E,. H. Warnke Co., who was with the 120th 
Field Artillery, has resumed his position 
with the concern. Louis R. Bunde, color 
sergeant of the Headquarters Company, 
120th Field Artillery, who returned at the 
same time, is the son of Louis W. Bunde 
president of the Bunde & Upmeyer Co, An. 
other who returned was Harold D. Oerte| 
son of Morris E. Oertel, 612 Chestnut St 

Among the many Wisconsin retail 
jewelers who made business trips to Mil- 
waukee during the past week or 10 days 
were: W. E. Hotchkiss, Fox Lake; J. B, 
Kimball, Waukesha; L. J. Crawford, Bur- 
lington; William Endlich, Kewaskum; Otto 
Mueller, Wausau; A. Martin, Kaukauna; 
O. E. Lange, Racine; William F. Notbohm, 
Oconomowoc; H. E. Wiegand, of Wiegand 
Bros., Racine; R. G. Foss, Oconomowoc; 
W. S. Sargent, New Lisbon; W. J. Graff, 
Boscobel; Thomas Bruhy, West Bend; 
Trace Christenson, Stoughton; Theodore 
Steudel, Chilton; Reinhold Hille, Meno- 
monee Falls; P. H. Meng, Sauk City; Clay- 
ton Graef, Sturgeon Bay; Charles Tisher, 
Oconto. 

Jewelers who are optometrists as well 
doubtless will be interested to learn of 
the outcome of the second prosecution 
of Michael N. Price, a Milwaukee man, 
whose first arrest was the occasion for 
the first thorough test of the legality of 
the Wisconsin optometry law, which was 
sustained in all respects by the highest 
court a few weeks ago, as noted. Price 
continued to practice, but no action was 
taken until the Supreme Court gave its 
decision, when his arrest was caused for 
a second time. In Municipal court on 
May 15, Judge A. C. Backus found Price 
guilty, but because of the defendant's 
age, placed him on probation for a 
period of three years on condition that 
if further complaint as to alleged viola- 
tions were entered, a sentence of one 
year in the Milwaukee county house of 
correction shall become effective im- 
mediately. 








Association Notes. 





Secretary W. E. Pennell, of Trenton, an- 
nounces that the Missouri Society of Re- 
tail Jewelers will hold their annual con- 
vention at the Jefferson Hotel, in St. Louis, 
on June 16 and 17. The arrangements for 
the meeting are in charge of F. W. Dros- 
ten, 702 Locust St., St. Louis, and an- 
nouncement of complete program will be 
made in a few days. 

At a special meeting of the Jewelers’ 
Guild of Philadelphia, held in the rooms 
of the organization, 1328 Walnut St. on 
May 19th, it was unanimously resolved that 
the representation in Congress be requested 
to use their influence to have title 9 of the 
War Revenue bill repealed. It has been 
claimed that it costs more to collect the 
amount of tax which the law requires than 
the maximum will reproduce. 























Morris Eisenstadt, president of the 
Fisenstadt Mfg. Co., has returned from a 
business trip east. 

F. W. Drosten, president of the Drosten 
Jewelry Co., has been serving the past 
week on the Federal grand jury. 

Samuel Kober of the Harris-Kober Dia- 
mond Importing Co., left Sunday on an ex- 
tended trip through the west and south- 
west. 

L. G. Sartor, head of the Sartor-Kroeger 
Jewelry Co., has been confined to his home 
for two weeks with an injury to his side, 
resulting from over-straining in closing a 
window. 

A meeting of the creditors of Vincent 
Cirzie has been called to take place as THE 
JeweLers’ CIRCULAR goes to press, at the 
office of A. Samuel Bender, an attorney of 
this city. 

F. L. Steiner, president of the St. Louis 
Clock & Silverware Co., will go to Colum- 
bia, Mo., May 30 to attend the graduation 
of his daughter, Lucille, from the Missouri 
State University. 

Mrs. Gertrude DuVall of St. Charles, 
Mo., a jeweler, has taken a three years’ 
membership in the St. Charles Chamber 
of Commerce. She is the first woman to 
join that organization. 

Mr. Goldman and Mr. Cuquet, who have 
been with the Remoh Jewelry Co. at 6th 
St. and Washington Ave., are preparing to 
open an attractive jewelry and optical es- 
tablishment at 609 Locust St. 

The following out-of-town dealers were 
in St. Louis during the past week: J. A. 
Allison, Rolla, Mo.; Mr. Sarry, Hopkins- 
ville, Ky.; E. J. Baumann, Ste. Genevieve, 
Mo.; E. P. Stewart, Hope, Ark. 

F. S. Pickles, president of the Robbins 
Jewelry Co., sailed from New York on the 
Mauretania last week for Liverpool to 
visit his mother. He will combine business 
with the visit and will be gone about five 
weeks, 

S. Pian, president of the S. Pian Jewelry 
Co., 925 Franklin Ave., went to New York 
and sailed from there on the Celtic, Satur- 
day, May 24, on a buying trip to the Euro- 
pean diamond markets. He will visit while 
abroad, London, Antwerp and Amsterdam. 

Linn Culbertson, of the Hess & Culbert- 
son Jewelry Co., who was in France a year 
with the headquarters detachment of the 
35th Division, has returned and has re- 
sumed his connection with the firm. Secre- 
tary Leo J. Vogt has returned from a buy- 
ing trip to New York. 

F. W. Drosten, Herman Mauch and 
Louis Ebeling are shaping up a program 
for the annual convention of the Missouri 
Society of Retail Jewelers, to be held at 
the Jefferson Hotel here June 16 and 17. 
The officers of the Missouri Association f 
Optometrists are preparing the program 
for their meeting, which will be held on the 
opening day of the jewelers’ convention. 

Roland Ungermann of the St. Louis 
Clock & Silverware Co. is on a trip 
through Illinois. Lawrence Oberting re- 
turned Wednesday from a trip through 
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southern Illinois and southeastern Mis- 
souri. Harry A. Mark is spending his 
vacation at Fairfield, Ill., visiting relatives. 
Miss Margaret Stroer of this firm was 
married a few days ago to Joseph Kohen, 
and they have gone to housekeeping at 
Florissant, Mo. 

Sergt. Richard T. Bequelin, formerly a 
designer for the Hess & Culbertson 
Jewelry Co., latterly an interpreter on the 
staff of Col. W. W. Whitesides in the 
army, has made the interesting discovery 
that by drawing lines from town to town 
occupied by the Americans in their ad- 
vance an outline of a woman’s head is pro- 
duced. He called it to the attention of 
Major Frank Wilbur Smith, Division In- 
telligence Officer, who had it issued as a 
record. It has. been reproduced in St. 
Louis and other newspapers. 








Seattle, Wash. 





TRADE CONDITIONS. 

Business is now rapidly striking its normal 
stride after a temporary depression caused by the 
strike and the changing over of the manufactur- 
ing industries and shipbuilding from a war basis 
to a peace basis. ‘She shipyards have completely 
adjusted themselves and the prospects of large 
contracts being let in the near future brighten 
things up considerably. Bank clearings are run- 
ning higher than they have ever run for this time 
of the year, and in foreign commerce Seattle’s 
port now ranks next to New York City in the 
total amount of exports and imports. The pros- 
pects for a busy Summer are very bright. 





H. S. Andrews, formerly at 514 Pine St., 
has moved to a new location on Fourth 
Ave., between Pike and Union Sts. 

S. Freyd, formerly of Anchorage, Alaska, 
has bought out the Washington Jewelry 
& Optical Co. and will continue the busi- 
ness there. 

Marcus Mayer and Sig Mayer have left 
on the Northwestern for their regular 
spring trip to Alaska in the interests of 
Jos. Mayer & Bros. 

W. Stolt has returned to S. Friedlander 
& Son after being with Base Hospital 50, 
A. E. F. Before enlisting, Mr. Stolt special- 
ized in window trimming. 

A. W. Sproehnle visited the office of his 
company in this city recently. After a short 
stop here he left for Portland, together with 
Max Marcus, a local salesman for the firm. 

During the past week the following fac- 
tory men visited Seattle: Milt Sandfelder, 
Bert Murphy, Louis Finch, all of Chicago; 
Ira Smith and D. W. Wilkins of Los 
Angeles; Wm. Fulton, Sam Kersky and 
John Adler of San Francisco. 

Sam Lachman with I. Lachman & Sons 
Co., wholesale jewelers, is now back with 
his firm after an absence of over a year, 
most of which was spent with the 257th 
Aero Squadron in France. Sol Lachman 
of the same firm-returned recently from a 
business trip to Alaska. 

Barnette’s Jewelry Co. at 1503 Fourth 
Ave. has discontinued business for the 
present. This store has been conducted at 
this location ‘for the past three years by 
Maurice Barnette. Being unable to nego- 
tiate a satisfactory new lease with the 
agents of the building, he decided to close 
out his business. 

I. M. Bennett, who has been located at 
1536 Westlake Ave. for the past four years, 
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is now located at the corner of Westlake 
and Fourth Aves. He has finished ar- 
ranging his stock and now is comfortably 
settled in one of the finest stores in that 
neighborhood. The store is triangular in 
shape and has window display on two 
sides. 

The Seattle Jewelers’ Association is very 
fortunate in having a wide-awake Vigilance 
Committee. Part of the duty of this com- 
mittee is to watch out for any crooks who 
might operate in the city. Two clever 
thieves were forestalled by this committee a 
short time ago. The game was to “look 
at some diamonds” and then substitute 
whitestones for them. Each member of the 
association was called on the telephone and 
put on his guard. 

Howard Carroll, 17-year old son of T. J. 
Carroll, one of the pioneer jewelers of 
Seattle, was killed in a street car accident 
recently. The motorman lost control of 
the car, due to faulty brakes, and after 
dashing down a steep grade, crashed into 
the rear end of a one-man street car in 
which young Carroll was riding. He was 
killed instantly. The young man was at- 
tending high school and was quite promi- 
nent there. He was just learning the 
jewelry business, and worked in his father’s 
store most of last year. 











Henry Castelberg, Lexington and Eutaw 

Sts., is attending the convention of the 
American Hebrew Congregations now being 
held in Boston. 
Joseph Castelberg, of the Castelberg Na- 
tional Jewelry Co., Lexington St. and Park 
Ave., has gone to Hot Springs, Ark., for 
his health. Mr. Castelberg, it is believed, 
will be greatly benefited by the trip to the 
Springs. 

Leon Levi, 307 W. Lexington St., who 
has been spending some time at Atlantic 
City has returned and is now directing the 
business of his Lexington St. stores. Mr. 
Levi met a number of his friends among 
the wholesale jewelers while he was at the 
resort. : 

Jacob Engel, of J. Engel & Co. who 
attended the convention of the wholesale 
jewelers at Atlantic City, has returned to 
his offices in this city. Mr. Engel-declared 
that the convention was one of the most 
successful and beneficial that he has at- 
tended in recent years. 

Retail jewelers of this city are making 
a special display of graduation presents 
and nearly every shop window is filled with 
handsome presents and suitable literature. 
A special advertising campaign is being 
conducted announcing the importance of 
graduation gifts in the form of jewelry and 
watches. 








Early in the morning of May 18, a win- 
dow at the store of the B. H. Broer Co., 
606 S. St. Clair St., Toledo, O., was broken 
and the falling fragments smashed a small 
glass and a cut glass vase. The thief was 
caught and has been found guilty and fined 
$50 and costs. 
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Show your customers the various positions in 


which the best watches are adjusted. 

This will be interesting to them and profitable for you. 

Tell them of the development of railroad watches. 

First, of the unadjusted movements and of their unsatisfactory 
results. 

Then of the three position adjustments and of the noticeable im- 
provement in timekeeping uniformity. 

Later, of the five position adjustments and of the still greater ac- 
curacy that was secured. 

Then of the final achievement so far attained in watchmaking— 
the making of the 


SANGAMO SPECIAL 
BUNN SPECIAL 


Illinois watches which are not only adjusted to temperature and isochronism, 
but to SIX positions—one more than the railroads require at present. 
You will be pleased with the results of such a demonstration. 





Illinois Watch Company 
Springfield 
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302 Heyworth Bldg., 29 E. Madison St., 
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Chicago Notes. 


ee nese: 

William S. Sims & Co. have moved from 
room 901 to 1503 Heyworth building. 

Harry Lesch, of the Lesch & Lewis Co., 
returned Saturday from a business trip 
west. 

Mr. Jasten, of the Jasten Mfg. Co., Owa- 
tonna, Minn., spent several days in Chicago 
last week. 

P. N. Nelson, of the Nelson & Tuttle Co., 
jobbers, is making a road trip through the 
northwest. 

George H. Thomas, representing silver 
manufacturers, is making a short business 
trip northwest. 

Fred H. Felger, of F. & F. Felger, New- 
ark, visited the Chicago office this week on 
his western trip. 

Hugh King, of the H. E. King Sales Co., 
left Sunday for a business trip to Omaha 
and Kansas City. 

Hugh Connelly and E. R. Johnson, retail 
jewelers of Detroit, Mich., were in the city 
buying merchandise this week. 

“Charlie” Johnstone, of The Loop Shop 
on W. Washington St., is again at the of- 
fice, after several days’ illness. 

W. R. Cooper, of S. H. Clausen & Co., 
Minneapolis, Minn., was here last week on 
a buying trip for the company. 

Mr. Goodman, of Goodman & Co., Indi- 
anapolis, called on the manufacturers and 
representatives here last week. 

Harry Engle, formerly in the jewelry 
business at Trenton, Mo., is now in the 
watch department of Mandel Bros. 

William Queenman, jobber of Milwau- 
kee, spent several days in Chicago last 
week buying merchandise for the Fall trade. 

H. M. Kohn, president of the Stein & 
Ellbogen Co., who has been ill for the past 
few weeks, is recuperating at Mt. Clemens, 
Mich. 

The Becker-Heckman Co., which does 
watch case work for the trade, has found 
it necessary to add two new men to the 
force recently. 

Frank White, of the Saunders Mfg. Co., 
Providence, R. I., was one of the visitors 
in the city during the week. 

S. H. Lorentzen, formerly with Benj. 
Allen & Co., is now associated with H. C. 
Waite in the Chicago office and salesroom 
of the Webster Co. 

R. H. King, manager of the Chicago 
branch of the Ostby & Barton Co., and F. 
A. Haller, salesman, have returned from 
successful road trips. 

Roy Connolly and R. M. Johnston, of 
Hugh Connolly & Son, Detroit, spent Satur- 
day and Sunday in Chicago on the last lap 


of a 1,000-mile auto vacation trip through 
Ohio and Indiana. 

Clarence Roehr, of the Bassett Jewelry 
Co., is making a short trip to see the trade 
in this section before returning to the fac- 
tory in Providence. 

Reuben W. Cohen, representative for 
Geo. H. Cahoone & Co., is spending two 
weeks in northern Wisconsin angling for 
the elusive muskalonge. 

Carl H. Berggren, of De Kalb, IIl., spent 
several days in Chicago last week buying 
and reports fine business and good prospects 
for the rest of the year. 

“Manny” Adler, of the Bonner Mfg. Co., 
New York, who recently came back from 
the home office, returned to New York 
this week to be gone for a few weeks. 

J. D. Waldman, well known to the trade 
in Illinois, has accepted a position on the 
traveling staff of the Blauer-Goldstone Co. 
and will represent the concern in this ter- 
ritory. 

Lieutenant Chas. D. Ellbogen has cabled 
from Paris that he has received his hon- 
orable discharge and expects to be at his 
place with the Stein, Ellbogen Co. here 
about the middle of June. 

Harry S. Kaplan, diamond broker, in the 
Powers building, recently purchased the 
entire stock of diamonds of Willard S. 
Hyde, in the Masonic Temple. Mr. Hyde 
is retiring from the business. 

Leon Cohen’s jewelry store at 222 W. 
22nd St. was held up by four negroes in an 
automobile last week. They ignored the 
showcases, however, and merely grabbed a 
few dollars out of the cash register. 

At a recent meeting of the directors of 
A. Wolf & Co. (Inc.), 37 S. Clark St., Ber- 
nard J. Hogan was elected secretary of the 
company to succeed Markus Levy, resigned. 
A very successful year of business was re- 
ported. 

Frank Dunn, of Dunn & Rodenberg, and 
E. A. Kelly, of the North American Watch 
Co., are holding an interesting series of 
golf contests in their spare time, with 
honors about even thus far, according to 
their friends. 

Major R. A. Mead, who recently returned 
from France, has taken up his duties with 
M. A. Mead & Co. once more. T. J. Hoe- 
fer, salesman for the company, will leave 
early in June on a fishing trip to the Wis- 
consin woods. 

C. J. Roehr, N. T. Sherwood and A. L. 
Hapcock, all of the Bassett Jewelry Co., 
are making road trips. They will stay out 
until about the middle of June, with the 
exception of Mr. Roehr, who will return 
Decoration Day. 


Among the retailers visiting the trade 
here last week were noted: Karl Stauffen- 
beil, Dubuque; la.; E. B. Lewis, Dwight, 
Ill.; Mr. Plain, of Trask & Plain, Aurora, 
Ill.; Frank C. Hyde, Appleton, Wis.; John 
Reichert, Canton, Ill.; H. G. Yahn, Joliet, 
Ill. 

M. H. Heymann, of M. H. Heyman & 
Son, accompanied by his wife, has just 
returned from a sojourn of four weeks at: 
Excelsior Springs, Mo. This company has 
recently removed to room 801 Heyworth 
buildings, and has one of the best equipped 
offices in the trade. 

Paul Van Valkenberg has recently pur- 
chased the building in which his store is 
located at 3138 S. State St. and has com- 
pleted plans for the remodeling of the front 
and interior. He expects to have one of 
the most modern and best arranged stores 
on the south side when finished. 

Max Abrahams, wholesale jeweler, San 
Francisco, Cal., spent several days in Chi- 
cago last week. Mr. Abrahams was on 
his way east and was accompanied by his 
son, Harry, an ensign in the U. S. Navy, 
who has been home on furlough for sev- 
eral weeks and is stationed at Philadel- 
phia. 

“Budd” Carr, of Carr & Green, Benton 
Harbor, Mich. has returned from New 
York whither he was called on account of 
the death of his son’s wife, who lost her 
life when an automobile she was driving 
plunged into the Hudson River. Mr. Carr 
was accompanied by his grandson, aged 16 
months. 

T. M. Obsboum, a jewelry manufacturer, 
filed a voluntary petition in bankruptcy. 
The company places assets at $1,415, and 
liabilities at $9,778.44. The Central Trust 
Co. has been appointed receiver, and the 
first hearing of creditors will be held be- 
fore Referee Sidney Eastman, in the Mo- 
nadnock building, on June 10. 

Wm. Sack, a wholesale jeweler from 
Australia, accompanied by his wife and 
daughter, spent last week in Chicago vis- 
iting the trade and investigating merchan- 
dise conditions. Mr. Sack visited the of- 
fice of THE JEWELERS’ CircuLar while here 
and said he was on his way to England 
for business and pleasure. He will be 
abroad several months and expects to again 
be in Chicago about the middle of October. 

From a paper published at Annapolis, 
where Frank Healy (with Henry Paulson 
& Co. before he became a gunner’s mate 
in the navy) is stationed, it is learned 
that he has established a record in speed 
and accuracy in assorting shells. Recently 
he assorted 115 cases of empty shells, 30 
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calibre and different sizes, weighing 4,000 
Ibs., 16 shells to the pound, and put them 
in their proper place in four hours. 

The window at the store of H. R. Mer- 
rick, 2809 Diversey Ave., was broken re- 
cently and $200 worth of rings stolen. 

Louis Green, who represents the Chas. E. 
Hancock Co., was called to Indianapolis 
last week to see his son, Raymond, who 
travels for the International Tag Co. Ray- 
mond was suffering a severe attack of pto- 
maine poisoning but has sufficiently recov- 
ered to resume his work. 

Baker & Co., Inc., Newark, N. J., have 
opened an additional sales office in this 
city in room 1508, Mallers building, under 
the management of Leslie D. Morgan, 
who has been in charge of the New York 
office for several years. Stock will be 
carried in the new office. 

Henry Evans, who was with Henry 
Paulson & Co., and is known to all the 
trade here, has received his discharge from 
the aviation service, but is now confined 
at the Marine Hospital, 4041 Clarendon 
Ave. His friends expect complete recov- 
ery, but it is not thought he will be able 
to be in active business for several weeks. 








Omaha. 





Neble & Overhalt Co. have removed to 
room 671 Brandeis building. 

Peter Brodegaard, with the Brodegaard 
Bros. Jewelry Co., is confined to his home. 

L. M. Marsh, of Falls City, Nebr., has 
taken a position with the Fritz Sandwall 
Jewelry Co. 

Fred Eckstrom, with Albert Edholm, Inc., 
is back from Alliance, Nebr., where he at- 
tended a big Masonic meeting. 

Fred Brodegaard and wife have gone to 
Oklahoma and Texas. Mr. Brodegaard is 
interested in oil in that section of the coun- 
try. 

T. L. Combs, general secretary of all the 
Scottish Rite bodies, was busy all last week 
with a Scottish Rite reunion at the cathe- 
dral with a class of 150. 

Albert Edholm and C. B. Brown have 
been very successful in raising funds for 
the Jewelers Co-operative Advertising cam- 
paign—which will begin at once. 

J. M. Washburn, with the Byrne-Duff 
Jewelry Co., is in from a five-week trip in 
western Nebraska and Wyoming. He says 
business is booming in that section of the 
country. 

Julius Schencks and Corporal Beardsley, 
formerly with Albert Edholm, Inc., after 
18 months’ service with “Uncle Sam” in 
France, have been mustered out and are 
now home. 

George Taylor, of the T. J. Brunner Co., 
spent last week in Kansas City visiting his 
brother who has just returned from the 
army. I. W. Pope, of the T. J. Brunner 
Co., is back from an eight weeks’ trip 
through Montana and reports a splendid 
business. 

Among the jewelers in Omaha last week 
were: J. Fleckenstein, Sioux City, Ia.; 
H. L. Willis, Woodbine, Ia.; John Morris, 
Carson, Ia.; Rudolph Levin, Wahoo; L. A. 
Fancke, Wayne; Charles Foley, Nebraska 
City; A. L. Meier, Anthon, Ia.; Mrs. R, 
L. Lathrop, Laurel; V. Wessler, Hebron; 
John Beranek, David City; George Halde- 
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man, Tabor, Ia.; F. L. Replogle, Shenan- 
doah, Ia.; A. E. Munson, Overton; Thomas 
Keefe, Clarks; Wm. Hofford, Holdrege; 
J. C. Graves, Humphrey; M. C. Dail, Ar- 
lington. 











C. P. Utter has opened a jewelry store 
at 803 E. 12th St. 

J. Ludwig, of St. Louis, is visiting his 
son, Leo H. Ludwig. 

R. J. Gilbert, of the Jaccard Jewelry 
Corp., will leave for New York May 24. 

Mr. and Mrs. A. L. Evans have gone to 
Ohio to spend several weeks with rela- 
tives. 

Otto Knaul, of the Knaul-Cuthbert-Munn 
Jewelry Co., has been called to Denison, 
Ia., by the death of his sister. 

Frank A. Misman has gone to St. Joseph, 
Mo., to take charge of the repair depart- 
ment of the Kirkpatrick Jewelry Co. 

F. R. Cullumber, Eldon, Mo., came to 
Kansas City last week to meet his son, 
who returned from France with the 110th 
Engineers. 

W. O. Hensley, manager of the clock 
and silverware department of Edwards- 
Ludwig-Fuller Jewelry Co., is making a 
short trip through Kansas. 

Walter Engle, formerly with the Wood- 
stock-Hoefer Watch & Jewelry Co., is now 
with the C. B. Norton Jewelry Co. Mr. 
Engle was recently discharged from the 
marine service. 

Roy Latham, of the repair department of 
the Jaccard Jewelry Corp., is back in his 
former position after two years’ war service 
over seas. Mr. Latham was with the Ameri- 
can army in Germany part of that time. 

The home coming of the soldiers has 
robbed the C. A. Kiger Co. of a valued 
employe, Miss Georgia Smith. Miss Smith 
has been with the company for some time 
but recently resigned to go to her home 
in Missouri. She will be married in June. 

Leonard A. Fuller, for 25 years a resi- 
dent of Kansas City, died May 20 at his 
home, 2121 E. 33rd St. Mr. Fuller was 
83 years old. He is survived by his widow, 
Mrs. Belle Conrad Fuller, three daughters 


and one son, Noble R. Fuller, of the Ed- 


wards-Ludwig-Fuller Jewelry Co. 

L. F. Boyce, who has been with the Cady 
& Olmstead Jewelry Co., for a number of 
years, has become associated with J. R. 
Mercer, 1014 Grand Ave. The company 
has been incorporated and is now known as 
the Mercer-Boyce Co. Mr. Mercer has 
been in the jewelry business for the past 
50 years and 35 years of that time he has 
been in business for himself in Kansas City. 

H. H. Kiger has returned from Okla- 
homa where he attended the Oklahoma 
State Jewelers’ convention. Mr. Kiger re- 
ports a most pleasant time and a very suc- 
cessful convention. He says the Oklahoma 
jewelers are realizing fully the great bene- 
fits to be derived from State meetings prop- 
erly handled and the spirit with which they 
carried on the recent gathering was ex- 
cellent. 

E. A. Kiger, jewelry buyer for the C. A. 
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Kiger Co., who has just returned from th 
east, reports unusual conditions ip eonhins 
factories. Almost without exception the 
plants have orders enough to keep them 
busy until late Fall, Mr. Kiker says, There 
is a scarcity of skilled help in alj lines 
Many of the returning soldiers are remain. 
ing in the east to enter different trades as 
apprentices, but it will be some time before 
their help is felt. 

Four of the 19 students of Kansas Uni. 
versity who were elected to Phi Beta Kappa 
honorary scholarship fraternity, are from 
Kansas City. Dix Edwards is one of the 
number and he is one of three men to be 
elected to the highest scholarship honor 
awarded to a K. U. student. The others 
from Kansas City are: Miss Alfrieda F. 
Bircsak, Miss Imogene M. Gillespie and 
Miss Helen M. Martin. Mr. Edwards js 
the son of George H. Edwards, president 
of Edwards, Ludwig-Fuller Jewelry Co, 

The C. A. Kiger Co. recently organized 
a tennis club among the employes of the 
company. They hope to extend this club 
to take in other jobbers of the city and 
even to establish inter-city tournaments be- 
tween the different jobbing concerns. EF, A. 
Kiger, president of the company, believes 
that tennis is one of the most valuable 
forms of exercise that a business man can 
take. 

The largest single real estate sale made 
in Kansas City since the signing of the 
armistice was consummated May 7, when 
Oppenstein Bros. bought the Navarro 
building, at the northwest corner of 12th 
St. and Baltimore Ave. from the Herndon 
heirs for $275,000. The property has a 50- 
foot frontage on Baltimore Ave. and 142 
feet frontage on 12th St. The Navarro 
building, a five-story structure, will be re- 
modeled into a first-class hotel, several 
stories being added. Work will be begun 
July 1. 

Among the recent visitors in the city 
were: C. J. Keil, Clinton; C. G. Schmidt, 
Okemah, Okla.; A. W. Pettit, Bonner 
Springs, Kans.; H. C. March, Bucklin, 
Kans.; Mr. Kennedy and son, Monett; F. 
H. Ives, Osborne, Kans.; W. T. Davis, 
Glasco, Kans.; A. W. Mahaffy, Urbana; 
Park Findley, Beloit, Kans.; A. Manifold, 
Beloit, Kans.; J. H. Whiteside, Liberty; 
F. F. Bennett, Clay Center, Kans.; C. J. 
Jahn, Enid, Okla.; Arthur Marks, Law- 
rence, Kans.; H. T. Lander, Lawrence, 
Kans.; Fred Sellers, Wellington, Kans.; 
C. R. Payton, Smith Center, Kans.; A. C. 
Madtson, Ottawa, Kans.; S. J. Huey, Ex- 
celsior Springs; F. R. Kennedy, La Crosse, 
Kans.; G. W. Sherman, Breckenridge; Paul 
Howell, Chula; Mr. and Mrs. Frank Reed, 
Milan; L. Donahoe, Marshall; H. C. Cole- 
man, Dalhart, Texas; C. S. Johnson, 
Hardin; W. G. Glick, Junction City, Kans. 

Cornelius M. Kiger, who has charge of 
the diamond department of the C. A. Kiger 
Co., is making a hurried trip to New York 
this week in response to a cablegram from 
his Antwerp broker to meet him there. 
Mr. Kiger states that the diamond situa- 
tion is “really amazing.” His firm had al- 
ready imported what they thought was 
enough diamonds for their whole year's 
business, but are already practically sold 
out. A peculiarity of the diamond business 
is the call for big stones. 
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John Gerwe returned Tuesday from a 
- H More, manager of the Sterling 
ewelry Co., has become a member of the 
Sixth Street Business Men’s Club. 

Mr. and Mrs. J. A. Becker, Sheffield, 
Ala, on their return trip to New York and 
Canada called on the trade here last week. 

John Selmeier, Jr., is preparing to leave 
the city on a trip through Kentucky, Tenn- 
essee and West Virginia, the latter part of 
next week. 

Lee Loeb, who underwent a serious oper- 
ation several months ago, returned to the 
hospital Friday, May 23, owing to a re- 
currence of his trouble. 

William Cook France, well known to the 
jewelry trade throughout the southern 
States, has recently made connection with 
the long establishel Cincinnati firm of 
Joseph Noterman & Co., for whom he will 
start on his first trip in July. 

Clyde McCormack, Parkersburg, W. Va., 
was in the city during the week with his 
small son who had experienced an accident 
that threatened to destroy the sight of one 
eye. After a visit to a local oculist of note 
it was learned the eye could be saved. 

J. Harvey Phillips has been presented 
with a handsome solid mahogany clock and 
set of mahogany candle sticks by the girls 
of Richter & Phillips as a wedding present. 
He will be married to Fay Merdis, Home- 
stead, Pa., June 8. C. E. Richter gave Mr. 
Phillips a set of silver. 

Lawrence B. Herschede and J. Cliff 
Miller, were among the winners at the an- 
nual outing of the business Men’s Club. 
Mr. Miller was third in the golf approach- 
ing contest and Mr. Herschede won two 
firsts, winning the pony race and the hoop 
race. He was also one of the outing com- 
mittee. 

Wallenstein, Mayer & Co., have increased 
their business location by adding the second 
floor of the building they now occupy, giv- 
ing them a total of 12,000 square feet of 
floor space. They have signed a 10-year 
lease of the second and third floors and are 
starting to work to remodel the entire hold- 
ing at an expense of about $15,000. The 
remodeling will include new fixtures and 
five new safes. The company has been in 
its present location for 15 years. 

L. B. Daniel, formerly with Richter & 
Phillips, is planning to open a new store 
at 5th St. and Broadway, Greenville, O., 
where he had entered in partnership with 
R. O. Wieland, who has been in the jewelry 
business at 610 South Broadway for the 
past eight years. The new firm will be 
known as Wieland & Daniel. They will 
open their new quarters about June 25. 
New fixtures will be installed and other ex- 
tensive improvements are planned. 

J. A. Becker, Sheffield, Ala. accom- 
panied by his wife, spent several days en- 
joying themselves in the city during the 
week, Other visiting jewelers here on 
business or pleasure included the follow- 
ing: E. W. Leeds, Terre Haute, Ind.; 
John Clark, Douthat, Okla.; D. Kessel, 
Marion; Lee Levy, Middletown; L. 
A. Pearlman, Louisville, Ky.; Mr. Ramm, 
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of Ramm’s Jewelry & Novelty Co., Louis- 
ville, Ky.; Lee Schlenker, Eaton; George 
Mosey, Greensfork, Ind.; S. E. Shock, Lib- 
erty, Ind. 

Jewelers throughout Ohio are aiding the 
State’s war savings stamp campaign among 
the school children by offering awards for 
those selling the highest amount of stamps 
during the vacation period. The latest to 
offer trophies are L. Ott, C. W. Jelliff & 
Son, Brenner & Sons, and L. J. Hall, 
Mansfield; Gehring Bros., Elmore; C. R. 
Tschumy, Oak Harbor, and F. H. DeWitt, 
Port Clinton. The D. L. Auld Co., Colum- 
bus, has been awarded the contract to make 
a specially designed medal to each of the 
three pupils in each county making the 
highest individual sales record, who do not 
receive capital prizes. 

The annual frolic of the Cincinnati jewel- 
ers will be held at White Villa, Ky., Tues- 
day, June 10, according to an announce- 
ment made at the May meeting. Automo- 
biles containing members will start from 
the Business Men’s Club at 9 a. m. The 
annual message of D. J. Gutmann, who re- 
tired recently as president of the National 
Wholesale Jewelers’ Association, was dis- 
cussed and many of its most important pas- 
sages were heartily endorsed. After hear- 
ing an address by Leon Block the organiza- 
tion went unanimously on record in favor 
of co-operating with the Government in its 
rehabilitation work among returned soldiers 
and sailors. 

Gustave Fox, president of the Gustave 
Fox Co., last week denounced as unauthen- 
tic and untrue certain rumors and reports 
to the effect that there was a combination 
in the manufacturers of emblem and fra- 
ternal and Masonic goods. The reports of 
such a consolidation in the jewelry indus- 
try, at least as far as they mentioned the 
Gustave Fox Co., were not founded on 
fact, and if they were he would be the first 
to take the public into his confidence and 
make the announcement. The emblem 
business, he said, is narrowing down to the 
survival of the fittest and from time to 
time mergers are reported, but he wished 
it definitely understood that nothing could 
induce their concern to enter into a mer- 
ger, that the house felt it had all three 
factors necessary for expansion on its own 
lines. 

Late last Summer Mr. France left 
Whitehouse Bros. of Cincinnati prepara- 
tory to entering officers’ training at Camp 
Grant, for which he was recommended just 
before the armistice. His association with 
Jos. Noterman & Co. is part of a general 
expansion of that firm’s activities. The en- 
tire plant is being moved from former 
quarters at 512 Race St. to 411 Race St, 
where it will occupy 8,000 feet of floor 
space, with equipment and facilities unsur- 
passed by any jewelry firm of the middle 
west. Although a pioneer business house 
with traditions and prestige dating back 
half a century, the firm is, in its personnel 
imbued with a modern spirit that yields to 
none in progressiveness. The new factory 
includes a welfare department, with recre- 
ation and rest rooms for employes, billiard 
and pool tables, lunch room and other com- 
forts. Pending his trip, which is to include 
all of the South, Mr. France has supervised 
establishment of this department. 
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Hugh Connolly and wife have returned 
from a six months sojourn in California. 

Harry Gluck, proprietor of the Crown 
Jewelry Co., 167 Woodward Ave., recently 
returned on the S. S. Rochambeau from 
France, where he saw active service the 
past 15 months with the Sunset Division. 

Owing to the death of Edward Holbrook, 
president of the Gorham Mfg. Co. of New 
York and Providence and also president of 
the Goldsmiths’ & Silversmiths’ Inc., Wood- 
ward Ave. at John R. St., the latter store 
was closed Wednesday and Thursday May 
21 and 22. 

L. M. Munro, for many years employed 
by jewelry firms in Jackson, Mich., has 
entered into business for himself in that 
city, opening a store at 113 S. Jackson St. 
During the latter part of the war Mr. 
Munro was engaged in one of the large 
munition manufacturing works in Jackson. 

The L. Black Co. has removed to 146 
Woodward Ave., owing to the tearing down 
and erection of a new building for Kern’s 
department’ store on the old site at 156 
Woodward Ave. The new store is next 
door to the old location at 142 Woodward 
Ave., which was occupied 25 years ago, 
before moving to No. 156. The business 
is being managed by Mrs. Maurice Black 
since the death of her husband. 

In the fourth accident he has experienced 
in less than two months, at which time he 
purchased a new automobile, David Jacobs, 
well known jeweler of Muskegan, Mich., 
escaped death when he was crowded close 
to a ditch along a country road, the car 
teetering back and forth on a fence post, 
from which hazardous position it was 
finally removed by a tow line attached to 
another machine. Jacobs has thus far 
run down two telephone posts and 
smashed another fence to bits while driving 
his car. 

One of the most important transactions 
in the local jewelry field occurred last week, 
when Wright, Kay & Co., Woodward at 
Grand River Ave., completed negotiations, 
by which the firm acquires a lease from the 
Whitney Realty Co., Ltd. for a lease 
for a term of years of the six-story mer- 
cantile building, at 239-240 Woodward 
Ave., on the northeast corner of John R 
St., now occupied by the Goldsmiths’ & 
Silversmiths’ Inc. The lease was ar- 
ranged through Charles R. Walker of 
Homer Warren & Co., and although the 
amount of rental is not disclosed, it is said 
to represent one of the highest rental 
figures in the history of Woodward Ave. 

The Goldsmiths’ & Silversmiths’ Inc., of 
which the late Edward Holbrook, of the 
Gorham company, was president, has an- 
nounced it has secured a new location, but 
that it will remain in its present location 
until May 1, 1920, when the building will 
be altered for occupancy by Wright, Kay 
& Co. The Goldsmiths’ & Silversmiths, 
Inc., has not yet disclosed the location of 
the new store. On coming into possession 
of the property at Woodward Ave. and 
John R. St., Wright, Kay & Co., plan alters 


ations and improvements. 
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Fritz Barkan, diamond importer, recently 
returned from a northwestern trip. 

The Muhs Mfg. Co., maker of jewelers’ 
—_ and trays, has moved to 25 Stockton 

t. 

Local jewelers have agreed to close their 
establishments all day Saturday, following 
Memorial Day, thereby securing a three- 
day rest. 

A. R. Cooper, traveling representative for 
M. Schussler & Co., is on the road at pres- 
ent, calling on the trade on one of his 
regular trips. 

A pawnbroking and jewelry business has 
been opened on Eddy St., near Mason, by 
Philip Cohen, and is to be conducted un- 
der the name of the Tivoli Loan Office. 

Wedding bells rang last week for Joe 
Stein, popular member of the staff of the 
Abe Isaacs Co. at Geary St. and Grand 
Ave. Mr. Stein and his bride are spend- 
ing a few weeks in southern California. 

The following members of the out-of- 
town trade called on local wholesalers: A. 
G. Prouty, Napa; A. W. Anderson, Sa- 
linas; Carl Noack, Sacramento; Alex. 
Carlsen, Fort Bragg; Andrew Seiback, An- 
tioch, and Peter Engel, Marysville. 

Miss Nelson, an employe of A. I. Hall 
& Son, has severed her connection with the 
company and has announced her intention 
to be married shortly to Arthur Klingele, 
also on the Hall staff, who is leaving short- 
ly for Los Angeles to assist in the south- 
ern branch. 

According to the reports of local jewel- 
ers, the business of this month is far ahead 
of any May in the history of the Pacific 
Coast trade. All lines of jewelry are sell- 
ing exceptionally well, and price seems to 
be a small consideration in the mind of the 
average customer. 

Dan Childs, representing the Payton & 
Kelly Co. and the C. A. Marsh & Co. lines, 
is calling on local trade this week. Other 
manufacturers’ agents who arrived during 
the last few days are E. A. Moore, of the 
R. F. Simmons Co., and A. Eichelbaum, 
of Milton L. Ernst. 

Hirschman & Co., 220 Grant Ave., retail 
jewelers, are holding a closing out sale, an- 
nouncing the expiration of their lease on 
June 30. Discounts are being given on all 
lines, and it is understood that the silver- 
ware department will be entirely discon- 
tinued. No new location has been decided 
upen as yet. 

Samuel Kuhn, who is back in San Fran- 
cisco after active service in France, and 
who was expected to resume his former posi- 
tion with S. Wurkheim, 717 Market St., 
evidently decided that after a taste of army 
life, inside work was too stale a proposi- 
tion, for he has taken an outside position 
with R. Mohr & Son, wholesale opticians 
of this city. 

The employes of A. I. Hall & Son have 
started a weekly house organ, which ap- 
pears each Wednesday. The booklet is 
gotten up for the purpose of acquainting 
those on the outside, including travelers 
and various branch office members, with 
items of interest to those connected in any 
way with the organization. Miss H. L. 
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Brown has been appointed editor-in-chief. 

L. O. Levison, one of the members of 
the firm of the California Jewelry Co., 
writes from Paris that he expects to re- 
turn to the United States as soon as pas- 
sage can be secured. Mr. Levison men- 
tioned in his letter that buyers are crowd- 
ing Amsterdam, where he was located a 
month or two previous. 

Edgar Pollack has resumed his former 
connections with the Max Abrahams, Inc., 
717 Market St., having recently returned 
from overseas service with the 347th Field 
Artillery. Another member of the trade, 
Ed Levy, has taken a position with George 
N. Franklin, Market St. jeweler. He re- 
turned from France with the 316th Ammu- 
nition Train. 

Local trade regrets the death of Fred- 
erick Conrad Chinn, a member of the prom- 
inent optical firm of Chinn-Beretta Co., 
who passed away on May 10 at Auburn, 
Cal. The body was shipped to San Fran- 
cisco for burial. Mr. Chinn was a member 
of the Knights of Columbus and the Sacra- 
mento Lodge of Elks. He is survived by 
a widow and four children, Frederick, Har- 
old, Bolling and Francis Conrad Chinn. 








Tacoma, Wash. 





M. S. Stern, representative of L. Stern 
& Co., New York, diamond importers, was 
a caller on the Tacoma trade recently. 

A. W. Sproehnle, of Sproehnle & Co., 
Chicago, made his first call on the trade of 
Tacoma last week. He was the guest of 
L. H. Burnett, of L. H. Burnett, Inc., of 
this city. 

J. M. Kucera, assistant treasurer of the 
Norris, Alister Ball Co., Chicago, accom- 
panied by Mr. St. Clair, Portland repre- 
sentative, made his first visit to Tacoma a 
short time ago to make the personal ac- 
quaintance with the trade. 

At the next meeting of the Tacoma Re- 
tail Jewelers’ Association, which will be 
held at the Tacoma Hotel soon, the sub- 
ject of maintaining a strictly one-price 
jewelry store in Tacoma will be discussed. 
An invitation has been extended to L. W. 
Suter, president of the Seattle Retail 
Jewelers’ Association and others, and the 
meeting will be one of the most interesting 
since the organization of the association. 
There is at present a movement under way 
to charge for the engraving of letters, mono- 
grams, etc, on silverware and _ other 
jewelrv. 

Samuel Simon, a jeweler at 1334 Pacific 
Ave., was stricken with heart failure at 
his home in the Cornell Apartments, re- 
cently, and passed away at the Tacoma 
General Hospital a few minutes after he 
was removed there. Mr. Simon has been 
a resident of Tacoma for 33 years and 
has been in business here during that pe- 
riod. Prior to making his home in Taco- 
ma, he was a resident of San Francisco. 
He was 52 years old, and up to the time 
he was stricken he had been in good health. 
He is survived by his widow, five brothers, 
all of Seattle and Portland, and six sisters. 
He was fraternally connected with the 
Masonic order, the I. O. O. F. and the 
Loyal Order of Moose. 

Alleging that a clerk, employed in a local 
jewelry store, sold him a Swiss watch of 
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seven jewels, declaring that it 
jewel Elgin watch, J. H. Teemaatl .* 
carman, swore to a criminal ¢ = 
: : ‘ complaint 
against the clerk in Justice F, A. Magilt’ 
court a short time ago. Trosper declar : 
that he had bought Elgin 15-jewel war 
watches for three of his four daughters 
and wishing to get a fourth watch for his 
young daughter, asked at the store for 
prices on Elgins. He says the clerk told 
him he would sell him a 15-jewel Elgin for 
$13.50, and he closed the deal, thinking it 
was a great bargain. The purchaser al- 
leges that the clerk would not give him a 
guarantee, giving him a firm card instead 
and that he became suspicious and took 
the watch to another jeweler. The jeweler 
according to Trosper, said the inscription 
on the works said it was a Swiss watch 
instead of an Elgin, and after an unsuc- 
cessful attempt to get a new watch, Tros- 
per said he would prosecute for alleged 
fraudulent representation. The case will 
soon come up for trial. 

At a recent meeting held at the Tacoma 
Hotel by the Liberty Loan Committee of 
the city of Tacoma, L. H. Burnett, presi- 
dent of L. H. Burnett, Inc., delivered a 
short patriotic address and was responsible 
for the raising of $1,350,000 in the short 
space of half an hour. Subscriptions were 
coming in slowly and in small amounts, 
and the campaign was lagging. The chair- 
men were in despair. Hence the meeting. 
Mr. Burnett jumped from his seat, remark- 
ing that if 20 other men in the room would 
do likewise, he would put down an addi- 
tional subscription for $25,000. This chal- 
lenge had the effect of rousing the listeners 
from their apparent lethargy and in a very 
short space of time there were subscrip- 
tions to the amount of $1,350,000, thus again , 
putting Tacoma in the place occupied by 
her in the former Loans—“Way Over the 
Top.” The jewelers of the city of Ta- 
coma have been credited with a goodly 
portion of the success of the Victory Loan 
drive. They all responded very liberally 
not only in buying bonds, but in contribut- 
ing newspaper space to the Publicity Com- 
mittee. Every jewelry house in Tacoma 
is reported as having subscribed 100 per 
cent. 








Pacific Northwest. 


The C. E. Gillespie jewelry store, oppo- 
site the Toppenish Hotel at Toppenish, 
Wash., has been sold to Stewart Fallis, 
formerly of Billings, Mont. 

After breaking the front window in the 
jewelry store of James Cini & Co., 386% 
Washington St., Portland, Ore., recently, 
the prospective burglar was frightened 
away from the scene of the intended rob- 
bery in some mysterious fashion. In his 
haste to escape detection, the thief left 
behind him the bolt used in breaking the 
glass. Nothing was missed from the shop. 

Optica! parlors will soon be opened in 
Condon, Ore, by E. W. Hutchinson, jewel- 
er of that city, who recently returned from 
Portland, where he passed the State optical 
examinations with flying colors. 





aFrank T. Fain, watchmaker and jeweler, 
has opened a repair shop. at 348 S. 2nd St, 
Yuma, Ariz. 
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Charles H. Clark, 704 S. Broadway, 
has returned from a motor trip to Phoenix, 

iz. 

"Phe firm of D. S. Goldberg & Son has 
moved into its new store at 4th St. and 
Broadway. 

William Petry, lapidary in the Broadway 
Central building, has started for a week’s 
outing with his motor car. 

L. S. Nordlinger has arrived home from 
New York. He was accompanied by Mrs. 
Nordlinger and reports having had a de- 
lightful trip. 

L. B. Spielman, of the watch department 
of S. Nordlinger & Sons, has started on a 
four-week trip east. He expects to visit at 
his old home in Maryland. 

Mr. and Mrs. Zimmelman of the Colo- 
rado Jewelry Mfg. Co., Denver, Colo., have 
been spending two weeks here, going from 
here for a short stay in San Francisco. 

Eugene O’Connell, a former resident of 
Los Angeles, who went to El Paso, Tex., 
but returned later to this city, has gone 
to the Texas city again to engage in busi- 
ness there. 

Mrs. Miller, office manager for the 
Joseph Brilliant Jewelry Co., is about to 
start on a motor trip to Denver, Colo., her 
former home. Her place will be taken by 
Miss Sarah Tannenbaum. 

Andrew Werner, head of the jewelry re- 
pair department of the Donavan & Sea- 
mans Co., has gone to San ‘Francisco, ex- 
pecting to be gone about 10 days. He went 
by automobile, and took his family with 
him. 

Albert Zimmer, son of Fritz Zimmer, 
manager for William Petry, surprised his 
parents and friends a few days ago by ar- 
riving home unexpectedly from Camp 
Lewis. He had not expected to be discharged 
so as to get home before next Christmas. 
He was in the ambulance service. 

J. C. Taylor, of the diamond department 
of S. Nordlinger & Sons, has returned from 
Prescott, Ariz., where he was called by a 
telegram stating that his nephew had been 
fatally shot. The young man’s home was 
in Los Angeles, and Mr. Taylor brought 
the body here for the funeral and burial. 

George A. Brock has recovered his health 
after a few days’ indisposition, and is at 
his store again. He has been appointed a 
member of the committee in charge of the 
campaign for the re-election of Mayor 
Woodman. Mrs. Brock is a member of the 
committee of women working for the same 
purpose. 

A. A. Goodyear, Santa Paula; C. W. 
Middleton, Pomona; J. H. Blanchard, 
Ocean Park; J. Posner, Ocean Park; S. B. 
Clem, Redondo; C. J. McCormick, Redondo 
Beach; Joseph Betanque, Soldiers’ Home, 
and Charles Everard, Pasadena, are among 
the out-of-town jewelers who have been 
in Los Angeles recently. 

Monroe Montgomery, Clem Glass and 
Lonnie Feagans comprised the committee 
on entertainment for the annual meeting 
of the California Gold and Silversmiths’ 
Association. J. G. Donavan, Frank S. 
Priesmeyer and J. C. Hammond were the 
committee on finance, and Chester A. Mont- 
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gomery the committee on Sunday outing. 

Raymond Klein, representing Goldsmith, 
Stern & Co., New York, is spending a short 
time here. Other traveling men here are 
E. A. Moore, Chicago, representing the 
R. F. Simmons Co., and Dan Childs, repre- 
senting the Payton & Kelly Co. Mr. Childs 
is one of the veteran visitors to this coast, 
having been coming here for about 20 years. 

S. O. Balzer, manager of the jewelry de- 
partment of A. Hamburger & Sons, has 
gone to San Diego for a short trip. He 
intends to make another trip to New York 
soon to replenish his stock, which the 
heavy demand has rapidly reduced. Here- 
tofore, one trip a year has generally been 
sufficient, but this year an extra visit seems 
necessary, 

Paul Grimm, 325 W. 4th St. and 
Harry Adams, formerly president of the 
Adams & Abel Co., took a long automobile 
outing last week, going by way of Bakers- 
field to McKittrick, where they stayed over 
night, and thence over the mountains to 
Santa Margarita, on the Coast highway, 
and then via San Luis Obispo and Santa 
Barbara to Los Angeles. The distance cov- 
ered was about 500 miles. 

A window in the store of Almon G. Stone, 
316 W. 3d St. is attracting attention by 
the display of two new oil paintings just 
finished by Mr. Stone. One is entitled “In 
the Cool Shadows,” presenting a quiet rural 
scene, with cows standing under heavy 
shade in a pool of water. The other, “A 
Scrap,” pictures two small boys, about 
equally matched, settling a dispute. The 
picture is very realistic and observers stop 
to discuss which boy is going to win. 

The death of C. F. Schertzinger, who 
was for 11 years head watchmaker for 
Charles H. Clark, occurred a few days ago 
at his home in this city after an illness of 
about 10 months. Mr. Schertzinger had a 
large number of very warm _ personal 
friends, who are grieved at his departure. 
During his long illness inquiries as to his 
condition came almost daily to Mr. Clark’s 
store, and a large number of friends paid 
tribute to his worth at the funeral. The 
deceased came here from Philadelphia, 
where he worked for the Bailey, Banks & 
Biddle Co. He was 63 years old. 

C. A. Vanderburg has opened his new 
store at 322 W. 6th St., and is well pleased 
with the outlook. Mr. Vanderburg has 
been in business in Los Angeles for the 
last 15 years, and in the jewelry business 
for 25 years. He begins in his new loca- 
tion with an entirely new stock, bought 
during his recent trip east. His location is 
central, being but a short distance from 
Pershing Square. Miss Vanderburg, his 
daughter, will assist him and will have 
charge of the store during any time he 
may be absent. Special attention will be 
given to the sale of clocks and silverware. 

Corp. Austin E. Longcroft, son of L. C. 
Longcroft, watchmaker with Paul Grimm, 
arrived home a few days ago with the 117th 
Engineers, with which he served through 
some of the most severe fighting of the 
war. He arrived in France in October, 
1917, with the Rainbow Division, and after 
110 days in Lorraine, under constant fire, 
went to the Champagne district, then 
through the Chateau Thierry drive in July, 
and after that went to the St. Mihiel sector 
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and from there to Verdun and the Argonne, 
where he was when the armistice was 
signed. After that he was sent to the 
Rhine. Of the 250 men of his company 
who left Camp Fremont in 1917, only 87 
returned. 

Corp. Robert Cook, silver plater and pol- 
isher, formerly with Brock & ‘Co., has re- 
turned from Vladivostok, Siberia, where he 
has been serving in the 391st Battery, 
U. S. A. He enlisted last June and was 
taken to Vladivostok soon afterward. He 
says the thermometer was reported to be 
40 degrees below zero while he was there, 
but the men of the army were so well pro- 
vided for that they did not suffer severely. 
He came back as corporal of a guard in 
charge of seven military prisoners sent from 
Vladivostok and eight from Manila, to the 
Presidio at San Francisco. He spent one 
and a half days in Nagasaki and five days 
in Manila. He returns in the best of 
health, having gained about 25 pounds in 
weight since he left. He has resumed his 
place with Brock & Co. 








Pacific Coast Notes. 





Charles A. Clifford, Chico, Cal., has been 
called to Los Angeles by the serious illness 
of his mother. 

On account of continued ill-health, H. 
Chambers, El Monte, Cal., has disposed 
of his interests in the jewelry business 
there to T. S. Lailey. 

W. C. Anderson, a former jeweler of 
Auburn, Cal., returned to his home in that 
place after a tour of several months 
through the southwestern States. 

Chico jewelers have announced their in- 
tention of installing the Summer closing 
rules. All the shops will close Saturday 
afternoons and promptly at 6 each evening. 

W. T. Hearn, for some time past con- 
nected with the Wilson jewelry store at 
Martinez, Cal., has announced his intention 
of engaging independently in the jewelry 
business at Rodeo, near the above-men- 
tioned town. Mr. Hearn is a watch re- 
pairer. 








“Leak” Taxes 


Jim—“T feel like 33 cents.” 

Fred—‘Why the extra three cents?” 

Jim—‘Oh, that the war tax.” 

Jim voiced a philosophy that contains 
more truth that poetry. Not every tax 
paid is levied by the Government. 

For example, there are the claims of the 
seller that “tax” credulity; the prosperous 
condition of the sales book that “taxes” 
the production department; the heavy 
“overhead” expenses that tax the “gross 
profits” ; the slips and petty errors of subor- 
dinates that tax the patience of their su- 
perior, etc. 

It would be a decided help to business 
managers if there were some way of taxing 
leaks—it would make every one more care- 
ful, because it would visualize the waste of 
time, effort, and money. 

In principle, no one approves of leaks. 
What makes them so dangerous is their 
“low visibility,” to use a naval term.— 
Business Language. 
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Fhe Watch with the P 


OUTH BEND RAILROAD WATCHES 
S are specified as standard on every 
railroad system in America. 


Many a crack limited and many a fast 
freight owes a share of its on-time reputa- 
tion to the dependable South Bend Watch 
in the pocket of its engineer. 

In every branch of railroad service South 
Bend Watches are setting notable timing 
records. Conductors, engineers, firemen, 
brakemen, telegraphers, dispatchers, signal 
men have all found South Bend Watches 
unusually accurate over a long period of 
service. Time inspectors will tell you that 
they know of no watches which rate more 
satisfactorily week in and week out. 


Among the most popular South Bend Rail- 
road Watches is grade 227. This 16 size, 21 
jewel railroad timepiece is known for its 
accuracy wherever railroads run. Yet its 


price is very moderate. Other reliable models 
are also furnished and any of them ean be 
had as complete watches or fitted to your 
own case, as you desire. 























JMl Railroads know the accuracy of 


urple Ribbon 


All South Bend Watches are furnished in 
a wide variety of cases and dials of most 
modern design. Our perfected Da-Nite lum- 
inous dials show time in the dark as plainly 
as in daylight. 


The same insistence on close-timing stand- 
ards that has made South Bend Railroad 
Watches famous is responsible for the ac- 
curacy of every watch that wears the purple. 


Eiextra-Thin Chesterfields for business and 
professional men; the 19-jewel 4 position 
watch for the man who wants the greatest 
watch accuracy and beauty $36.75 can buy 
and other desirable models at almost any 
price you wish to pay. 


See your jeweler and write us for 
“A Book of Beautiful Watches” 


SOUTH BEND WATCH COMPANY 


16 Studebaker Street South Bend, Indiana. 


Yeers, Makers of Standard Railroad Watches 
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June 14th The Saturday Nai Post will run this advertisement full page size. 
It is one of a series of forceful ads to help you sell more high grade watches. 
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Jewelry Trade Helps 





Written Expressly for The Jewelers’ Circular. 

















The Motorist’s Trade 

UTOMOBILE owners, owners of pleas- 
ure cars especially, are generally more 
liberal spenders than non-owners. The man 
who has loosened up enough to buy an auto- 
mobile for his family or for his own pleas- 
ure is the kind of a man who has money 
and who is willing to spend it for things 
not commonly regarded as absolute neces- 
sities. The automobile owner either has 
more money or he parts with his money 

more readily than other men. 

This is a fact that ought to be worth a 
good deal of money to the jeweler and he 
ought to cash in on the knowledge. The 
question is how can you interest automobile 
owners as a Class in coming more frequent- 
ly to your store? 

Let me suggest that you make your store 
headquarters for some of the information 
every motorist wants. Information about 
roads, routes, hotels, garages. You have 
nothing to sell in the way of automobile 
supplies and you may be fairly accounted an 
unbiased advisor in the matter of hotel and 
garage information. 

Arrange a small table or counter in your 
store where you keep a good assortment of 
road maps, blue books and such aids to 
touring. Have the books and maps cover- 
ing your own and adjoining states. If you 
can spare space, put up on the wall there 
the map most in demand, the one covering 
your own immediate section. Put up a 
small blackboard on which are painted the 
names of the various routes through your 
territory and in the blank space after each 
route, keep filled in the desired information 
about the condition of the roads on that 
route. This is handled in much the same 
way they arrange the train bulletin at the 
railway station where it lists the trains and 
after each indicates “On time” or “20 Min. 
Late,” etc. The data about the routes 
should be checked up every morning. You 
can get the latest information almost always 
by calling up one of the big garages. 

You can keep a list of detours necessary 


because of road construction or repairs. You 
can keep a list of hotels you know to be 
all right and the traveling men will give 
you the dope about this subject in such a 
way that you can tell travelers what the 
prevailing commercial rate is and what 
they ought to pay in each place. You can 
give the names and locations of reliable 
garages. All this information is easy to 


get and if tabulated will be easily dispensed. - 


Of course one class of people who want 
this information will be tourists and they 
probably will not prove frequent or exten- 
sive customers, though they will buy enough 
to pay you for attracting them. But you 
will get the visits of all the automobile 
people in your town who will want to know 
what the roads are like, hotels and garages, 
before starting out on any trip, and if you 
have advertised your convenient service, you 
will keep your people coming and if they 
get into the habit of coming for informa- 
tion, you may be sure they will come also 
for purchases. 


Have a neat sign painted to put outside: 
“Automobile Information—Roads, Routes, 
Hotels, Etc. Free Service.” You may lo- 
cate a sign board at each entrance to town 
telling travelers where to come for this 
service.’ You may get out a folder to send 
to all car owners. You may insert always 
in all your advertising the phrase, “Free 
Auto Information Bureau.” The fact that 
this does not seem to fit in with your 
line of goods is not significant if it gets 
results. You are after business and if you 
can get it by doing something different trom 
the stereotyped jeweler’s methods, so much 
the better. It is entirely likely that before 
you have been long engaged in promoting 
this little information bureau, you will find 
it desirable and even necessary to increase 
your stock and improve the service you give 
in the sale of such things as do appeal es- 
pecially to motorists; flashlights. goggles, 
fountain pens and other things that will oc- 
cur to you as you carefully look over your 
stock. 


War Relics Window 

This plan of showing war relics in the 
store windows has been followed more or 
less by nearly all merchants, but the best 
results are to be gained by making a 
feature of such display and it may be done 
after the following plan, with variations 
to suit. 

Announce that during a certain week 
your window will be given over to a display 
of war relics brought home by the home 
town boys and that to everybody bringing in 
something for exhibition, whether a soldier 
or one of his family or friends to whom the 
relic may have been brought or sent,. a 
souvenir will be given. 

On each item shown place a card show- 
ing who contributed it and if possible, give 
something of the story about it. Get all 
the human interest you can into the exhibit. 
Announce that anyone wishing to sell any 
war relic may put a price upon it and you 
will sell it for them if possible, and the 
chances are that it will be easily done. Do 
this without taking any commission for the 
service. If there is any reason for doing 
so (and the advertising it will give you 
may be reason enough) hire a night watch- 
man to look after the display so that none 
may be lost by theft. The intrinsic value of 
the things may be slight, but the sentimental 
value is great and you will be the more apt 
to get articles if the owners know that they 
are to be guarded during exhibition. The 
guard will be all the guarantee you need to 
give or should give. Don’t agree to re- 
place anything lost but give, if desired, a 
receipt, agreeing to use all possible care in 
connection with the loan of the article 
though not assuming the responsibility if 
lost or stolen through causes not attributed 
to your own neglect. It may be a good plan 
to include war photographs in this exhibit, 
or it may be that you can get together 
enough of those for a separate display— 
and if you handle cameras and supplies, 
such a display will have a very special value 
to you. 





Silas ays: “Sane initiative and enterprise contains no element of foolhardiness.”’ 
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Watermatis(Ideal Fountain Pen 


The Pen with Qi” the Spoon Feed 


The unparalleled success of Waterman’s Ideal is due not only to its superiority of quality but largely to the extensive assortment 
of types, styles and sizes. For all the different characters of hand writing, and conditions in connection therewith, there is a Waterman’s 
Ideal for each kind and requirement, and on all our full guarantee is given. The patented spoon feed is the important feature that 
absolutely controls the supply of ink. Excel in quality of workmanship and materials used. Pens are 14kt. gold and tipped with selected 
iridium, the hardest known metal, for everlasting use. Pen points made to suit every writer. The action of any steel pen can be 
matched. In a great variety of styles and sizes, some of which are illustrated below. 


Pocket Self-Filling Type The Lever Locks in a Metal Box 
eS Pocket Self-Filling Type 


Made to fill, by suction, direct 
from any ink supply. Simply raise 
the Ideal Lever on side of barrel; 
insert pen point in ink, snap down 
the Ideal Lever, and the pen is filled. 
The Ideal Lever locks in a metal 
box. The ink channel in the Spoon 
Feed is cleaned every .time the pen 
is filled. Fitted with the Screw 
Lock Security Cap. 
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Chased | Gold Middle | Gold Mounted Gothic Plain Chased Engraved Plain, E. C. 
NO. | Band Engraved Plain Bands Sterling Silver Gold Filled No. Gold Band Sterling Silver 
52%....$2.50 | or Plain | No. | Y a ie. a 521V $3.00 ” on Cap No. 
| No. 0652% . .$3.50 452%...$5.0 552%. .$8.5 GRY... 25. Bal No. 45214V. $5.50 
Illustrating | 0752%. .$3.50 0652.... 3.50 | 452..... 5.00 | 0552.... 8.50] 54V..... 4.00 | 0852%6V.$3.50 desi a 
the slender | 0752.... 3.50 0654.... 5.00 | 454..... 7.00 | 4....10.00 O852V... 3.50 | with Ring 6.00 
size holder 0754.... 5.00 0655.... 6.00 | 455..... 8.50 5. 12.50 O854V... 5.00 Gold Filled 
| 0755.... 6.00 OSne.<.. FOO | RBBsa..55 9.50 | 56....15.00 : 9 
0756.... 7.00 | Solid Gold 0552 YV.$8.5 
| | | 55214..$27.00 055216V, 
| | 554.... 37.00 with Ring 9.00 
Showing Clip- Showing Clip- Showing Clip- | | Showing Clip- a5 oniid on 
on-Cap | on-Cap on-Cap | : 4. I Sa a ee 
Clip-on-Cap Extra—Regular $.25; Sterling Silver, $.50; Gold Filled, $1.00; Solid Gold, $2.00. 
L. E. Waterman Co., 191 Broadway, New York 
Chicago Boston San Francisco 
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Storekeeping Department. 











The success of such a display will depend 
upon the publicity you give it and you ought 
to advertise it well in order to get people 
to come and see it and to interest the con- 
tributors. The newspapers will give the af- 
fair some free publicity too. Give them the 
names of the contributors and they will help 
boost the show. 


Reciprocal Business 

Every business man in town with whom 
you do business ought to be giving you his 
trade in your line. If all your family buy 
groceries from a certain provision dealer, 
that dealer ought to reciprocate by seeing 
that all of his family buy their jewelry store 
goods and watch repairs from you as far as 
you are able to supply them. 

You don’t like to go to these men and 
ask them to trade with you just because you 
trade with them. You expect them to do it 
and you think they ought to do it as a 
matter of fairness, but when those same 
dealers are trying to get the provision trade 
of your competitor, they may neglect your 
store without realizing what they owe to 
you for trade they already have had. 

It is a good plan to pay your bills from all 
the merchants and professional men in 
town with checks in order to get the chance 
to advertise your store to them and to put 
in your claims upon their trade. Into the 
envelope with each such check, put a person- 
ally written advertisement in the form of a 
letter expressing your appreciation of their 
business and calling their attention specifi- 
cally to certain lines you think might inter- 
est them. 

If you advertise something special to them 
you will not put yourself in the position of 
appearing to be telling them what they must 
do because you have done so and so. It 
does not work out to your advantage if you 
appear to be dictating or claiming certain 
tights. Just go after their business as you 
would go after the business of any personal 
acquaintance but do it along with your pay- 
ment so that the recipient will unavoidably 
be reminded that he owes it to you to give 
you his business instead of sending it else- 
where or even to some out of town concern. 

It is not enough merely to insert in your 
envelope some manufacturer’s advertising 
with your store name stamped upon it. That 
may be well enough as far as it goes, but for 
the purposes mentioned it does not go very 
far and it is utterly inadequate to accom- 
lish what you want to accomplish, and I 
would not even recommend diluting the ef- 
fect of your personal advertising appeal by 
putting manufacturers’ advertising matter 
into the same envelope. 


Uncovering Prospects 

This little plan is sure to uncover more or 
less prospective purchasers of the kind of 
goods you sell. More than that, it is going 
to bring many of them right into your store. 

Have a mailing card printed for direct 
tailing or for mailing in an envelope. On 
this card list the kinds of goods you carry, 
or at least a long column of them from the 
cheapest to the best: rings, watches, dia- 
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monds, pins, bracelets, fountain pens, alarm 
clocks, serving trays, etc., etc. Make the 
list thoroughly representative of your stock. 
Then put some such message as the follow- 
ing on the card. 


Check Mark Gets a Souvenir. 


Just check with pen or pencil the item on 
this list that you are interested in. Mark 
each thing you think your family may pos- 
sibly purchase during the year. 

Bring in the card with your name signed 
in the blank space below and we will give 
you a small standard sized package ofa 
fine silver polish we are anxious to in- 
troduce. 


You will probably want to refer to the 
silver polish by name as you are taking ad- 
vantage of this opportunity to introduce the 
polish. There is abit of camouflage about 
this business about introducing the silver 
polish. To be sure, you do want to intro- 
duce it, but you want to make use of the 
introduction talk to cover up the fact that 
what you are really after is a hint as to 
what things the person is interested in get- 
ting soon. 

If you give out a worth while souvenir or 
reward of this sort, the results will be two- 
or-three-fold. You will stimulate the use 
of the polish. You will get the names of 
prospective purchasers, making a list you 
can use in advertising along the line men- 
tioned. You will bring into your store a 
number of people favorably disposed and 
entering practically for the express purpose 
of telling you that they are thinking of buy- 
ing something you have for sale. It would 
be a very negligent and stupid jeweler who 
could not cash in on the effects of this ad- 
vertising. 

Silverware Verses 

It isn’t to be expected that a jeweler will 
develop into a patron of the literary art and 
pay out good money to promote the writ- 
ing of poetry among his patrons, but that is 
not saying that you can’t make money out 
of jingles. Pretty nearly everybody at one 
time or another writes what looks like 
poetry and a good many people think 
they are poets and would give something to 
get a rhyme printed with their name to it. 
This fact forms the basis of this advertising 
plan. 

Advertise that you will give a desirable 
prize (describing it of course) to the person 
who will hand in during a certain week the 
best four-line verse about silverware or 
about its uses or advantages or about the 
silverware displayed in your window during 
the week preceding and included. Put it 
something like this: “Wanted: a Silver 
Rhyme. Hendricks’ Jewelry Store will give 
a pair of cut glass, silver topped salt and 
pepper shakers to the person handing in 
between June 4 and 11 the best 4-line verse 
about silver. The display in the window the 
coming two weeks may help furnish an in- 
spiration. If it fails, come inside and look 
around. We will be glad to have you 
come for that purpose. There is no string 
on this offer. Just write out your verse, 
sign your name and hand it in or drop it 
in the box on the counter, marked ‘Con- 
test.’” 
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You may allow the rhymes to be mailed 
in, but probably it will be as well not to 
mention that because otherwise it may bring 
some people into the store who would not 
come if they thought they could mail their 
contribution—and some will make an excuse 
for coming, so they can just hand you the 
contribution sort of incidentally. Plenty of 
people will want to try for the prize who 
will. not. quite have the nerve to walk up 
with a store filled with customers and say, 
“Here’s my verse for your prize contest.” 
Make it easy for the different folks to take 
part. 

As an extra inducement in such a case it 
is very helpful, if you have any manufac- 
turers’ advertising novelties or souvenirs, to 
announce that a souvenir will be given to 
every contributor, whether a winner or not. 





How to Secure Good Lighting 





From System, Magazine of Business. 


FEICHT ABOVE FLOOR—The lower 

edge of shades in all cases, unless 
otherwise noted, should be 8 feet 6 inches 
above the floor. All lamp sockets or unit 
fixtures should be provided with a chain 
pull. 

SHADES AND LAMPS FOR CEIL- 
ING FIXTURES—AII such fixtures should 
be equipped with holophane intensive satin- 
finish reflectors, or with other makes of 
reflectors which give a similar light dis- 
tribution, Lamps should be tungsten, bowl 
frosted, of a voltage to burn between 
medium and maximum efficiency. 





GENERAL LIGHTING RULES—All 
lamps should be removed as soon as they 
reach the “smashing point,” thus obtaining 
full light return for the current consumed. 
All reflectors and lamps should be kept 
clean; the panel cabinets should be cleaned. 





OVERHEAD CORD CONNECTIONS 
—All cord connections to fixtures for fans 
and desk lights should be removed and 
floor, base or wall outlets provided for the 
same. The unsightly appearance of a cob- 
web of hanging wires is apparent, and the 
danger from fire from short circuits is a 
menace. 

WASTING CURRENT—Care should be 
exercised to see that the lamps are turned 
off when not required for use, and that only 
as many lights are used during the daytime 
as are absolutely necessary. A notice to 
this effect should be sent by the custodian 
of the building to each office and supervision 
should be used to see that it is carried out. 








Of Course, He Knew How 





FTER the clock struck eleven the 
peevish father strode to the top of the 
stairs and called down: “Mabel, doesn’t 
that young man know how to say ‘Good 
night’ ?” 
“Does he?” echoed Mabel from the dark- 
ened hallway below. “Well, I should say 
he does.” 








Silas says: “Who put that poster in the graveyard—‘Wake up! Your Country Needs You?’” 
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r HAWKES ° 
Has Unusual Sales Value a 
/ Cut Glass 
4 Because even the smallest pieces possess cleverness of design and brilliance of i Sat 
workmanship. A bit of Hawkes Crystal in your window will arrest the most Glass 
casual glance, and bring you a tidy little sum in “‘easy”’ sales. Sterling Silver- 
7 Mounted Glass 
Not even Hawkes Crystal will Decorated Gold 
e 1” 2 © Glass 
sell if it is poked up on a dark D 
3 F ecorated 
shelf in the rear of the store. Enameled Glass {yi 
) ae er Auto Vases 
Bring it forward—give it half a oh ° 
: chance—and it will respond with Cigarette Benes 
the kind of sales that make you Monograms 
° Engraved and 
chuckle over your ledgers. Gall Genented 
Colored Glass 
We do our part by shipping the same ° 4 
¥ day your order is received. See ae 
\ Period Glass 
on T. G. Hawkes & Co. Odd Matchings 
ca ee Lone thee ae Bact Corning, N. Y. Inventors, and, Paten- 
. mous French Dressing 
’ Mixing Bottle. 



























SINCE 1887 


We have consistently spe- 
cialized in fine Diamonds. 
Our stock contains many 
beautiful creations in Plati- 
num as well as rare odd- 
shaped gems. 

Let us send you a selec- 


tion of anything you need 
in Diamonds. 










Jewelers and Platinum-smiths 
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Rep blic Building, 
Kansas City, Mo. 
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TELLS TIME IN THE DARK 


ALARM 


Hands and num- 
erals treated with 
ea radio-luminous 
material. Stands 
six inches high. 
Nickel case. Big 
bell in the back, 
loud and clear. 


Fully Guaranteed 


$2.15 


Each 





ESKA MFC. CO., BALTIMORE, MD. 


For the convenience of dealers In Greater New York, we 
maintain an office at 9 Maiden Lane. 
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Departing from the Conventional 





The Unusual In Window Displays 


Written Expressly for The Jewelers’ Circular by Chesla C. Sherlock 














F the matter is judiciously done, a de- 

parture from the conventional is al- 
ways refreshing, especially to those for 
whose benefit it is done. The constant 
search of the age is for something new 
which can be judiciously exploited, whether 
it happens to arise in the realm of business, 
politics or of social life. 

The reason for this is that the most un- 
usual thing in the world is that which is 
unusual. And because of its novelty, it 
instantly commands attention. 

Nowhere is this better illustrated than 
in the case of advertising and the science 
of publicity. If one business institution 
comes forth with a novel form of publicity 
and sticks to it, that house soon becomes 
recognized as having “individuality” in its 
publicity methods. Each succeeding en- 
deavor is watched with interest by all who 
have been attracted by the original unusual 
methods. 

The jeweler is nowhere as effective as he 
is in his own window displays, if he has 
the ability to put this uniqueness, this un- 
usualness, this out of the ordinary trend 
in his displays. 

Jewelers have been more or less limited 
by custom in the form of advertising that 
they can do in the magazines and the news- 
papers. In fact, they stand next to the 
financial interests in uniformly using plain, 
unpretentious and severely ordinary modes 
of appeal. 

But they are not so limited in their win- 
dow displays. Even the most exclusive 
concerns can depart from the conventional 
without offending anyone of any sense of 
dignity. If their displays are neatly done, 
the credit reacts all the stronger to their 
benefit for this departure. Of course, this 
does not mean gaudy appeals, loud, clamor- 
ing signs and red ink to attract attention. 
Such methods naturally belong only to the 
auction house and the sharper. 

By reason of the highly specialized busi- 
ness in which jewelers are engaged they 
are more or less limited by their own busi- 
ness to the kind of displays that they can 
use with profit. Any attempt to resort to 
“hurry up” methods or any indication of a 
“sale” naturally tends to react against the 
business. People get the idea that you are 
pushing your goods because they are cheap 
and they unconsciously avoid getting in- 
terested. 

There is a way, however, by which the 
ambitious merchant can gain the confi- 
dence of the public and at the same time 
not arouse suspicion, and he need not re- 
main passively conventional, either. Peo- 
ple like to look at interesting windows—if 
you don’t believe it, just watch the crowds 
around a real window that has been judi- 
Ciously decorated and that has absolute 
Merit to it. 

It seems to me that there is no way for 


a jeweler to “depart from the conventional” 
and build displays that will do him lasting 
good in the community that compares to the 
plan of using the display to illustrate a 
phrase or idea which is closely allied to 
the jewelry business. 

For instance, let us suppose that the jew- 
eler wishes to catch the eye and interest 
people who are hunting for a good watch. 
Very well, let him illustrate that idea in his 
display. He constructs a display showing a 
country scene in the country in Autumn. 
He divides the window in half, running a 
miniature rail fence down the middle. On 
the right hand side of the fence he has 
an old pasture, with a few toy trees in it 
and a toy horse, partly hidden by one of 
the toy trees. 

On the left hand side of the fence he has 
a field of shocked corn, and in the fore- 
ground in cardboard a hunter carrying a 
gun. In the background is a cardboard dog, 
hot on the trail. He takes loose dirt to rep- 
resent the field and a few small handfuls of 
hay tied in the middle to represent corn in 
the shock. 

The background consists of a three-sided 
panel containing a painting of trees in Au- 
tumn colors. Any sign painter can make 
one in 10 minutes. There you have a dis- 
play that will attract attention and interest. 
The idea is further carried out by having 
your ad artist or commercial painter to 
make you a miniature billboard which is 
placed in the pasture on the right side of 
the display near the front. This billboard 
carried the caption: “When hunting for 
good watches, examine the ——.” Then 
mention the watch you consider the best, 
and carry out the thought by placing one 
of the watches mentioned, in its plush case, 
if it has one, near the miniature billboard. 

In this display the jeweler has confined 
himself to his business, yet he has departed 
from the conventional to the extent of put- 
ting a new twist to the average display 
method. It will awaken a new response 
from pedestrians, as a trial will convince 
anyone. 

And think of the other displays that can 
be worked out along similar lines! There 
are multitudes of them, all worthy, all 
within the dignity of any firm, yet all so 
downright new and interesting that they 
will not fail to get the maximum attention 
at the windows. 

If you want other examples, we do not 
need to go beyond the original idea: “When 
hunting for 

Suppose that the jeweler wishes to make 
a display featuring his compasses or watches 
having a compass attached to them. This 
is something that every person who has oc- 
casion to be in the wilderness or even in a 
strange locality should have upon their per- 
son. Most overyone knows the value of a 
compass, but people forget and they put 
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things off, unless they are reminded of them. 

Let us suppose that the jeweler lives in 
a large enough city to catch men who in- 
dulge in big game hunting. Then he builds 
his. display along the line: “When hunting 
big game, you need a compass.” His dis- 
play pictures a stretch of Maine woods 
with a moose in the background, or a strip 
of the Rockies or the Louisiana cane- 
brakes, or any other portion of the great 
outdoors that he cares to reach. The point 
is that he has shown, in a new way, his 
stock of compasses and compass-watches. 

Suppose that he wishes to appeal to the 
local hunter. Then he can use a display 
similar to the one mentioned first, and bring 
out the need for lunch kits, camp utensils, 
thermos bottles and the like. Or he can 
bring out the idea: “When camping ——.” 

Suppose that he still wishes to use the 
“hunting” idea and apply it to people who 
never leave the city. How can he do that? 
Well, he can build a display around this 
idea: “When hunting novelty ——.” Then 
he can mention the articles in his stock 
which are new and out of the ordinary. He 
need not confine himself to the display of a 
rabbit hunter, either. He can actually pic- 
ture the trials of the city shopper who is 
anxious to find something unusual to give 
that boy or girl for a birthday, graduation, 
the holidays or what not. 

And, above all, there is another thought 
allied to this “hunting” idea that can be 
used effectively by the jeweler. Suppose 
that he wishes to emphasize the correctness 
of his “time.” Then he builds his display 
around the idea: “When hunting the correct 
time ——.” 

The one idea mentioned is capable of 
enough twists to keep the jeweler’s window 
busy for six months. The point is that the 
air is full of these little display ideas and 
that the merchant who wants to do things 
up to the minute and make his window pro- 
duce, will be finding them and using them 
to his own advantage. Why not you? 





Jewelry and Side Lines 





New York, May 21, 1919. 
Editor Storekeeping Department, JEWELERS’ 
CIRCULAR: 


NE of the most valuable faculties of the 
politician is the ability to read the 
signs of the times, and it should be, but is 
not always one of those of the business 
man. The proposition that the jeweler turn 
to side lines in order to increase his busi- 
ness, hardly shows the proponent of such 
measures as keenly alive to the general 
trend of affairs mercantile. The tendency 
to specialization is pronounced in all pur- 
suits in which men engage, and not the least 
so in those of commerce. The department 
store, which has long been held up as an 
example of diffusive merchandising, is in 
its latest form, giving evidence of the ad- 
vantages of intensive shop-keeping. In 
place of the large general store of former 
times in which ribbons and laces were sold 
in close proximity with baked beans, an 
effort is made to distinctly divide the differ- 
ent departments and give them, in effect, 
the character of separate shops. Thus we 
have in modern department store advertis- 
ing, reference not to department, but to 
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SECURITY 


From delays and repair ex- 
penses on the road, economy, 
and service have all combined 
to establish C & F Trunks and 
cases as standard for Jewelry 
Samples. 


They are the only equipment 
good enough for your line, if 
you value it highly. Write for 
prices and illustrations. 


Crouch & 
Fitzgerald 


Established 1839 


177 Broadway 14 W. 40th St. 
New York 





JEWELRY 


COFFIN ‘eon 


Old and Tried Standard Jewelry System 
Devised by BENJAMIN F. COFFIN 





This SYSTEM is now in operation in representative jewelry 
mr in all sections of the country and is adaptable to any size 
usiness. 


Testimonials on the advantages of doing business under this 
method will be furnished on request. 


SHOWS AT A GLANCE 


Merchandise in stock; Merchandise costs; Merchandise profits; 
From whom goods purchased; How long in stock; At what price 
goods were sold, and includes the Coffin Watch Record System 
and is a valuable . 


Buying and Selling Guide 


This jewelry stock record consists of one expansion loose leaf 
binder for permanent use. 


40 High Grade leather index tags stamped in gold letters, and 
400 loose leaves, both sides ruled and printed on buff record 
ledger paper,—Size of leaf 814x13%. 

400 leaves will record a stock investment up to $50,000.00. 


THIS COMPLETE EQUIPMENT 


Including instruction sheets, delivery charges prepaid, 


$27.50 


Additional leaves supplied at $2.00 per Hundred. 


B. F. Coffin Jewelry System Co. ix. 


725-733 South La Salle Street Chicago, Illinois 








Mr. Coffin is the author of the Keystone series, “Foundation 
o* Intelligent Merchandising,” and is efficiency expert and 
confidential advisor to leading jewelers. 














The Toledo Jewelry Mfg. Co. 


Smith & Baker Bldg. 
Toledo . . . . . # Qhio 


Manufacturers 


High Grade 












Write for pamphlet 
showing consistory and 
other emblem ring designs. 


TRADE MARK 











Third Edition 


TRADE-MARKS 
of the Jewelry and Kindred Trades 


Containing 366 pages of trade-mark information. 
Handsomely bound in cloth. Size 7 x 10% inches. 


PRICE, $5.00 


Express Prepaid 


The Jewelers’ Circular Publishing Co. 
11 John Street New York 














Ne. 9100JC Very fine white grained French ivory manicure set as illustrated above, 
note the popular Marquise design, best quality steel fittings, patent buffer, all put up in 
a gemmine leather roll. Our special cut price net $4.75. For a line of other bargains 
see our Silent Salesman catalogue No. 46, illustrating Watches, Clocks, Jewelry, Silver- 
ware, Talking Machines, Leather zoods, Cut Glass, Holiday goods, and Specialties ef all 
kinds. This is our only Salesman and sts“ld be consulted before buying elsewhere. 


JOSEPH HAGN CO., — °2:20:305 \W- Madison st. 


CHICAGO, ILLINOIS 





NON-TARNISHABLE FLANNEL 


For Silverware, Watch Cases, Cutlery, Bags and Rolls 


WHITE AND ALL COLORS 


Deliveries: Stock Shades—lmmediate; Special Shades—3 to 4 Weeks. 
12-114 BI ker Str 
Myron B. Levy Co., Inc., 1? "NAR 

















The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 
In Yellow Gold 14K $4.50 Dozen 


White Gold 14K $5.00 Dozen 
Sizes 


The Lion Safety Pin Clutch Co. 


81 Nassau St., N. Y. 





Pat, Pending 


Pat. Pending 
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“Our Men’s Specialty Shop,” “Our Furni- 
ture Shop,” etc. 

The wary buyer has long since found out 
the advantages of doing business with mer- 
chants devoted to special interests, and the 
Napoleonic proprietor of the big store has 
not been slow to adopt such methods as 
will appeal to him; but the initiative has 
not been on the part of the big store; it 
has been forced to assume its present style 
and system by the effective competition of 
the small specialty shop and the fact that 
it has done so is a sharp and illuminating 
commentary on the value of specialization 
in business. 

The jeweler in particular has little, if any- 
thing, to gain by the policy of scattering his 
shot. To him applies with singular force 
the injunction to the cobbler to stick to his 
last. The multifarious details of his own 
vocation, if pursued for all there is in it, 
are sufficient to engage his entire working 
time. The introduction of many of what 
are called side lines is a tacit confession 
that the jeweler has exhausted the possibili- 
ties of his own field and is prepared to give 
time and attention to another with which 
he has not been identified. The general im- 
pression on the public is that either the field 
or the jeweler is not up to the mark. 
Neither of these alternatives are comfort- 
ing, but they are logical, nevertheless. 

The term “side lines” as here referred to 
does not mean those various branches of a 
jeweler’s stock that may be called “legiti- 
mate;” that are a result of natural growth 
and natural demand, although not integrally 
a part of the jeweler’s or goldsmith’s craft. 
Such wares as fine china, cut glass, etc., are 
rather a question of convenience in han- 
dling than of congruity. But we have here 
reference to that heterogeneous collection 
of nondescripts that too often litter the jew- 

-eler’s cases and shelves, occupy valuable 
space and are a positive disfigurement to 
the premises. They are the “casuals” of 
his stock; they have been introduced specu- 
latively and are, as the saying goes, “not 
in the picture.” 

The very term “side line” implies wares 
that are not handled in the regular course 
of business. To deal in such wares success- 
fully it is necessary to know the best mar- 
kets in which to purchase and to be able to 
intelligently represent their virtues to a 
prospective customer. This requires study 
and investigation and is a distraction from 
one’s regular pursuits. As there may be 
no limit to side lines it would require an 
Admirable Crichton to do them all justice. 

The “side line” is a familiar term with 
the quack, the charlatan and the Cheap 
John. It is a counsel of despair and should 
have no standing with the progressive mer- 
chant. The jeweler in particular should be 
chary about venturing into enterprises that 
do not add dignity to his own calling, and 
which, though for a time financially justi- 
fied, cannot but in the final reckoning detract 
from his own importance as a master in 


his line. Sk. 














John Veir, Galesville, Wis., has sold out 
his jewelry business to E. G. Laun. 
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A Helpful Book on Salesmanship 


Principles of Salesmanship— By Harold 
Whitehead, associate professor of sales relations, 
College of Business Administration, Boston Uni- 
versity; author of “‘The Rexall Course in Sales- 
manship.” Published by The Ronald Press Co., 
1918. Price $3. 


Al this time when retail jewelers have 

been awakened to the need of study 
and research work in all that applies to 
storekeeping and selling, Mr. Whitehead’s 
volume will be particularly helpful. Mr. 
Whitehead’s broad experience and training 
as an instructor makes his volume espe- 
cially valuable. Many will remember with 
pleasure his interesting articles published 
in the New York Sun some time ago, under 
the title of “Peter Flint.” As Mr. White- 
head well says in his preface, “Salesman- 
ship, while closely allied with the personal 
equation, is also dependent upon the 
variables of time, circumstance, and the 
mood of the buyer. Therefore, to reduce 
its principles to a practical course of study 
is a task of unusual complexity.” His en- 
deavor as he says, is to reduce the com- 
plexity of time, mood, knack and person- 
ality, to a practical course of study which 
should prove its value in the school of ex- 
perience. He wisely realizes that the great 
requisite for success in salesmanship, not 
unlike the requisites for success in any- 
thing else, is practice. Notwithstanding all 
that has been said regarding the natural 
born salesman, efficiency comes to the sales- 
man just as it comes to the lawyer or to 
the musician, through practice. 

Mr. Whitehead’s book is divided into six 
parts as follows: Part I. “Preparing to 
Meet the Customer.” Part II. “In Con- 
tact with the Customer.” Part III. “The 
Salesman’s Post Graduate Course.” Part 
IV. “The Cultivation of Character.” Part 
V. “Sales Dialogues and Their Analysis.” 
Part VI. “The Field of Salesmanship.” 
Each of these parts is in turn subdivided 
into chapters. Some idea of the. scope of 
the book will be gleaned from the follow- 
ing titles: “Study and Practice of the Art 
of Salesmanship,” “Motives Behind all 
Buying,” “Attitudes of Buyer and Sales- 
man,” (the classification of buyers; the 
wholesale buyer; problem of the wholesale 
buyers; salesman’s attitude toward whole- 
sale buyers, etc., etc.) ; “Preparation of the 
Selling Talk,” (constructing the sales argu- 
ment for the wholesale sale; the appeal to 
profit, demand, price, terms, reputation, 
method of learning arguments, etc.); “A 
Customer’s Mental Journey,” (the mental 
stages in the retail sale, attention, securing 
attention by mail, interest, desire, action, 
why the customer vacillates, etc.) ; “Modes 
and Methods of Arousing Interest” 
(manner of salesman, illustrative methods, 
connecting selling talks with prospect’s in- 
terest, carelessness in displaying, first im- 
pression of goods important, arousing in- 
terest by appealing to curiosity, etc.) ; “In- 
teresting the Retail Customer,” (methods 
of interesting the shopper, positive attitude 
of the salesman, superiority should not be 
claimed without proof, the customer who is 
“just looking around” finding the price 
limit, etc.); “Vividness of Mental Im- 
pressions,” (definiteness of statements, use 
of similes and metaphors, reasoning by 
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analogy, suggestions for strengthening the 
sales argument) ; “Winning the Interview,” 
(reasons why the buyer refuses an inter- 
view, when to force an interview, when to 
avoid mentioning the nature of the busi- 
ness, ask for an interview with a definite 
purpose, the adroit use of samples); “The 
Generalship of the Pre-approach,” “The 
Delivery of Sales Talks as a Whole,” 
“Things to Remember in Opening an In- 
terview,” “Things to Remember in the 
Body of an Interview,” “Different Types 
of Customers and How to Deal with 
Them,” “Characteristic Retail Types,” 
“Objections and How to Answer Them,” 
“Excuses and How to Meet Them,” “The 
Diplomacy of the Close,” “Things to Re- 
member When Closing,” “The Retail Satis- 
faction that Creates Good Will,” “The 
Knowledge that Gives Breadth,” (the 
growing importance of the man who 
knows; knowledge of processes of manu- 
facture; knowledge of competing goods; 
etc.); “A Retail Sale Illustrated,’ “The 
Make Up of Personality,” “The Impor- 
tance of Little Things,” (attention to ap- 
pearance always worth while, effect of out- 
ward appearance upon others, the effect 
of outward dress upon the salesman him- 
self, crudities of speech, control of speech, 


etc.); “The Courtesy that Attracts and 
Pleases,’ “The Salesman’s Polish and 
Finish,” “Acquirement of Courteous 
Manners,” “Aggressiveness Should Be 


Tempered With Courtesy,” etc., “The Fire 
of Courage,” “Tact, the Lubricant of the 
Sales Interview,” “A Sale Behind the 
Counter,” “Analysis of Sales Dialogues,” 
“Salesmanship Requirements,” “Selling 
One’s Own Services,” “How to Answer and 
Follow Up Advertisements for Salesmen.” 

As will be noted, the contents of this 
book are as helpful to the wholesale sales- 
man as to the retail salesman. Perhaps, 
in no line should the retailer be better in- 
formed of his merchandise than that of 
jewelry, because the public depends upon 
the jeweler for a great deal of information 
and knowledge. 

Mr. Whitehead’s advice, therefore, in 
the chapter “The Knowledge that Gives 
Breadth,” applies very aptly to our trade. 
As he says: “The more interestingly a 
salesman can talk about his goods, the 
easier it becomes to turn the customer’s 
interest into desire. A fund of interest- 
ing fact is to be found in the history of 
every product.” 

We have noted with much interest, that 
many retailers who develop big businesses 
from small beginnings have been students, 
not only of the practical side of their busi- 
ness, but of business books as well. Several 
jewelers have a compact book case in the 
office containing a well selected number of 
helpful business books. Well chosen busi- 
ness books are not only a help but an in- 
spiration for every ambitious merchant. 

R, F. N.! 








“Remember, son, Garfield drove mules on 
a tow-path and Lincoln split rails.” 

“T know, dad; but say, did any of these 
Presidents ever crank a cold motor in a 
blizzard for half an hour before he dis- 
covered that he didn’t have any gasoline?” 


—Richmond Times-Dispatch. 
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Sar public never questions the 


timekeeping qualities of a well 
known standard movement. 


Wadsworth, through their na- 
tional advertising in the Saturday 
Evening Post, is giving the same 
consumer faith in the watch’s dress. 


~ Well known movement, in well 
known Wadsworth Case. What 
can be more easily sold? 


THE WapswortH WatcH CAsE Co. 
DAYTON, Ky. 


New York OFrrice Curcaco OFFICce 
17 Mawen Lane 31 N. State Sr. 
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[ Plain Facts About Watch and 
Chronometer Compensation 





Translated Expressly for The Jewelers’ Circular. 




















IF there is one problem which has already 
occupied the attention of investigators 
more than another it is certainly that of 
compensating for the effects of changes in 
temperature on the regulator of watches 
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aud chronometers, says Revue Internation- 
ale de VHorlogerie. 

The results obtained up to the present time 
are fine, but perfection has not yet been 
reached and inasmuch as perfectly satis- 
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factory results have not been effected, it re- 
mains the question of the day. 

The problem is quite complex because the 
effects produced by the changes in tempera- 
_ture are various. There is first the bal- 
ance, which expands under the influence of 


heat: its substance becoming more remote 
from the center of motion, acts as though 
it had grown heavier, which causes a slow- 
ing. Heat also elongates the balance spring 
and consequently makes it weaker, which is 
likewise a cause of slowing. This slowing 
is moreover accentuated by the very great 
flexibility of the balance spring, the sub- 
stance of which is also subject to the influ- 
ence of heat. On the other hand, a quicker 
movement will be caused by the effects of a 
rise in temperature on the oil at the pivots 
of the train and of the balance. These va- 
rious elements of deviation are affected, in 
the opposite manner, by cold. 


The first attempts at compensation were 
directed towards the balance spring and it 
was by means of a mechanism that would 
automatically change the length of this 
organ, that it was sought to counteract these 
variations. 

The famous English horologist, Harrison, 
has probably been the first who has applied 
a compensation mechanism to a watch. In 
1726, he gave a description of this mechan- 
ism which consisted of a bi-metallic rod, B 
(Fig. 1) fastened at .4 and hung at its free 
end C, the two pins, between which the bal- 
ance string oscillated. This bi-metallic rod 
is composed of two blades of brass and 
steel, pinned together; it is straight at the 
ordinary temperature. The brass being more 
expansible than the steel, the rod is bent by 
a rise or fall in the temperature and its end 
C is shifted. The brass blade being on the 
left, heat has the effect of bending the rod 
to the right, the operative length of the bal- 
ance spring is shortened and there results 
an acceleration, compensating, to a certain 
extent, for the slowing caused by the heat. 

In 1760 Ferdinand Berthoud applied to 
one of his marine clocks a compensation 
based on the expansion of simple metallic 
bars. This mechanism, too complicated for 
a portable watch, was composed of a frame 
of eight bars of steel and eight bars of cop- 
per, acting on a lever, which transmitted to 
the spiral clamp the changes caused by dif- 
ferences in the temperature in the compen- 
sating frame. 


In 1767, the same horologist simplified his 
system as an improvement on that of Har- 
rison. He also made use of a bi-metallic 
rod B (Fig. 2) but this rod did not carry 
directly the regulating pins. Its free end, C 
was equipped with a contact button, acting 
on a lever DE pivoted at F. The end E of 
this lever, carried the regulating pins. The 
contact button C could move lengthwise of 
the metallic rod in such a manner as to 
cause the proportion of the levers to change 
and, as a result, the effects of the compen- 
sation. A small spring R, pressing on the 
lever, kept it always in contact with the but- 
ton C. 

Berthoud constructed several modifica- 
tions of this system; in some the bent lever 
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DE was replaced by a straight lever pivot- 
ing at the center of the balance spring. 
Various other systems, more or less com- 
plicated, have been devised by different 
horologists, but the name of Berthoud oc- 
curs most frequently in connection with 
these early attempts at compensation. We 
shall not attempt to describe all these com- 
binations, which would carry us too far 
afield. We will, however, note particularly 
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that of the English horologist, Cummings, 
based likewise on the deformation of bi- 
metallic leaves, having for effect, the short- 
ening or lengthening of the operative por- 
tion of the balance spring. This arrange- 
ment is shown in Fig. 3. There are two 
bi-metallic leaves, forming two concentric 
circles. The outside leaf, fastened at A is 
free at the other extremity, B. The inside 
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jeaf is attached to the former at this point B 
and its free end C bears the balance-spring 
‘ns. The larger circle has the brass on the 
inside; it works consequently at B, owing to 
the effect of heat and draws with it the 
esmaller circle, the end of which moves 
towards the right, to shorten the balance 
spring. But this is not sufficient. This 
smaller circle, also bi-metallic, has the brass 
on the outside; it consequently closes up 
under the influence of heat and this action 
is added to that caused by the opening of 





the outer circle. The adjustment of the 
compensation is effected by shifting the 
part B, which connects the two bi-metallic 
circles. 

Always having recourse to the bi-metallic 
leaves, other inventors have designed to 
employ the distortion of these leaves, not 
for extending or shortening the balance 
spring, but for widening or contracting the 
regulating pins. The following mechanism, 
designed by Breguet, is the first to have 
been applicable somewhat’ generally to 
watches. The index carries an arc of the 
double circle ABC (Fig. 4) formed inside 
of brass, with steel on the outside. Secured 
at A, this arc works under the influence of 
changes in temperature, almost like the two 
circles shown in Fig. 3. The free end C 
carries one of the regulating pins which ap- 
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proaches or recedes from the other pin, at- 
tached to the index. The play of the bal- 
ance spring between the pins is thus 
modified according to the temperature. 

The two other succeeding combinations 
(Figs. 5 and 6), have also for their object to 
cause the play of the balance spring between 
the regulating pins, to vary with the temp- 
erature. In each instance it is a bi-metallic 
leaf AB, the distortion of which, under the 
influence of the temperature, that produces 
the desired effect. In Fig. 5 the brass is 
inside, likewise in the system shown in Fig. 
6, it is on the inside. 

Pierre Le Roy, the famous. French horo- 
logist, was the first to apply a system of 
compensation to the balance itself. The 
arrangement he adopted in 1766, is this: 
two thermometer tubes, bent three times, 
as shown in Fig. 7, are adjusted. opposite 
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to one another on the balance staff. From 
A to B the tubes are filled with alcohol and 
the part BC contains mercury. With a 
rise in temperature, the alcohol expanding 
forces in front of it the mercury which thus 
approaches the center of oscillation. It pro- 
duces, by this means, an acceleration com- 
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pensating for the slowing due to the loss 
of elastic-power by the balance spring and 
the expansion of the balance. 

It is obvious that such a system could 
not be adopted for portable watches, but 
Le Roy appears to have preferred it for his 
‘marine chronometers to those that he after- 
wards designed and constructed. 

Le Roy was the first to apply the principle 
of the bi-metallic leaves to the construction 
of the balance. Quite a lively controversy 
arose between this artist and the English 
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chronometrist Arnold, on the subject of 
the priority of this application. The first Le 
Roy balance is shown in Fig. 8; it is already 
almost that which is commonly employed 
now-a-days, except that the cutting occurs 
in the center, between the two arms, in place 
of close to them. 

In Arnold’s first balances, the deformation 
of the bi-metallic leaf had the effect of re- 
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moving from the center of oscillation or 


bringing closer to it a small weight. We 
reproduce, in Fig. 9, one of the simplest of 
the arrangements that he adopted. AB 
are the bi-metallic leaves, of which the brass 
part is nearest the center of the balance. 
The ends of these leaves are pivoted and 
center holes contrived in the rim. In their 
center is attached, at a right angle, a rod C, 
passing freely through the rim and bearing, 
at its end, the regulating weight. As a re- 
sult of heat, the center of the bi-metallic leaf 
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draws nearer to the center of the balance, 
taking with it the weight. 

Between 1778 and 1780 Arnold con- 
structed about twenty chronometers 
equipped with this balance and all gave fine 
results. One of them, under observation for 
eighteen months at the Royal Observatory, 
obtained a report so satisfactory that the 
maker succeeded in selling it for a price of 
100 guineas ($500). 

Arnold devised numerous other arrange- 
ments, many of which were never even con- 
structed. 

The two metals constituting the bi-metal- 
lic leaf, were always joined together by 
rivets. An English horologist, Brockbank, 
conceived the idea of producing these leaves 
by fusion, a process still in use now-a-days. 
He constructed a balance, represented in 
Fig. 10, composed of three compensating 
leaves. The screws 4 are for the adjust- 





ment for the mean rate and for position; 
the weights B, shifting as may be required, 
serve for the adjustment according to the 
different temperatures. The projections C, 
forming part of the arms, were simply ta 
avoid the occurrence of an accidental de- 
formation of the bi-metallic arcs. 

Of all these attempts at simple compen- 
sation, the type of balance shown in Fig. 11 
is almost the only one that could be com- 
monly used in watches. It is composed of 
two bi-metallic leaves, carrying screws that 
can be moved as required, according to the 
demands of compensation. The screws, lo- 
cated at the ends of the arms, serve for the 
adjustment according to mean rate. 

The simple compensating balance adopted 
for marine chronometers is represented in 
Fig. 12. It is based absolutely on the same- 
principles as the preceding one; the weights 
are heavier and can be moved to the slight- 
est extent, while the screws of the previous 
type can be moved only according to the 
holes made to receive them. 

These constructions, as simple as ingen- 
ious, and with which they ceased, produced 
satisfactory results, but they did not consti- 
tute perfect correctives. It was, as a fact, 
recognized that the compensation obtained 
was not in exact accord with the tempera- 
ture; the elastic power of the balance spring 
varied with the temperature, but the dis- 
placement of the compensating substances . 
did not occur according to the same ad- 
vancement. Thus a chronometer adjusted 
to the mean temperature of 15 degrees, . 
would run slow at two extreme tem- 
peratures, 0 and 30 degrees. 

The English horologist, Dent,.was the - 
first to call attention to this fact and he 
sought to remedy it. His researches date- 
from 1833. 


(To be continued.) 
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[in Which Is Contained a List of the Latest 
patents Granted by the United States and 


@Qreat Britain. The United States Patents 
That Have Expired and the Registered 
Trade- Marks.) 








UNITED STATES PATENTS. 


Issue of April 22, 1919. 

1,301,499. ELECTRIC WINDING MECHANISM 
FOR CLOCKS AND THE LIKE. Evcene 
Pons, Schenectady, N. Y., assignor of fifteen 
thirty-seconds to Frank J. Seabolt, one-fourth 
to Mabel H. Hall, and one thirty-second to 
Charles D. Knight, Schenectady, N. Y., and 
one-fourth to Edward F. Pickford, Washing- 
ton, D. C. Filed July 25, 1912, Serial No. 
711,444. Renewed Sept. 30, 1918. Serial No. 
256,349. 

‘The combination with a clock mechanism, of an 
electromagnetic device for winding the same, and 
means whereby the winding device operates peri- 
odically at a predetermined time as indicated by 











the hands of the clock to restore in the mechanism 

the energy which has been expended since the last 

winding operation. 

1,301,568. LUMINOUS JEWELRY. Atsert S. 
Jounson, Washington, D. C. Filed Feb. 27, 
1918. Serial No. 219,544. 

Luminous jewelry, comprising an article of 

jewelry with a visible reflecting surface and a 





substantially round drop of radio-active material 

on and projecting from said surface and of cir- 

cumscribed area with relation thereto, 

1,301,698. CIGARETTE-CASE. Hersert Dor- 
RANCE HovucGu, Cranston, R. I., assignor to 
Wightman & Hough Co., Providence, R. I. 
Filed July 10, 1917. Serial No. 179,669. 

A eigarette case of the character described com- 
prising a pair of lids provided with complemental 





hinge eyes, a holder formed of two side members 
each having complemental hinge eyes, a pintle 
passed through the hinge eyes of the lid and the 
holder members, torsional spring wires each hav- 
ing a longitudinally disposed body carried by the 
hinge pintle and ends offset at an angle to the 
axis of the body, one offset end of each spring 
acting on a holder member to move it to closed 
centralized position, the other offset end of each 
spring bearing against a portion of the lid on the 
<orresponding side of the case and acting to move 
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the lid to open position, the hinge eyes of the 
lids and holder members forming a continuous 
cover for the hinge pintle, whereby the springs 
are concealed when the lids are closed. 


Issue of April 29, 1919. 


1,301,919. BEZEL-WOUND TIMEPIECE. Pri- 
Mus Otto Dorer, London, England, assignor 
to S. Smith & Sons (Motor Accessories) Ltd., 
London, England. Filed Nov. 23, 1917. Se- 
rial No. 203,613. 

In a time-piece having the winding mechanism 
located in front of the movement, the combination 
of the movement frame, a central hollow forwardly 
projecting pillar fixedly carried on the front plate 
thereof a gear wheel for actuating the movement 
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rotatably mounted on the pillar, a main spring 
surrounding the pillar and having one end attached 
to the gear wheel, an inclosing member surround- 
ing the main spring and connected to the other 
end thereof, the inclosing member being rotatable 
relatively to the movement frame in only one 
direction, and a bezel mounted on the front of the 
inclosing member for winding the main spring, 
substantially as described. 


1,302,066. WATCH-CARRIER. James F. Mans- 
FIELD, Long Island City, N. Y. Filed Aug. 
16, 1917. Serial No. 186,444. 

A watch carrier embodying a pouch provided 
at its base with an opening for inserting a watch, 
a flap for sealing said opening and provided with 
an auxiliary opening through which only the bow 





and crown of the watch may downwardly project, 
an opening in the side of the pouch through 
which the face of the watch is visible, and a strap 
and keeper for holding the flap in closed position, 
said strap serving further as a means for suspend- 
ing the watch from the wearer or other support. 





Designs 
53,243. ARTICLE OF MANUFACTURE, Jutius 
C. Harris, New York. Filed Nov. 5, 1918. 


Serial No. 261,305. Term of patent 3%4 years. 


53,244. PLATE, PLAQUE, PLATTER, OR SAU- 
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——_ 


CER. Tuomas H. Haneatry, Butler, Pa. 
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Filed July 15, 1918. Serial No. 245,115. 
Term of patent 7 years. 
53,245. TIMEPIECE-DIAL. Epcar L. Hutt, 


Waltham, Mass., assignor to Waltham Watch 





Co., Waltham, Mass. Filed Dec. 9, 1918. 
Serial No. 266,002. Term of patent 14 years. 
53,246. WATCH-HOLDER. Cuartes R. JouN- 


son, New Haven, Conn. Filed Feb. 12, 1919. 
Serial No. 276,660. Term of patent 7 years. 
53,251. EMBLEM, BUTTON, RING, PIN, OR 
ARTICLE OF SIMILAR NATURE. Isaac 
Ciinton Nicuotson, Providence, R. I. Filed 


Feb. 5, 1919. Term of 
patent 7 years. 
53,255. BADGE, BUTTON, OR SIMILAR AR- 


TICLE OF MANUFACTURE. Bertram S1- 


Serial No. 275,258. 





mon, New York. Filed Feb. 12, 1919. 

No. 276,665. Term of patent 3% years. 
53,256. BADGE, BUTTON, OR SIMILAR AR- 

TICLE OF MANUFACTURE. Bertram Sr- 


Serial 





mon, New York. Filed Feb. 12, 1919. Serial 
No. 276,666. Term of patent 3% years. 
53,257. BADGE, BUTTON, OR SIMILAR AR- 


TICLE OF MANUFACTURE. Bertram Sr- 





mon, New York. Filed Feb. 12, 1919. Serial 
No. 276,667. Term of patent 3% years. 
53,258. RING, BUTTON, BROOCH, BAR-PIN, 
HAT PIN, SCARF-PIN, PLAQUE, OR AR- 
TICLE OF SIMILAR NATURE. Norman 
L. Strauss, New York, and Maurice HeEn- 





riot, Arlington, N. J., assignors to Strauss & 
Strauss, Newark, N. J., a Corporation of New 
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Mr. Jeweler 


are you getting your share of our large business? 
Every Store, Factory, Office and School in your 
city are in need of a clock that requires no atten- 
tion whatever, not even WINDING. Think of 
it, an absolute, accurate, dependable, KEYLESS, 
ELECTRIC SELF-WINDING CLOCK, at a 
reasonable price. Write for descriptive matter. 


SOHM ELECTRIC CO, 
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BLACK SHIELD PROBUCTS 


are sure to please; give them 
a trial! 
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from our supplement—sent free to the legitimate trade. 
If you have not received one, write for it. 


SWARTCHILD & COMPANY 


World’s Largest Jewelers’ Supply House 
29 E. Madison Street CHICAGO, ILLINOIS 








Jewelers’ Saws | 


Made in U. S. A. | 





“Equal to the best ever imported” 


Size 8/0 6/0 4/0 2/0 1 2 4 6 
Price $3.50, $2.90, $2.50, $2.50, $2.50, 92.50, $2.48, $2.40 gross NET 


We guarantee quality and will replace any if found 
unsatisfactory. 
JEWELERS’ TOOLS AND SUPPLIES 


WORTHINGTON & RAYMOND, INC. 
71-73 MURRAY ST.. 
NEW YORK 




















DON’T 


Throw your worn out 
Tiffany Rings in the 
melting pot. Send them 
to us. We will make 
them look like new for 
75c. and up. 
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Tersey- Filed Nov. 19, 1918. Serial No. 
263,223. Term of patent 7 years. 
BUTTON, BADGE, EMBLEM, IN- 


PIN, 
S28. GNIA, MEDAL, WATCH-FOB, OR’ AR. 





TICLE OF SIMILAR NATURE. Marton 

FranK WOOTEN, Charlotte, N. C. Filed Jan. 
ae 

1919. Serial No. 272,582. Term of patent 
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7 years. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration, under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Published April 22, 1919. 


Ser. No. 109,062. (CLASS 27. HOROLOGICAL 
INSTRUMENTS.) Tue CELLutorp Co., New 
York. Filed Feb. 18, 1918. 

The word ‘‘Vernaleur.”’ 


VERNALEUR 


Particular description of goods. — Watches, 
Clocks, Watchcases, Clock-Cases, Watch-Dials, and 
Clock-Dials. 

Claims use since Jan, 5, 1918. 

Ser. No. 110,690. (CLASS 27. HOROLOGICAL 
INSTRUMENTS.) Tue Cettutorw Co., New 
York. Filed May 6, 1918. 

The word “Shelleur.”’ 


SHELLEUR 


Particular description of goods. — Watches, 
Clocks, Watchcases, Clock-Cases, Watch-Dials, and 
Clock-Dials. 

Claims use since Jan, 5, 1918. 

Ser. No. 109,090. (CLASS 27. HOROLOGICAL 
INSTRUMENTS.) Tue CELLuLorw Ce., New 
York. Filed Feb. 18, 1918. 

The word ‘“‘Amberleur.”’ 


AMBERLEUR 


Particular description of goods. — Watches, 
Clocks, Watchcases, Clock-Cases, Watch-Dials, and 
Clock- Dials. 

Claims use since Jan. 5, 1918. 

Ser. No. 110,691. (CLASS 27. HOROLOGICAL 
INSTRUMENTS.) Tue CELLutor Co., New 
York. Filed May 6, 1918. 

The word “‘Eboneur.” 


EBONEUR 


Particular description of goods. — Watches, 
Clocks, Watchcases, Clock-Cases, Watch-Dials, and 
Clock- Dials. 

Claims use since Jan. 5, 1918. 





Trade-Marks Published April 29, 1919. 

Ser. No. 115,438. (CLASS 23. CUTLERY, 
MACHINERY, AND TOOLS, AND PARTS 
THEREOF.) Joun Russett Cuttery Co., 
Turners Falls, Mass. Filed Jan. 25, 1919. 

Particular description of goods.—Pen and Pocket 


Knives. 


Claims use since about Sept. 1, 1878. 
Ser. No. 115,867. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) WicutTman & 
Houcu Co., Providence, R. I. Filed Feb. 14, 


1919, : 
The cross-lines in the lettering are for shading 


purposes only and do not represent color. 


YANKEE 


Particular description of goods.—Cigarette-Cases 
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Which are Made of or Plated with Precious Metal 
or of Nickel-Silver. 
Claims use since Jan. 23, 1918. 











William Sharkey, formerly the American 
Oil & Supply Co., will represent the Inter- 
state Smelting & Refining Co., Inc., 23 Com- 
mercial St., in the local territory. 

Charles F. Moore, of Schmitz, Moore 
& Co., silversmiths and manufacturing 
jewelers at 407 Mulberry St., has re- 
turned from a trip through the south. 

Fred. Miller is on a trip for the Fred 
D. Smith Co., manufacturing jewelers at 
276 N. J. R. R. Ave., which includes visits 
to the trade in the New England States 
and in Baltimore and Washington. 

F. W. Sackett left Monday for a trip 
through New York State in the interests 
of Ehrlich & Sinnock, manufacturing 
jewelers at 126 South St. W. D. Sin- 
nock, of the firm, will return this week 
from a trip through the middle west. 

H. W. Sherrill has just returned from 
a trip through the Southern territory in 
the interest of his concen, Sinnock & 
Sherrill manufacturing jewelers, at 126 
South St. W. A. Kretch has returned 
from a trip through the New England 
States. 

Fred D. Smith, of the Fred D. Smith 
Co. (formerly the Hagerstrom Co.), 
manufacturing jewelers at 276 N. J. R. R. 
Ave., sprained his ankle in Chicago and 
has been laid up for the past two weeks. 
He is much improved, however, and will 
be able to resume his trip soon. 

Louis Plaut, of L. S. Plaut & Co., has 
received a cablegram from France in- 
forming him that his son, L. Simon Plaut, 
had been promoted to lieutenant colonel 
in the Motor Transport Corps. Colonel 
Plaut entered the army two years ago as 
a captain in the Quartermaster Corps. 
He was promoted to a major’s commis- 
sion several months ago. 

Jean R. Tack, president of the New 
Jersey Retail Jewelers’ Association and 
second vice-president of the American 
National Jewelers’ Association, has been 
elected president of the Newark Adver- 
tising Men’s Club at its annual meeting 
in the Down Town Club. Arrangements 
are being made for a series of lectures 
on various phases of advertising. 

William S. Sinnock, during the war 
with the Coast Artillery, is at Asbury 
Park recuperating from a second attack 
of the influenza. The first attack was 
when he was still in the army. After his 
discharge he went on the road again for 
his father’s concern, Ehrlich & Sinnock, 
manufacturing jewelers at 126 South St. 
While in Oklahoma he was stricken again. 

The technical department of the New- 
ark Public Library, has issued a series 
of a score or more leaflets giving selected 
lists of books relative to different trades 
which are found in the library. It is 
stated that more books, new and old, 
are being added as fast as the demand 
comes for them. The front room of the 
second floor of the main library building 
has been set aside for books on the 
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trades and the sciences. 

When the second trial of Camille Mar- 
tin, charged with murdering James J. 
Haag in his jewelry store at 6 Cone St., 
Orange, on the evening of February 8, 
1918, was called in the Court of Ayer 
and Terminer here last week, Frank M. 
McDermit, counsel for the defendant, 
petitioned for a postponement until June 
9, which was granted. It was argued that 
Martin had been deprived of his statutory 
rights because no addresses were given 
by the special panel of jurors called to 
sit in the case. Mr. McDermit has just 
entered the case, taking the place of 
Harrison P. Lindabury, who was as- 
signed to defend Martin in the first trial 
last year. Mrs. Frank Elias, Martin’s 
sister, has denied that any one outside 
the immediate family had contributed 
funds for the retention of Mr. McDermit 
as Martin’s counsel in the second trial. 

Reports given at the annual meeting 
of the Jewelers’ Benevolent Society show 
that at present there are 323 members. 
Eleven new members were added during 
the past year and seven died. The re- 
ceipts for the year were $3,724.78, and 
the expenses were $2,975.03, leaving a 
surplus of $749.75. There was expended 
in such benefits $1,613.84, and in death 
benefits, $1,050. Plans for the fiftieth an- 
niversary of the organization next fall 
were informally discussed. The follow- 


ing officers were elected: President, 
Charles Krippendorf; vice president, 
Philip Mutschler, financial secretary, 


Henry Mutschler; recording secretary, 
Otto Fuchs; treasurer, Gottfried Krip- 
pendorf. All of these are re-elections ex- 
cept the president, Mr. Krippendorf 
succeeding Christian Berrer. The trustees 
elected were: Christian Lutz, Christian 
Berrer, Ernst Blaicher. The members 
of the new finance committee are: John 
Burkhard, Ferdinand Baisler and Wil- 
liam Moser. 

One of the leaflets has to do with 
jewelry making. In the introduction it 
states that “trade and fine art are per- 
haps more nearly combined in jewelry 
making than in any other occupation. 
Five selected books are mentioned, the 
information telling where they were pub- 
lished and when, the price, and a very 
brief indication as to the field covered 
by the book. The five books and their 
authors are as follows: “How to Make 
Jewelry,” by G. S. Overton; “Simple 
Jewelry,” by R. RI. B. Rathbone; “The 
Art of the Goldsmith and Jeweler,” by 
T. B. Wigley; “Jewelry Making and De- 
signs,” by A. F. Rose and Antonio 
Cirino; “Silverwork and Jewelry,” by H. 
Wilson and Unno Bisei. Another pam- 
phlet gives a list of books for the watch- 
maker, both beginner and expert, but 
particularly the former. The books and 
their authors are as follows: “The 
Watchmakers’ and Machinists’ Hand 
Book,” by W. B. Leonard; “Practical 
Course in Adjusting,” by Theo. Gribi 
(published by the Jewelers’ Circular Pub. 
Co.); “Watch Repairing, Cleaning and 
Adjusting,” by F. J. Garrard; Kelmo’s 
Watch-Repairer’s Hand Book,” by F. 
Kelmo; “Repairing American Watches,” 
by J. Van Keuren. 
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This is an exact reproduction 


of a full sized Mazuza 


MADE IN 14-K GOLD ONLY 


This Mazuza Charm is a big 
seller, not displayed in your 
show window means lost sales 
to you. 
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10 Kt....45c. per dwt. We have been servin 
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